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You Inc The Art Of Selling Yourself Harry Beckwith
Everything you need to know to look after yourself to bring about and maintain
perfect health, prosperity, wealth, happiness, quality of life and longevity. It
reveals that we are, without realising, not doing enough or the right things to
protect our health and prosperity which is equally extremely damaging to nature,
wildlife, oceans, sea-life, fresh springs, waterways and air, and us. The Book by
Linde utilises new and ancient knowledge from around the world, over the
millennia identifying what changes we need to make to enhance every aspect of
our lives with simple solutions for almost every situation. It is your most powerful
contribution to protecting, nurturing and saving our planet. In summary, 'THE
BOOK' Consists of Six Chapters which incorporates a summary within each one:
Lifestyle; Food & Nutrition; Medical Care; Mind; Water; and Now Live the final
chapter which you can cast your eye over first as it is a synopsis of the complete
works. It is highly recommend to read from cover to cover but, it is packed with
valuable information to just use as a Reference Manual on a day to day basis.
Teaches you how to look after your body and mind to ultimately prevent illness,
but also to help regain and maintain perfect health; Provides countless number of
practical, realistic & simple tips to easily adopt into your day to day lifestyle
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improving quality of life, saving time & money and gaining longevity; Fuses
together specialised areas in health & mind, lifestyle & environment under one
cover; Identifies our day to day toxic exposures that we are unaware of and
provides successful resolutions; Gives you complete fundamental knowledge and
awareness, to use your courage to take responsibility for your life enhancing your
health, prosperity and happiness; Provides you with ancient knowledge and
practices to new, from science including quantum physics, to philosophy,
psychology, and important detail on nutrition, exercise, energies and medicine; Is
very current, answering all the conflicting hype about diets, the next super food or
the bad effects of conventional drugs or sugar that are in the media weekly, even
daily; For more information please visit www.thebookbook.co.uk
You don't have to starve to be an artist. Build a career doing what you love. In
this practical guide book, professional artist Lisa Congdon reveals the many ways
you can earn a living by making art—through illustration, licensing, fine art sales,
print sales, teaching, and beyond. • Including industry advice from such
successful art-world pros as Nikki McClure, Mark Hearld, Paula Scher, and more
• This art and business book will equip you with the tools—and the confidence—to
turn your passion into a profitable business. • Chapters on setting actionable
goals, diversifying your income, copyrighting your work, promoting with social
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media, and so much more A thoughtful gift for young artists, people interesting in
making their passion a profession, and art and design school graduates. Lisa
Congdon's bestselling books, online classes, and Instagram feed (beloved by
375,000+ fans) have inspired so many people to follow their creative passions. In
this book Condon does what she does best—bring bold and colorful flair to smart,
creative, down-to-earth advice and inspiration.
Do you feel like you struggle to make time for everything? We are living in a timepoor society, working more than ever and with less time for ourselves and family.
The pressures and stress of the obligations we feel we have, often leave us
without time to do everything that we would like to. More critically, we lack the
time to reflect, review our lives and consider our direction. Time to contemplate if
the decisions we are making are going to lead us to a life of purpose or an old
age filled with regret. Time for Anything is based on 5 years of research by Craig
D Robinson. Using the techniques in this book, Craig went from working in an
entry level position to, in just four years: start 2 companies, recharge with 12
weeks holiday a year, start a family, grow and sell his startups and retire at the
age of 34. This book shows you how you too can have time for it all.
Relax, play and colour in the strange world which lives in the Doodle Monkey's
head, whatever your age... In "The Weird Colouring Book for Kids of all ages",
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you will find detailed line art that is perfect for colouring in. Many intricate
illustrations (some more complex than others), for you to colour and enjoy.
Aliens, skateboarding dogs, weird creatures, animals, odd scenes and strange
sayings are among the 50 stunning images found in this gorgeous colouring book
that is perfect for children and adults alike.
In a world where heroes were forced into retirement in the aftermath of a nuclear
attack on America Michael Sanders must rise to the occasion and discover what
it means to live and rise up from underneath The Long Shadow.
Spot the difference is an amazing activity that boosts your child's fine-ground
perception. Fine-ground perception is the skill that would allow children to see inbetween the negative spaces. This makes it possible to locate hidden objects,
which is an important element to learning math and reading. Don't forget to
checkout with a copy of this activity book today!
