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Winner of the 2018 American Academy of Diplomacy Douglas Dillon Award Shortlisted for the 2018 Duff Cooper Prize in Literary
Nonfiction “[A] brilliant book…by far the best study yet” (Paul Kennedy, The Wall Street Journal) of the gripping history behind the
Marshall Plan and its long-lasting influence on our world. In the wake of World War II, with Britain’s empire collapsing and Stalin’s
on the rise, US officials under new Secretary of State George C. Marshall set out to reconstruct western Europe as a bulwark
against communist authoritarianism. Their massive, costly, and ambitious undertaking would confront Europeans and Americans
alike with a vision at odds with their history and self-conceptions. In the process, they would drive the creation of NATO, the
European Union, and a Western identity that continue to shape world events. Benn Steil’s “thoroughly researched and well-
written account” (USA TODAY) tells the story behind the birth of the Cold War, told with verve, insight, and resonance for today.
Focusing on the critical years 1947 to 1949, Benn Steil’s gripping narrative takes us through the seminal episodes marking the
collapse of postwar US-Soviet relations—the Prague coup, the Berlin blockade, and the division of Germany. In each case, Stalin’s
determination to crush the Marshall Plan and undermine American power in Europe is vividly portrayed. Bringing to bear
fascinating new material from American, Russian, German, and other European archives, Steil’s account will forever change how
we see the Marshall Plan. “Trenchant and timely…an ambitious, deeply researched narrative that…provides a fresh perspective on
the coming Cold War” (The New York Times Book Review), The Marshall Plan is a polished and masterly work of historical
narrative. An instant classic of Cold War literature, it “is a gripping, complex, and critically important story that is told with clarity
and precision” (The Christian Science Monitor).
Bringing together Chinese and Western scholars of diplomacy, this book highlights the view that China's 'new' diplomacy is an
instrument of foreign policy, a socialising process that fosters both positive and negative change and an important indicator of
China's future role.
Diane Kunz describes here how the United States employed economic diplomacy to affect relations among states during the Suez
Crisis of 1956-57. Using political and financial archival material from the United States and Great Britain, and drawing from
personal interviews with many of the key players, Kunz focuses on how economic diplomacy determined the course of events
during the crisis from start to finish. In doing so, she provides both an excellent case study of the role of economic sanctions in
international relations and a solid treatment of the American use of such sanctions against a Middle Eastern country. The crisis
was prompted by the Eisenhower administration's decision not to fund the Aswan High Dam, triggering the takeover of the Suez
Canal Company by Egyptian President Gamal Abdel Nasser. Responding to events, the American government imposed economic
sanctions against Great Britain, France, Egypt, and Israel, with varying degrees of success. Because of its weakened financial
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position and misguided decisions, Kunz says, the government of British Prime Minister Anthony Eden proved most vulnerable to
these tactics. Indeed, American economic pressure caused the British government to withdraw its troops ignominiously from
Egypt. France, on the other hand, had borrowed sufficiently prior to the crisis to be able to withstand American pressure. For
Israel, Kunz says, the threat of sanctions symbolized the Eisenhower administration's wrath. Israel could forego American funds,
but, dependent on the goodwill of a great power for survival, it could not take a stand that would completely alienate the United
States. Only Egypt proved immune to financial warfare. Kunz also illuminates the general diplomacy of the Suez crisis. The
American government was determined neither to alienate moderate Arab opinion nor to become too closely intertwined with Israel.
As such, this account has significant lessons for American policy. Originally published in 1991. A UNC Press Enduring Edition --
UNC Press Enduring Editions use the latest in digital technology to make available again books from our distinguished backlist
that were previously out of print. These editions are published unaltered from the original, and are presented in affordable
paperback formats, bringing readers both historical and cultural value.
