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Federated Colonial Commander Adam Stuart is
once again asked to take command of an
experimental ship. This time he is traveling out into
deep space to test dangerous new engines.
Lorentizan traversable wormholes that hold
unimaginable power and the possibility of changing
the way humanity colonizes the stars. His crew is
made up of the best the fleet has to offer, all five of
them. Recently graduated Helen 'Sparks' Dower the
pride of the Federated fleet engineering corp finds
herself suddenly the chief engineer of this new ship,
and it isn't finished being built... Suddenly in charge
of a staff Helen struggles to figure out these engines
and her new crew. Covert Intelligence Officer
Samantha Leeane is the new executive officer of the
ship. Her first actual command position gives her
typical skills quite a workout as she works to keep
this new crew together. As the ragtag group finally
begins testing the new engines a mysterious enemy
appears out of nowhere and sends the Hypnos
running across the Orion arm and beyond. During
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their travels they heroically face down kidnappers,
Times Series
ship thieves, pirates, and privateers and discover a
secret that could threatens their entire home system.
Perseus Transit is a wonderful journey through a
new universe that is full of exciting pirates and
privateers alike.
Clutter has a negative effect on your life. You want to
live differently, but you haven't been able to make
progress. Marcie Lovett, author of The Clutter Book,
will motivate you to make the changes you want.
Learn to let go of what you don't need and find room
for what you value. The direct, accessible writing
style and interactive exercises will inspire you to
succeed. In this book, Marcie guides you through the
process of letting go of the clutter that is keeping you
from achieving success. Whether your clutter is
caused by things, commitments or thoughts, Marcie
encourages you to make the choices to conquer
your challenges. If previous attempts at letting go of
clutter have not been successful for you, you will
benefit from the motivation and wisdom Marcie
offers. Written in a straightforward and accessible
style, filled with insight and real-life stories, the book
enables readers to learn from the experience of
others and overcome obstacles to success. You will
understand why you keep clutter, save time and
money by avoiding unnecessary purchases, discover
the habits that hold you back, find ways to fight
procrastination and create systems that allow you to
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retrieve and return items. Whether you want to live
Times Series
with less or live with what you have, this is the book
for you.
People will ask you throughout your life, “Where do
you work?” and “What do you do?” They never ask
you, “What are you building?” When conversations
change to “What are you building?” the world will
change. Written for anyone trying to figure out how
to make the most of their lives, Born to Build seeks
to inspire entrepreneurs and ambitious, selfmotivated people to build something that will change
the world. A builder’s venture could be a small
business that grows into a mammoth enterprise, a
thriving new division in an existing company, a
nonprofit, a social enterprise, a church, a school —
anything that creates economic growth and makes a
lasting impact on society. Born to Build is written by
Gallup Chairman and CEO Jim Clifton and Sangeeta
Badal, Ph.D., Principal Scientist for Gallup’s
Entrepreneurship and Job Creation initiative, and is
grounded in years of research. This book goes
beyond the conventional economics-based business
training and instead offers a uniquely psychological
approach to venture building. It gives readers the
tools and techniques they need to understand who
they are, what motivates them and what they can
build — and how. By following the practical steps in
Born to Build, readers will have the tools to build a
sustainable and profitable venture of any size from
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scratch. Central to the book is a code that allows
Times Series
readers to take Gallup’s Builder Profile 10 (BP10)
assessment, which identifies their innate talents and
motivations and shows them how to make the most
of their talents to build a successful enterprise.
ROAD TEST YOUR IDEA BEFORE YOU WRITE
YOUR LEAN START-UP Thinking about starting a
new business? Stop! Is there a genuine market for
your idea? Do you really want to compete in that
industry? Are you the right person to pursue it? No
matter how talented you are or how much capital you
have, if you’re pursuing a fundamentally flawed
opportunity then you’re heading for failure. So
before you launch your lean start-up, take your idea
for a test drive and make sure it has a fighting
chance of working. With an accompanying app,
available on iTunes and Android, that will enable
readers to easily capture their road test data - notes,
interviews, photos or videos - while they are on the
go. www.newbusinessroadtest.com
Spot the difference is an amazing activity that boosts
your child's fine-ground perception. Fine-ground
perception is the skill that would allow children to see
in-between the negative spaces. This makes it
possible to locate hidden objects, which is an
important element to learning math and reading.
Don't forget to checkout with a copy of this activity
book today!
In this revised and expanded edition of Bloodball, J.
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G. Van Tine probes the mind-set that dominates
Times Series
media sport. By uncovering covert games, tactics
and payoffs, he redefines the hero worship that
vaunts a tiny minority while luring the majority into
conflicted passivity. As the sporting audience rarely
glimpses those who run the corporations and own
the teams, Bloodball attempts to ease this relation by
revealing how and why the media disguise corporate
control and power plays, among them the History
Fob, Getting Wa-Wa, Branding, and Your Heart
Belongs to Daddy.