SELLING THE INVISIBLE is a succinct and often entertaining look at the unique
characteristics of services and their prospects, and how any service, from a
home-based consultancy to a multinational brokerage, can turn more prospects
into clients and keep them. SELLING THE INVISIBLE covers service marketing
from start to finish. Filled with wonderful insights and written in a roll-up-yoursleeves, jargon-free, accessible style, such as: Greatness May Get You Nowhere
Page 4/24

Get Free You Inc The Art Of Selling Yourself Harry Beckwith
Focus Groups Don'ts The More You Say, the Less People Hear & Seeing the
Forest Around the Falling Trees.
Praise for The Art of Constructive Confrontation "There's no magic formula for
building a successful enterprise,large or small. If you're in the business of making
a profit,you're in the business of building people. First you build yourpeople. After
that, your people produce the profit. The Art ofConstructive Confrontation is an
easy-to-follow, systematic processthat makes sure you don't get those things
backwards. Constructiveconfrontation is the closest thing you'll ever find to hold
peopleaccountable for what they do, while at the same time reducing theconflicts
that get in the way of productivity and, ultimately,profits." --Spencer Hays,
founder, The Tom James Company Executive Chairman,Southwestern/Great
American, Inc. "The Art of Constructive Confrontation is a clear and concise
roadmap to making the all-important conversations between team leadersand
team members happen. More than that, the constructiveconfrontation process
keeps those conversations happening, keepsthem consistent and constructive,
keeps everybody accountable, andunleashes the leadership potential in
everyone." --Angelo Valenti, PhD, leader of The Company Psychologist
andcoauthor, Unleashing Leadership "Embracing constructive confrontation
builds a strong, effectiveleader with a strong, effective team. This book covers
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thestep-by-step process to make you that kind of leader." --Danny Cox, coauthor,
Leadership When the Heat's On
”Stop looking for the right job,” career couselors now tell us. ”Start thinking of
yourself as the head of a small business called 'You & Co.,' and view employers
as potential customers. That's the key to a successful career.” That all very well,
but how?No one is better at explaining the new world of work better than William
Bridges, inventor of the term ”You & Co.” In Creating You & Co., he provides
workers with a practical guide to overcoming the employment trends illuminated
in his bestsellers Managing Transitions and JobShift. By seeing beyond outdated
notions of the job and learning to think as a business leader, you can find work
that over the years will be both more fulfilling and more secure.Creating You &
Co. provides self-assessment tests that help you to identify your Desires,
Abilities, Temperament, and Assets. This ”D.A.T.A.” is more than a window to
what you like doing; it reveals your unique advantges in the work market. Other
exercises lead you through the process of defining your ”product” and spotting
your ”market.” By the end of this book, you'll think about your work in a new
way—you'll think like the CEO of You & Co.As Bridges shows, true security comes
not from clinging to a job, but from doing the work you're best at for the
employers who need it. By learning that approach you can cement your value to
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your current employer, shape a new job for yourself, actually start a small
company, or blaze your own path. No matter what shape your You & Co. takes,
we will all need to learn the Creating You & Co. approach to prosper in the years
ahead.
Are you awed by the smell of flowers or the busy buzz of the bees?Are you awed
by the all of the snow or the rustle of the trees?In The Book of Awe, readers are
reminded to take a minute and see the beauty in the everyday things around
them.
Set yourself apart from the crowd! In today's troubled economic market,
everything is a tough sell. From products to services, everyone is consuming less
as they tighten their belts. In this respect, it's easy to forget that the job interview
is becoming more and more like the showroom—where the interview itself is the
pitch, and the product you're selling is yourself. The Art of Selling Yourself will
provide you with the knowhow you need to navigate today's tough business
terrain and achieve success in your career and your life. It shows exactly how
uniquely successful people—from Mark Zuckerberg to Warren Buffett—have
achieved success, and provides you with the latest management knowledge from
leading academies and universities. With an easy-to-use, ten-step process, this
book will assist you in: • Developing more confidence • Swiftly recovering from
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challenging setbacks • Taking control by letting go of anxiety • Networking not
just for business, but for pleasure • Conversing comfortably on topics that may
be a bit out of your reach • Succeeding in areas you never previously considered
by moving out of your comfort zone • Creating lasting, genuine connections with
others • And much more! In short, this book will make you a pro at selling your
most important asset—yourself!