In Chinese Economic Statecraft, William J. Norris introduces an innovative theory that pinpoints how states employ economic tools
of national power to pursue their strategic objectives. Norris shows what Chinese economic statecraft is, how it works, and why it
is more or less effective. Norris provides an accessible tool kit to help us better understand important economic developments in
the People’s Republic of China. He links domestic Chinese political economy with the international ramifications of China’s
economic power as a tool for realizing China’s strategic foreign policy interests. He presents a novel approach to studying
economic statecraft that calls attention to the central challenge of how the state is (or is not) able to control and direct the behavior
of economic actors. Norris identifies key causes of Chinese state control through tightly structured, substate and crossnational
comparisons of business-government relations. These cases range across three important arenas of China’s grand strategy that
prominently feature a strategic role for economics: China’s efforts to secure access to vital raw materials located abroad,
Mainland relations toward Taiwan, and China’s sovereign wealth funds. Norris spent more than two years conducting field
research in China and Taiwan during which he interviewed current and former government officials, academics, bankers,
journalists, advisors, lawyers, and businesspeople. The ideas in this book are applicable beyond China and help us to understand
how states exercise international economic power in the twenty-first century.
“A masterful diplomatic memoir” (The Washington Post) from Joe Biden’s nominee for CIA director, a career ambassador who
served five presidents and ten secretaries of state—an impassioned argument for the enduring value of diplomacy in an
increasingly volatile world. Over the course of more than three decades as an American diplomat, William J. Burns played a
central role in the most consequential diplomatic episodes of his time—from the bloodless end of the Cold War to the collapse of
post–Cold War relations with Putin’s Russia, from post–9/11 tumult in the Middle East to the secret nuclear talks with Iran. In The
Back Channel, Burns recounts, with novelistic detail and incisive analysis, some of the seminal moments of his career. Drawing on
a trove of newly declassified cables and memos, he gives readers a rare inside look at American diplomacy in action. His
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dispatches from war-torn Chechnya and Qaddafi’s bizarre camp in the Libyan desert and his warnings of the “Perfect Storm” that
would be unleashed by the Iraq War will reshape our understanding of history—and inform the policy debates of the future. Burns
sketches the contours of effective American leadership in a world that resembles neither the zero-sum Cold War contest of his
early years as a diplomat nor the “unipolar moment” of American primacy that followed. Ultimately, The Back Channel is an
eloquent, deeply informed, and timely story of a life spent in service of American interests abroad. It is also a powerful reminder, in
a time of great turmoil, of the enduring importance of diplomacy. Advance praise for The Back Channel “Bill Burns is simply one of
the finest U.S. diplomats of the last half century. The Back Channel demonstrates his rare and precious combination of strategic
insight and policy action. It is full of riveting historical detail but also, more important, shrewd insights into how we can advance our
interests and values in a world where U.S. leadership remains the linchpin of international order.”—James A. Baker III “From one
of America’s consummate diplomats, The Back Channel is an incisive and sorely needed case for the revitalization of
diplomacy—what Burns wisely describes as our ‘tool of first resort.’”—Henry Kissinger “Burns not only offers a vivid account of
how American diplomacy works, he also puts forward a compelling vision for its future that will surely inspire new generations to
follow his incredible example.”—Madeleine K. Albright
The New Economic Diplomacy explains how states conduct their external economic relations in the 21st century: how they make
decisions domestically, how they negotiate internationally and how these processes interact. Although the previous edition,
published in 2011, was able to reflect the impact of the financial crisis and the immediate reaction to it, a lot has happened since
then, and the atmosphere of economic diplomacy has darkened. To capture the emergence of new trends and the intensification
of old ones, the salient features of this new edition are: The advance of China and other emerging powers at the expense of G7
governments, despite some setbacks; Much greater activity in negotiating regional and plurilateral trade agreements, while the
multilateral system struggles; The persistence of problems exposed by the financial crisis, notably the long-running euro-zone
crisis. The interaction between domestic and external forces: the balance has shifted towards the domestic axis, with international
agreement more difficult to achieve. This edition goes further in comparing the practice of different players, to reflect the greater
diversity of economic diplomacy. Based on the authors' work in the field of International Political Economy, it is suitable for
students interested in the decision-making processes in foreign economic policy, including those studying international relations,
government, politics and economics. It will also appeal to politicians, bureaucrats, business people, NGO activists, journalists and
the informed public.