You, Inc.The Art of Selling YourselfGrand Central Publishing
Close deals with major corporations, organizations or individuals who can propel
your business to the next level When you think about it, our entire lives revolve
around selling. Whether we sell as part of our business, serve on a committee of
a non-profit organization, or negotiate for a new job/car/house, we are pitching,
hearing, and closing deals every day. Let's Close a Deal articulates the intuitive
process that identifies how and why a deal will appeal, and then demonstrates in
step-by-step detail how to present your deal in a compelling way. The sales
process is not about coercion; it's about compassion. The closing part of a
negotiation should honor everyone involved instead of taking advantage of them.
We make our decisions based on the manner in which information is presented
to us, and what we believe will be the best deal. Let's Close a Deal explains how
to present information so persuasively that it increases the likelihood of getting a
Page 8/24

Get Free You Inc The Art Of Selling Yourself Harry Beckwith
yes. Demonstratess how finding the human perspective is key to closing any deal
Articulates the sale from conception, preparation, presentation to close Author
Christine Clifford is a sought-after professional speaker and author of eight books
including You, Inc. The Art of Selling Yourself, coauthored with Harry Beckwith.
Author has direct experience closing major deals, having taken her company
from a million dollar per year loss to over $54 million in sales and having signed
the largest contract in the history of her industry with Procter & Gamble, doubling
the size of her company overnight Increase your business's chance for success
by improving your ability to secure profitable partnerships. Let's Close a Deal
shows you how.
You may not realize it, but we were all given a gift that we should be sharing with
the world. The experiences you have accumulated throughout your life can turn
you into a potential entrepreneur. You have knowledge that other people need,
and they're willing to pay for it. So if you're ready to change your life, build an
exciting new business, and be your own boss, this book can help guide you to
share your knowledge with the world. Knowledge capital is a new reality that
offers amazing opportunities for success. This life-changing guide brings together
insights, lessons, and strategies that can launch you into an exciting opportunity
of turning what you know into a business. By discovering and developing your
Page 9/24

Get Free You Inc The Art Of Selling Yourself Harry Beckwith
sellable expertise out of your professional experience, passions, problems, or
pain-the "4 Ps"-you can create a business and have a future you'll love. If you're
tired of working in a traditional business environment and want to become your
own boss, you too can become a knowledge entrepreneur. What's in your brain
is a special gift and your best business asset. Sharing your gift can change not
only your life but the lives of everyone you reach.
Harry Beckwith, the bestselling author of the classic "Selling the Invisible,"
reveals how the secret to selling is to sell oneself first.
Praise for persuasion the art of getting what you want "Dave has exposed the
secrets of the most powerful persuaders in the world. This book is a step-by-step
guide to changing minds and deeply influencing people in person, in print, on the
air, or anyplace else you need to persuade. This book makes persuasion so easy
and predictable that it may be the most dangerous persuasion book ever written .
. . especially if it ends up in the hands of your competition." —Mike Litman, CEO,
Connect To Success, Inc. and coauthor of Conversations with Millionaires "Dave
Lakhani tells you everything you've just got to know about persuasion in this
book. It is written provocatively, yet clearly. And it is sure to open your mind while
enriching your bank account. I highly recommend it. Fasten your seatbelt when
you read it. It takes you on a thrilling ride!" —Jay Conrad Levinson, "The Father of
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Guerrilla Marketing" and author of the Guerrilla Marketing series of books "Dave
Lakhani understands persuasion like few do and is able to break the process
down so anyone can understand and use it. I highly recommend this book to
anyone who hopes to improve their ability to sell, market, advertise, or negotiate."
—Chet Holmes, Fortune 500 superstrategist and author of the Mega Marketing,
Business Growth Masters, and Guerrilla Marketing Meets Karate Master sales
programs "Man, talk about persuasive. Dave convinced me to read and review
his book, and I don't even like the guy." —Blaine Parker, author of Million-Dollar
Mortgage Radio "Too few books actually put into practice what they promote.