One of the first modern historians to integrate economic realities into the study of American foreign policy, William Appleman
Williams has been a diplomatic historian of major influence since the first publication of The Tragedy of American Diplomacy. In
this pioneering book, "the man who has really put the counter-tradition together in its modern form" (Saturday Review) examines
the profound contradictions between America's ideals and its uses of its vast power, from the Open Door Notes of 1898 to the Bay
of Pigs and the Vietnam War.
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After 9/11, which triggered a global debate on public diplomacy, 'PD' has become an issue in most countries. This book joins the
debate. Experts from different countries and from a variety of fields analyze the theory and practice of public diplomacy. They also
evaluate how public diplomacy can be successfully used to support foreign policy.
This title was first published in 2003. This text explains how states conduct their external economic relations as the 21st
century begins: how they make decisions domestically; how they negotiate internationally; and how these processes
interact. It documents the transformation of economic diplomacy in response to the end of the Cold War, the advance of
globalisation and the terrorist attacks of September 2001 and illustrates the growing influence of non-state actors like
private business and civil society. The book integrates a full academic and theoretical analysis with the experience of
senior practitioners in economic diplomacy and is based on the authors' work in the LSE's graduate programme on "The
Politics of the World Economy".
Moderne Diplomatie wirkt heute in viele Bereiche des modernen Lebens hinein. Sie ist zugleich selbst neuen Einflüssen
ausgesetzt. Faktoren, die unsere Gesellschaften verändern, verändern auch unser Regierungshandeln, auch in der
Außenpolitik, seien es Digitalisierung, emotionalisierte Sensibilitäten unserer Öffentlichkeiten oder nicht-staatliche
internationale Akteure. Derartige Entwicklungen müssen von der Diplomatie aufgenommen werden, damit sie weiter als
Instrument einer Regierung funktionieren kann. Regierungen sollten Wege finden, zwischen den neuen Bedürfnissen der
Gesellschaft und den Notwendigkeiten legitimen Regierungshandelns zu vermitteln. Das Ziel sollte sein, als souveräner
Staat handeln zu können und zugleich das Potential der tiefgreifenden gesellschaftlichen Veränderungen zu nutzen. Mit
Beiträgen von Volker Stanzel, Sascha Lohmann, Andrew Cooper, Christer Jönsson, Corneliu Bjola, Emillie V. de
Keulenaar, Jan Melissen, Karsten D. Voigt, Kim B. Olsen, Hanns W. Maull und R. S. Zaharna
This book considers the impact of the COVID-19 pandemic on international diplomacy, and the challenges and
opportunities it presents for the future of multilateralism. Global cooperation and solidarity are central to responding to
and mitigating the health and socio-economic effects of the COVID-19 pandemic, yet, to many, this was slow to mobilize
and lacking in political leadership. This book takes a practical look at the lessons learned from the period spanning the
World Health Organization’s first declaration of a public health emergency of international concern in January 2020, to
the commemoration of the 75th Anniversary of the United Nations in October 2020. This timespan covers a critical period
in which to consider key areas of diplomacy, covering a range of tools of global cooperation: multilateral diplomacy, the
rule of law, sustainable development, economics and financing, digital governance, and peace and security. Each
chapter in this book introduces readers to the current situation in their respective areas, followed by a constructive
consideration of lessons learned from the pandemic’s impact on that field, and key recommendations for the future. The
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practical focus and future orientation is particularly important as the book injects pragmatism and guidance that will
facilitate ‘building back better’ in COVID response plans, while creating space for continued focus on global
commitments around sustainable development and the future of the UN. Written by a team of authors who have worked
directly in International Public Policy and the establishment of global agendas at the United Nations, this book will be
essential reading for professionals and policymakers involved in diplomatic roles, as well as students and scholars
interested in the future of international relations, global governance and sustainable development.