Dave Lakhani breaks the mold with this satisfying, powerful read." —John
Klymshyn, author of Move the Sale Forward
Not your typical letter book, this story uses the alphabet to express the hopes and desires we
have for every young life. The words engage the reader and the rhythm entertains the young
learner. The illustrations complement the story but also offer additional learning opportunities
with the use of color, letters and animals. This story is more than just an alphabet book but a
celebration of all the wonders of life.
Freedom. It's the ability to do whatever you want, whenever you want. It's the ultimate reward
of selling your business. But selling a company can be confusing, and one wrong step can
easily cost you dearly. The Art of Selling Your Business: Winning Strategies & Secret Hacks
for Exiting on Top is the last in a trilogy of books by author John Warrillow on building value.
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The first, Built to Sell, encouraged small business owners to begin thinking about their
business as more than just a job. The Automatic Customer tagged recurring revenue as the
core element in a valuable company and provided a blueprint for transforming almost any
business into one with an ongoing annuity stream. Warrillow completes the set with The Art of
Selling Your Business. This essential guide to monetizing a business is based on interviews
the author conducted on his podcast, Built to Sell Radio, with hundreds of successfully cashedout founders. What's the secret for harvesting the value you've created when it's time to sell?
The Art of Selling Your Business answers important questions facing any founder, including— •
What's your business worth? • When's the best time to sell? • How do you create a bidding
war? • How can you position your company to maximize its attractiveness? • Who will pay the
most for your business? • What’s the secret for punching above your weight in a negotiation to
sell your company? The Art of Selling Your Business provides a sleeves-rolled-up action plan
for selling your business at a premium by an author with consummate credibility.
"In a world where we are constantly connected, and social media has become the primary way
we communicate, the key to getting ahead is being the person others like, respect, and trust.
Because no matter who you are or what profession you're in, success is contingent less on
what you can do for yourself, but on what other people are willing to do for you. Here, through
53 bite-sized, easy-to-execute, and often counterintuitive tips, you'll learn to master the 11
People Skills that will get you more of what you want at work, at home, and in life."-The sketch-style depictions and unusual fonts create an eerie atmosphere where the reader
has to decide if what they see really happened or if it is just a work of fiction. Includes writing
space for your conclusions. This book makes a great group activity. This is not intended for
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children. Contains brief nudity.
Harry Beckwith is the author of Selling the Invisible and The Invisible Touch, both marketing
classics. Now he applies his unparalleled clarity, insight, humor, and expertise to a new age of
mass communication and mass confusion. What Clients Love will help you stand out from the
crowd-and sell anything to anyone. From making a pitch to building a brand, from designing a
logo to closing a sale, this is a field guide to take with you to the front lines of today's business
battles. Filled with real tales of success and failure, it shows you how to: * Fly a Jefferson
Airplane. Everyone knows there's a Jefferson Monument, but a Jefferson Airplane? A brilliant,
attention-grabbing name often includes the unexpected and the absurd. * Strike with a Velvet
Sledgehammer. It's not a hard sell. It's not exactly soft. Selling well means finding the fine line
between modesty and bragging, and driving the message home. * Speak to the Frenchman on
the Street. A French mathematician believed that no theory was complete until you could
explain it to the first person you meet on the street. Marketers, ecoutez! * Dress Julia Roberts.
Why one scene from Pretty Woman can enlighten you more than a full year of study at a top
business school. What Clients Love will help you get focused, stay focused, and follow the
essential rules to success-by doing the little things right and the big things even better.
How do you turn your dreams into reality? How do you make things happen for you, rather
than let things happen to you? Don't be humble about who you are and what you are capable
of. Stand tall and stand out. Be known. Be recognized as a leader, and most of all, know you
are a leader," is Susan Bulkeley Butler's call to action for her readers to take responsibility for
their lives. In this updated second edition of the best-selling Become the CEO of You, Inc.,
Susan has provided strategies for improving your life and new techniques for advancing your
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career. The book is focused around her "Make it Happen" model, which is based on three
decades of experience working with Fortune 500 companies. The steps include: Develop a
clear aspiration for You, Inc.; build your board of directors; develop your plan to make your
aspiration happen; and navigate your day-to-day journey. The second edition is completely
revised and includes new topics such as: The importance of executive coaching; developing
your image in today's world; taking a long-term view of your life and career; new opportunities
for balancing career and family; use of social networking techniques... the good, bad and ugly;
and preparing for promotion.