Singapore, a small country with limited resources, has nevertheless played a significant role in regional and global trade
negotiations. Its negotiators possess a wealth of knowledge and experiences and yet few have told their story. This book
is a collection of sixteen essays by authors who have been closely involved in trade negotiations including GATT/WTO
and bilateral free trade agreements. They share their experiences in such negotiations, how they promoted national
interests and advanced the global trade agenda. It will appeal to readers who are interested in how international
economic diplomacy is conducted, and Singapore's role and perspective as an open trading nation.
This handbook examines the theory and practice of international relations in Asia. Building on an investigation of how
various theoretical approaches to international relations can elucidate Asia's empirical realities, authors examine the
foreign relations and policies of major countries or sets of countries.
In this book, Carl P. Parrini examines the evolution of United States economic diplomacy during a critical period in world
history. After World War I, leaders were poised to begin “The American Century”, when the United States would assume
the dominant role as the world's foremost political, economic and military power. This was to be achieved by establishing
harmonic relations with other nations-allowing leverage on minor economic goals, while maintaining U.S. interests on
major objectives. This theory of foreign policy is often attributed to president Warren Harding or his Secretary of
Commerce, Herbert Hoover. Yet, Parrini's study determines, nearly all decisions made with respect to international
investment, allocation of raw materials, reparations, war debts, and tariffs, were based on earlier principles established
by Woodrow Wilson's administration.
COVID-19 exposed the world's failure to prepare for the worst -- can we learn to build back better? The COVID-19
pandemic has hit our world on a scale beyond living memory, taking millions of lives and leading to a lockdown of
communities worldwide. A pandemic, much like climate change, acts as a threat multiplier, increasing vulnerability to
harm, economic impoverishment, and the breakdown of social systems. Even more concerning, communities severely
impacted by the coronavirus still remain vulnerable to other types of hazards, such as those brought by accelerating
climate change. The catastrophic risks of pandemics and climate change carry deep uncertainty as to when they will
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occur, how they will unfold, and how much damage they will do. The most important question is how we can face these
risks to minimize them most. The Fight for Climate after COVID-19 draws on the troubled and uneven COVID-19
experience to illustrate the critical need to ramp up resilience rapidly and effectively on a global scale. After years of
working alongside public health and resilience experts crafting policy to build both pandemic and climate change
preparedness, Alice C. Hill exposes parallels between the underutilized measures that governments should have taken to
contain the spread of COVID-19 -- such as early action, cross-border planning, and bolstering emergency preparation --
and the steps leaders can take now to mitigate the impacts of climate change. Through practical analyses of current
policy and thoughtful guidance for successful climate adaptation, The Fight for Climate after COVID-19 reveals that, just
as our society has transformed itself to meet the challenge of coronavirus, so too will we need to adapt our thinking and
our policies to combat the ever-increasing threat of climate change. Unapologetic and clear-eyed, The Fight for Climate
after COVID-19 helps us understand why the time has come to prepare for the world as it will be, rather than as it once
was.
The European Union is a key player in international economic relations, but its exact role and how it goes about making
decisions and negotiating is often poorly understood within and especially outside the EU. When does the EU play a
proactive role and when does it follow? When is the EU a distinct actor and when is it just one level in a multi- level
process of negotiation in which the member states are the main actors? Does the EU possess normative power in
external economic relations? Does the EU have the capability and willingness to use its still significant economic power?
European Union Economic Diplomacy provides the first comprehensive analysis of the factors that determine the role of
the EU in economic diplomacy. In an up-to-date treatment that includes consideration of the impact of the Treaty of
Lisbon, it contains a comprehensive explanation of decision making and negotiating processes in the core areas of trade,
financial market regulation, environmental diplomacy and development co-operation. The book is intended for those
interested in EU policy making, but also those who simply need to understand how the EU functions in the field of
economic diplomacy.
Business diplomacy involves developing strategies for long-term, positive relationship building with governments, local
communities, and interest groups, aiming to establish and sustain legitimacy and to mitigate the risks arising from all non-
commercial or exogenous factors in the global business environment.
Including chapters from some of the leading experts in the field this Handbook provides a full overview of the nature and
challenges of modern diplomacy and includes a tour d'horizon of the key ways in which the theory and practice of modern
diplomacy are evolving in the 21st Century.
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Since 2009 there has been a fundamental shift in the way that the Pacific Island states engage with regional and world politics.
The region has experienced, what Kiribati President Anote Tong has aptly called, a ‘paradigm shift’ in ideas about how Pacific
diplomacy should be organised, and on what principles it should operate. Many leaders have called for a heightened Pacific voice
in global affairs and a new commitment to establishing Pacific Island control of this diplomatic process. This change in thinking has
been expressed in the establishment of new channels and arenas for Pacific diplomacy at the regional and global levels and new
ways of connecting the two levels through active use of intermediate diplomatic associations. The New Pacific Diplomacy brings
together a range of analyses and perspectives on these dramatic new developments in Pacific diplomacy at sub-regional, regional
and global levels, and in the key sectors of global negotiation for Pacific states – fisheries, climate change, decolonisation, and
trade.
Comprehensively examines American diplomacy during the 1960s and argues that all aspects of American foreign policy of the
period must be viewed through the prism of the fight against communism.
The New Economic Diplomacy explains how states conduct their external economic relations in the 21st century: how they make
decisions domestically, how they negotiate internationally, and how these processes interact. It documents the transformation of
economic diplomacy in the 1990s and 2000s in response to the end of the Cold War, the advance of globalization and the growing
influence of non-state actors such as private business and civil society. Fully revised, this third edition brings economic diplomacy
up to date to reflect the rise of the emerging powers and the impact of the recent financial and economic crises. Based on the
authors' work in the field of international political economy, it is suitable for students interested in the decision making processes in
foreign economic policy including those studying international relations, government, politics and economics but will also appeal to
politicians, bureaucrats, business people, NGO activists, journalists and the informed public.
Saudi Arabia, with its US alliance and abundance of oil dollars, has a very different economic story to that of Iran, which despite
enormous natural gas reserves, has been hit hard by economic, trade, scientiy c and military sanctions since its 1979 revolution.
Robert Mason looks at the effect that economic considerations (such as oil, gas, sanctions, trade and investment) have on foreign
policy decision-making processes and diplomatic activities. By examining the foreign policies of Saudi Arabia and Iran towards
each other, and towards the wider Middle East and beyond, Mason seeks to highlight how oil policy, including oil production,
pricing and security of supply and demand, is the paramount economic factor which drives the diplomacy and rivalry of these two
pivotal regional powers. By comparing the foreign policy of Saudi Arabia and Iran towards the international community and the US
in particular, Mason presents the very different economic and political trajectories of these two countries. In the case of Saudi
Arabia, it has long been oil which has given the country importance both within the region and on an international scale. This has
made it a vital ally for the West, which culminated in the stationing of US troops on Saudi soil in the run up to the Gulf War of 1991.
In contrast, Iran's 'resistance' strategy has, rather than concentrating on relationships with the West, instead looked to a number of
other players, such as those in Central Asia and Latin America. Mason uses the Saudi and Iranian cases to illustrate the
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combination of ideological, geo-strategy and economic resources that have insulated these two regimes against internal and
external pressures and resulted in their dominance in the regional system. By concentrating on the economic factors in alliance
building and alliance deconstruction, Mason offers vital analysis for researchers of international relations in the Middle East and
the processes involved in the formation of foreign policy.