The only series of step-by-step guides to succeeding in the skilled trades and achieving the
American dream. At Your Best as a Welder is your playbook for learning if a career as a welder
is right for you, progressing from pre-apprentice to journeyman to master welder, and
launching your own small business. Learn: What does a career as a welder look like? Why
should you consider becoming a welder? How do you become a successful craftsman as a
welder? How much can you make as a welder? What are your career options once you
become a welder? How long does it take to be successful at each stage in a welder’s career?
How and where do you find work as a welder? What does it take to strike out on your own?
What does it take to launch and build a successful small business? At Your Best is the only
step-by-step handbook to finding if a career in the trades is right for you, educating yourself
and earning the proper certifications, establishing yourself as an excellent apprentice and
journeyman in the industry, and moving on to start your own small business in the trades. At
each step of the way, your At Your Best playbook provides the information, recommendations,
outside resources, and concrete actions needed for taking the next successful step in You, Inc.
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Whether you are beginning your first career, changing careers, or ready to move up and start
your own business as a carpenter, plumber, HVAC/R tech, or other tradesman, this is the book
that will tell you how. There are currently over 6.5 million unfilled jobs in the skilled trades in the
US. Despite being well-paying and secure, these jobs remain open because enough qualified
candidates with the skills, attitude, and experience required do not exist. Moreover, plenty of
opportunity exists for established tradespeople to start their own business, but they have no
guidance. The At Your Best Playbooks series changes that.
Misfits- A Coloring Book for Adults and ODD Children. Not your average coloring book...
Twenty-Five lowbrow fantasy art single sided images to color, taken from the original art of
White Stag (Terra Bidlespacher) featuring creepy cute feather brimmed big eyed girls in dark,
humurous and whimsical situations... This book inclues a wide range of White Stag's art
including hobo princesses, zombies, unicorns, sailors, morbidly obese cats and more! Use
markers, crayons, colored pencils and a little flair of glitter, whatever your heart's content to
color your own world! Choose your own palette or use the original palettes as inspiration.
White Stag's art is enjoyed by both old and young alike with whimsical fantasy depictions of
outcasts in seemingly nonsensical situations. Make sure to follow White Stag to find out when
new books are available and to see all new art: www.whiteStagArt.com

Drawing comes with several benefits. One of these is the development of fine
motor skills that will aid in the completion of tasks involving object manipulation
by hand. As your child draws, he/she begins to express what he/she imagines.
Objects are given careful details so features are learned. This way, you can
Page 15/24

Get Free You Inc The Art Of Selling Yourself Harry Beckwith
understand what your child creates. How are your child's drawing skills now?
Organized into 5 digestible chapters, You, Incorporated, Is a practical guide to
career success that zeroes in on 3 essential concepts that job-seekers, career
builders and career changers need to know: No Job is Forever, Employability
Equals Options, and Your Career is Your Business. Written by a career transition
expert who has helped thousands find their own "job utopias," readers will find a
down-to-earth, accessible approach to becoming more valuable to current
employers while developing long-term personal competitiveness to attract future
employers and seize new opportunities!
Nominated for a Small Business Marketing Book award!. You have 30 days to
convert a user to a paying customer starting NOW. The clock is ticking. What will
you do? Collecting and analysing the messaging and strategies the leading ecommerce, software and service companies use as they convert trial users to
customers in the most important 30 days after sign-up. Each companies strategy
is broken down and presented in an easy to use and understand visual guide. 30
days to sell is a must buy if you are looking to automate and improve new
customer conversion. This book covers: Activation campaigns from the worlds
leading web companies. Easy reference guide - what message to send and
when. Full page examples of each marketing message. Steal ideas from
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successful entrepreneurs, marketers and growth hackers. Two new bonus
chapters showcasing more activation campaigns.