The world’s problems are indeed world problems: social and environmental crises, global trade and politics, and major epidemics
are making public health a pressing global concern. From this constantly changing scenario, global health diplomacy has evolved,
at the intersection of public health, international relations, law, economics, and management—a new discipline with transformative
potential. Global Health Diplomacy situates this concept firmly within the human rights dialogue and provides a solid framework for
understanding global health issues and their negotiation. This up-to-the-minute guide sets out defining principles and the current
agenda of the field, and examines key relationships such as between trade and health diplomacy, and between global health and
environmental issues. The processes of global governance are detailed as the UN, WHO, and other multinational actors work to
address health inequalities among the world’s peoples. And to ensure maximum usefulness, the text includes plentiful examples,
discussion questions, reading lists, and a glossary. Featured topics include: The legal basis of global health agreements and
negotiations. Global public goods as a foundation for global health diplomacy. Global health: a human security perspective. Health
issues and foreign policy at the UN. National strategies for global health. South-south cooperation and other new models of
development. A volume of immediate utility with a potent vision for the future, Global Health Diplomacy is an essential text for
public health experts and diplomats as well as schools of public health and international affairs.
The statement "Sanctions don't work" is an often-heard refrain. The reality, though, is more complex. Sanctions--mostly economic
but also political and military penalties aimed at states or other entities to alter political and/or military behavior--almost always
have consequences; sometimes desirable, at other times unwanted and unexpected. What cannot be disputed, though, is that
economic sanctions are fast becoming the policy tool of choice for the United States in the post-Cold War world. Indeed, economic
sanctions are increasingly at the center of American foreign policy as a policy tool to resolve several issues: to stem the
proliferation of weapons of mass destruction, promote human rights, discourage aggression, protect the environment, or thwart
drug trafficking.Drawing heavily on eight case studies--Iraq, Iran, the former Yugoslavia, Haiti, Pakistan, China, Libya, and
Cuba--this book presents lessons to be learned from recent American use of economic sanctions. It also provides specific
guidelines designed to shape future decisions by Congress and the executive branch.
Economic diplomacy was declared in 2013 by Beijing as a priority in its "comprehensive" strategy for diplomacy. The political elite undertook
to further invest in economic diplomacy as an instrument for economic growth and development. Globally, Chinese cooperation in multilateral
economic processes has become critical to achieving meaningful outcomes. However, little understanding exists in current literature on the
factors and mechanisms which shape the processes behind China’s economic diplomacy decision-making. Chinese Economic Diplomacy
provides an understanding of the processes and practices of China’s economic diplomacy, with multilateral economic negotiations as the
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primary basis of analysis, specifically the UN climate change talks and the WTO Doha Round trade negotiations. It examines how early
economic diplomacy in global governance contributed to the varied and evolving nature of its present-day decision-making structures and
processes. Demonstrating how China’s negotiation preferences are driven by networks of political actors in formal and informal domestic and
systemic environments, it also highlights the capacity of international negotiation practices to alter and re-shape China’s approach to
multilateral economic negotiations. As a consequence, the book presents a framework for understanding China’s economic diplomacy
decision-making processes that is systemically constructed by domestic and international agencies. Offering a Chinese perspective of the
notion of economic diplomacy, this book will be of interest to students and scholars of Chinese Economics, International Relations and
Political Economy.
This Handbook is a unique and original contribution of over thirty chapters on behavioural economics, examining and addressing an important
stream of research where the starting assumption is that decision-makers are for the most part relatively smart or rational. This particular
approach is in contrast to a theme running through much contemporary work where individuals’ behaviour is deemed irrational, biased, and
error-prone, often due to how people are hardwired. In the smart people approach, where errors or biases occur and when social dilemmas
arise, more often than not, improving the decision-making environment can repair these problems without hijacking or manipulating the
preferences of decision-makers. This book covers a wide-range of themes from micro to macro, including various sub-disciplines within
economics such as economic psychology, heuristics, fast and slow-thinking, neuroeconomics, experiments, the capabilities approach,
institutional economics, methodology, nudging, ethics, and public policy.