Write In Books - Books You Can Write In Paperback Quality - 8.25" x 6", 126
pagesAvailable in several cover colors You'll enjoy reading all the notes your
friends leave in this beautiful Guest Book. You can cozy into your favorite chair
and savor the memorable moments everyone experienced. Your guests can
easily leave their contact information so you'll be ready for your next
entertainment adventure, especially helpful if your guests bring a guest. Contact
information makes it easier when you want to send the thank you notes.You can
write all your favorite memories and personal notes on the Memorable Moment
Pages section at the end of the book. Guest Books make a great gift for family,
friends, co-workers, boss, neighbors, teachers, coaches sports teams, mentors,
volunteers, etc.50 Guest Lined Pages - Left side - Guest Contact Info- Right side
- Guest Notes20 Memorable Moments Lined Pages To Record Your Favorite
Memories and Personal Notes
It is an adaptation of the age-old Biblical table of David and Goliath and opens
the door for discussions on self-confidence and faith in the face of great
obstacles. It is also an excellent book for schools, day cares and Sunday
Schools. It is simple, inviting story, and is widely available in print and e-book for
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easy access.
Perry Pig had a problem. Peppy Puppy and Peggy Porcupine picked on Perry,
called him "Pudgy Porky" and posted his picture in the paper without his
permission. With Paula Panda's prodding Perry plots a plan, and Peppy and
Peggy apologize.
In You, Inc. Beckwith provides practical tips, anecdotes and insights based on his
30 years of marketing and selling his advertising services. Beckwith learned early
on in his career that no matter what product you're selling, the most important
component of the product is you. In You, Inc.: A Field Guide to Selling Yourself,
Beckwith relates tantalizing tidbits and real stories of how to harness your
enthusiasm with an ability to impress your key accounts.Written in his traditional
homespun style, Beckwith offers doses of humour and pithy knowledge to
anyone who wants to seal the deal and thrive in business.
Another day another drama as the saga continues. Asia Harrington had no idea
of what she was getting into when she got with a married business owner name,
Bryce Fowler. But, she soon will learn the hard way like most side chicks do.
Bryce didn't exactly get away unscathed and now he's reaping from the
poisonous seeds that he has sowed. Shay has been losing so long that she just
might win. Annalise is on her India Arie and ready for love, but can Ashley say
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the same? Sierra thought she would get her happy ending but will it be with the
one she first gave her heart too? Watch the drama unfold when what happened
last night turns into what's happening now?
PMPope brings his unique voice to the printed word. A prolific multimedia poet, his work
finds its audience via art and word collaborations, video and audio tentacles reaching
all around the word. In this collection, PMPope explores the scope of creativity that
originates on the 21st century frontier: social media. His incisive observations about
disconnectedness, intimacy, and superficiality bear witness to a world of internet friends
and virtual relationships.
YOU, Inc. is all about you-and your future. The ideas, principles, and strategies in YOU,
Inc. will enable you to launch your life to the next level and beyond by discovering your
passion and taking effective action to build the pillars of personal greatness and reach
your unique, powerful potential. YOU, Inc. is about re-inventing yourself, living by your
own rules, having big fun, and finding the happiness and contentment that you deserve.
John takes you on a journey through the depths of your psyche, asking tough questions
and appealing to your deepest motivation to make life-launching decisions and personal
charges. His powerful stories and principles get to the heart of the matter, inspiring you
to take immediate action. To make your action steps effective and significant, you will
learn how to apply the following innovative, world-class strategies: Leadership Acuity,
Imagineering, Mental Entrepreneurship, Personal Greatness, Raising Standards,
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Impact Leadership, and Ultimate Possibility Thinking. John's humorous style and
straightforward approach makes sense and provides deep, compelling insights which
will motivate you to commit to the life-long quest to realize the loftiest of all
achievements, personal greatness, and reach your unique, powerful potential-the
essence of YOU, Inc. power.
“Full of revealing, instantly applicable ideas for leveraging your strengths and
overcoming your weaknesses.” —Adam Grant, author of Think Again and Originals, and
host of the TED podcast WorkLife For many of us, listening is simply something we do
on autopilot. We hear just enough of what others say to get our work done, maintain
friendships, and be polite with our neighbors. But we miss crucial opportunities to go
deeper—to give and receive honest feedback, to make connections that will endure for
the long haul, and to discover who people truly are at their core. Fortunately, listening
can be improved—and Ximena Vengoechea can show you how. In Listen Like You
Mean It, she offers an essential listening guide for our times, revealing tried-and-true
strategies honed in her own research sessions and drawn from interviews with
marriage counselors, podcast hosts, life coaches, journalists, filmmakers, and other
listening experts. Through Vengoechea’s set of scripts, key questions, exercises, and
illustrations, you’ll learn to: • Quickly build rapport with strangers • Ask the right
questions to deepen a conversation • Pause at the right time to encourage vulnerability
• Navigate a conversation that’s gone off the rails Now more than ever, we need to feel
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heard, connected, and understood in a world that keeps turning up the volume. Warm,
funny, and immensely practical, this book shows you how.