Introduction -- Techniques of statecraft -- What is economic statecraft? -- Thinking about economic statecraft -- Economic statecraft in
international thought -- Bargaining with economic statecraft -- National power and economic statecraft -- "Classic cases" reconsidered --
Foreign trade -- Foreign aid -- The legality and morality of economic statecraft -- Conclusion -- Afterword : economic statecraft : continuity and
change / Ethan B. Kapstein.
The New Economic DiplomacyDecision-Making and Negotiation in International Economic RelationsTaylor & Francis
The untold story of China's rise as a global superpower, chronicled through the diplomatic shock troops that connect Beijing to the world.
China's Civilian Army charts China's transformation from an isolated and impoverished communist state to a global superpower from the
perspective of those on the front line: China's diplomats. They give a rare perspective on the greatest geopolitical drama of the last half
century. In the early days of the People's Republic, diplomats were highly-disciplined, committed communists who feared revealing any
weakness to the threatening capitalist world. Remarkably, the model that revolutionary leader Zhou Enlai established continues to this day
despite the massive changes the country has undergone in recent decades. Little is known or understood about the inner workings of the
Chinese government as the country bursts onto the world stage, as the world's second largest economy and an emerging military
superpower. China's Diplomats embody its battle between insecurity and self-confidence, internally and externally. To this day, Chinese
diplomats work in pairs so that one can always watch the other for signs of ideological impurity. They're often dubbed China's "wolf warriors"
for their combative approach to asserting Chinese interests. Drawing for the first time on the memoirs of more than a hundred retired
diplomats as well as author Peter Martin's first-hand reporting as a journalist in Beijing, this groundbreaking book blends history with current
events to tease out enduring lessons about the kind of power China is set to become. It is required reading for anyone who wants to
understand China's quest for global power, as seen from the inside.
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This Handbook positions economic diplomacy as a multidisciplinary field and presents state of the art research relevant to policy makers and
academia around the globe focusing on four themes: the role of economic diplomats, the impact and evaluation of economic diplomacy,
politics and trade and emerging markets. It offers academic, business and policy perspectives taking stock of knowledge produced with
qualitative and quantitative research on Northern America, Europe, Africa, Asia and Latin America.
The role of a trade representative is not only varied and stimulating, covering a fascinating range of activities, but is also important and very
worthwhile. The service that the trade representative provides is of value both to the individual companies they help and to the economy of
the country they represent. This publication offers practical guidance that will help trade representatives do their job to the highest level,
whether they are organizing a trade fair, hosting a visiting minister or pitching to an inward investor.
How does China see the rest of the world? One way to answer this question is to look at the work of China’s scholars in the field of
International Relations (IR). This leads to a second question – to what extent do Chinese IR scholars influence Beijing’s foreign policy and
outlook? The contributors to this book seek to answer these key questions, drawing on their own first- and second-hand experiences of
involvement in scholarly IR debates in China. Discussing fundamental aspects of China’s foreign policy such as China’s view of the
international structure, soft power projection, maritime disputes, and the principle of non-interference, this book provides insights into the
hinterland of Chinese foreign policy-making. It is an invaluable reference for global IR scholars, especially those with a direct interest in
understanding and predicting China’s actions and reactions on a range of international issues.
The ultimate guide for anyone wondering how President Joe Biden will respond to the COVID-19 pandemic—all his plans, goals, and
executive orders in response to the coronavirus crisis. Shortly after being inaugurated as the 46th President of the United States, Joe Biden
and his administration released this 200 page guide detailing his plans to respond to the coronavirus pandemic. The National Strategy for the
COVID-19 Response and Pandemic Preparedness breaks down seven crucial goals of President Joe Biden's administration with regards to
the coronavirus pandemic: 1. Restore trust with the American people. 2. Mount a safe, effective, and comprehensive vaccination campaign.
3. Mitigate spread through expanding masking, testing, data, treatments, health care workforce, and clear public health standards. 4.
Immediately expand emergency relief and exercise the Defense Production Act. 5. Safely reopen schools, businesses, and travel while
protecting workers. 6. Protect those most at risk and advance equity, including across racial, ethnic and rural/urban lines. 7. Restore U.S.
leadership globally and build better preparedness for future threats. Each of these goals are explained and detailed in the book, with evidence
about the current circumstances and how we got here, as well as plans and concrete steps to achieve each goal. Also included is the full text
of the many Executive Orders that will be issued by President Biden to achieve each of these goals. The National Strategy for the COVID-19
Response and Pandemic Preparedness is required reading for anyone interested in or concerned about the COVID-19 pandemic and its
effects on American society.
In a climate of enhanced global competition, attention for economic diplomacy has substantially grown, as much in the West as in other parts
of the world. This book conceptualizes economic diplomacy and adds to a better understanding of its central place in the theory and practice
of international relations.
China's rapid economic growth over the past three decades has endowed it with enormous power. Chinese leaders now want to harness this
power to become the world's dominant country, replacing the US as the global superpower. In How China Loses, Luke Patey argues that
despite all its strengths, China cannot simply get what it wants. The ambitiousness of China's global economic agenda and pursuit of military
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expansion are undermining its ability to realize itsgeopolitical plans; other countries are beginning to resist. Weaving together on-the-ground
reportage and analysis from Africa to Latin America, East Asia to Europe, Patey explores how the world is responding to China's rise and
what this means for everyone.
Awareness has been growing in the United States - and in nations around the world - that the Chinese Communist Party (CCP) has triggered
a new era of great-power competition. Yet few discern the pattern in China's inroads within every region of the world, much less the specific
form of dominance to which the party aspires.The CCP aims not merely at preeminence within the established world order - an order that is
grounded in free and sovereign nation-states, flows from the universal principles on which America was founded, and advances U.S. national
interests -but to fundamentally revise world order, placing the People's Republic of China (PRC) at the center and serving Beijing's
authoritarian goals and hegemonic ambitions.In the face of the China challenge, the United States must secure freedom.China is a challenge
because of its conduct. Modeled on 20th-century Marxist-Leninist dictatorship, the CCP eventually spurred rapid modernization and produced
prodigious economic growth - thanks in no small measure to the party's decision in the late 1970s to embrace free-market elements and to
the decision by the United States and nations around the world to engage, and welcome commerce with, China. The party today wields its
economic power to co-opt and coerce countries around the world; make the societies and politics of foreign nations more accommodating to
CCP specifications; and reshape international organizations in line with China's brand of socialism. At the same time, the CCP is developing
a world-class military to rival and eventually surpass the U.S. military. These actions enable the CCP to credibly pursue the quest -
proceeding outward through the Indo-Pacific region and encompassing the globe - to achieve "national rejuvenation" culminating in the
transformation of the international order.To understand China's peculiar form of authoritarianism and the hegemonic goals to which it gives
rise, it is necessary to grasp the intellectual sources from which China's conduct springs: the CCP's Marxist-Leninist beliefs and the party's
extreme interpretation of Chinese nationalism.
Examines how China and Japan have improved their economic relations and looks at specific agreements involving the steel industry, oil
development, and economic assistance
The New Economic Diplomacy explains how states conduct their external economic relations in the 21st century: how they make decisions
domestically; how they negotiate internationally; and how these processes interact. It documents the transformation of economic diplomacy in
the 1990s and early 2000s in response to the end of the Cold War, the advance of globalisation and the growing influence of non-state actors
like private business and civil society. Fully updated, the second edition reflects the impact of the campaign against terrorism, the war in Iraq
and the rise of major developing countries like China and India.Based on the authors' own work in the field of international political economy,
it is suitable for students interested in the decision making processes in foreign economic policy including those studying International
Relations, Government, Politics and Economics but will also appeal to politicians, bureaucrats, business people, NGO activists, journalists
and the informed public.
Examines how developing countries often sign up to highly potent rules underwriting economic globalisation without even realising it.
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