Escape from the everyday stresses in your life and unwind with Chromalaxing,
Kaleidoscope Series, Adult Coloring Book #1. The first book in this great new series.
Forty intricately and delightfully designed images. Printed one side per page. The
reverse side includes the image number so you can leave your thoughts and specific
feedback for us per image. Your finished work may be suitable for framing or gift giving.
Our website (http://www.chromalaxing.com) features fun art contests. Enter today and
show us your masterpiece for a chance to win great prizes. Vote for your favorites too.
Our designs offer a pleasing variety in image complexity suitable for beginner to expertlevel. Provides unlimited hours of relaxing stress relief, as well as an enjoyable artistic
outlet. Tap into the soothing and rejuvenating effects that coloring has been shown to
produce. Join countless adults all over the world and rediscover the fun and relaxing
hobby of coloring. Grab your pencils, pens... relax and explore your creative side today.
The only series of step-by-step guides to succeeding in the skilled trades and achieving
the American dream. At Your Best as a Plumber is your playbook for learning if a
career as a plumber is right for you, progressing from pre-apprentice to journeyman to
master plumber, and launching your own small business. Learn: What does a career as
a plumber look like? Why should you consider becoming a plumber? How do you
become a successful craftsman as a plumber? How much can you make as a plumber?
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What are your career options once you become a plumber? How long does it take to be
successful at each stage in a plumber's career? How and where do you find work as a
plumber? What does it take to strike out on your own? What does it take to launch and
build a successful small business? At Your Best is the only step-by-step handbook to
finding if a career in the trades is right for you, educating yourself and earning the
proper certifications, establishing yourself as an excellent apprentice and journeyman in
the industry, and moving on to start your own small business in the trades. At each step
of the way, your At Your Best playbook provides the information, recommendations,
outside resources, and concrete actions needed for taking the next successful step in
You, Inc. Whether you are beginning your first career, changing careers, or ready to
move up and start your own business as a carpenter, plumber, HVAC/R tech, or other
tradesman, this is the book that will tell you how. There are currently over 6.5 million
unfilled jobs in the skilled trades in the US. Despite being well-paying and secure, these
jobs remain open because enough qualified candidates with the skills, attitude, and
experience required do not exist. Moreover, plenty of opportunity exists for established
tradespeople to start their own business, but they have no guidance. The At Your Best
Playbooks series changes that.
The only series of step-by-step guides to succeeding in the skilled trades and achieving
the American dream. At Your Best as a Painter is your playbook for learning if a career
as a painter is right for you, progressing from pre-apprentice to journeyman to master
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painter, and launching your own small business. Learn: What does a career as a
painter look like? Why should you consider becoming a painter? How do you become a
successful craftsman as a painter? How much can you make as a painter? What are
your career options once you become a painter? How long does it take to be successful
at each stage in a painter's career? How and where do you find work as a painter?
What does it take to strike out on your own? What does it take to launch and build a
successful small business? At Your Best is the only step-by-step handbook to finding if
a career in the trades is right for you, educating yourself and earning the proper
certifications, establishing yourself as an excellent apprentice and journeyman in the
industry, and moving on to start your own small business in the trades. At each step of
the way, your At Your Best playbook provides the information, recommendations,
outside resources, and concrete actions needed for taking the next successful step in
You, Inc. Whether you are beginning your first career, changing careers, or ready to
move up and start your own business as a carpenter, plumber, HVAC/R tech, or other
tradesman, this is the book that will tell you how. There are currently over 6.5 million
unfilled jobs in the skilled trades in the US. Despite being well-paying and secure, these
jobs remain open because enough qualified candidates with the skills, attitude, and
experience required do not exist. Moreover, plenty of opportunity exists for established
tradespeople to start their own business, but they have no guidance. The At Your Best
Playbooks changes that.
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