Did you know that by adding a few simple steps to
your selling process you could achieve sales you
only dreamt of in the past?
GoodbyeSellingProblems.com provides a 12 step
system that you, as a business owner, or you, as a
sales manager, can implement in less than a day
and dramatically increase your results. Your sales
efforts become much more productive and less
stressful. It provides a framework for small
businesses to structure their sales process. It strips
away all the "fluff" and confusion that you encounter
with most expensive sales training courses. The
simple 12 step system provides a "nuts and bolts"
approach to selling. It allows you to enter every sales
situation with a purpose for closing the sale and gets
you away from the deadly "sales visit" dilemma that
most business owners and sales professionals fall
into. In a just a few hours, you can literally gather the
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information that system introduces you to and make
Times Series
the most powerful sales presentation your company
has ever encountered. When this system becomes
part of your selling culture, it will provide you with
improved sales, greater margins, and eliminate the
competition. Author, Buzz Glover, after quietly
reviewing and critiquing the sales people that called
on him in his own businesses for over 15 years,
became disillusioned with the fact that the great
majority of salespeople were ill-prepared to sell their
products or services. He knew that if he could
introduce them to a system that he had developed
and refined as a salesperson (and later as a sales
manager), they could easily become much more
effective at closing more sales faster! The system
became a reality when he wrote this book as a
companion to his system's website,
www.goodbyesellingproblems.com. Through this
sales system he is confident that he can change the
way small businesses sell and make fundamental
cultural changes in their approach to marketing their
products and services.
You have a new venture in mind. And you've crafted
a business plan so detailed it's a work of art. Don't
get too attached to it. As John Mullins and Randy
Komisar explain in Getting to Plan B, new
businesses are fraught with uncertainty. To succeed,
you must change the plan in real time as the
inevitable challenges arise. In fact, studies show that
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entrepreneurs who stick slavishly to their Plan A
Times Series
stand a greater chance of failing-and that many
successful businesses barely resemble their
founders' original idea. The authors provide a
rigorous process for stress testing your Plan A and
determining how to alter it so your business makes
money, solves customers' needs, and endures.
You'll discover strategies for: -Identifying the leap-offaith assumptions hidden in your plan -Testing those
assumptions and unearthing why the plan might not
work -Reconfiguring the five components of your
business model-revenue model, gross margin
model, operating model, working capital model, and
investment model-to create a sounder Plan B. Filled
with success stories and cautionary tales, this book
offers real cases illustrating the authors' unique
process. Whether your idea is for a start-up or a new
business unit within your organization, Getting to
Plan B contains the road map you need to reach
success.
Discover how to become an entrepreneur by starting
your own small business Do you hate your job? Are
you looking for a way to build the lifestyle you want?
Do you want to work from home but have no
business ideas? Would you like to explore new
business opportunities? Becoming an entrepreneur
and starting your own business is actually not as
difficult as what most people would have you
believe. You don't need a MBA or business degree,
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nor do you need years of experience. Entrepreneurs
Times Series
start small businesses, often highly successful, with
a few simple business ideas and not much else.
Take Action! and Start your own Business explores
why entrepreneurs go out on their own and how they
go about it. **** The myths surrounding starting your
own business are stripped away. This book will show
you: How to start your own business. Where to look
for new business ideas. How entrepreneurs take
business ideas and turn them into profit. How
running a small business can free you from the rat
race. How to build your life around your unique
purpose in life. Taking Consistent Action is Key to
Changing your LifeDo you want your own profitable
small business that will bring fame and success? Do
you desire financial independence and personal
freedom? Would you love to improve your
relationships and make them more fulfilling by being
able to spend more quality time with your loved
ones?**** Becoming an entrepreneur and starting
your own business becomes easy once you know
how. You can achieve all of the above, but you must
be willing to take action. If you apply the principles
taught, you can become an entrepreneur and start a
small business faster than what you ever imagined
possible. Will this be one of those books that will
change your life and start you on your
entrepreneurial journey? There's only one way to
find out ...Starting a business has never been made
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this easy!
Times Series
This new 7th Edition of New Venture Creation:
Entrepreneurship for the 21st Century, is the most
heavily revised edition since its existence, yet it still
maintains the market defining "Timmons Model of
the Entrepreneurial Process." As always, Timmons &
Spinelli cover the process of getting a new venture
started, growing the venture, and successfully
harvesting it. Through text, case studies, and handson exercises, this how-to text guides students in
discovering the concepts of entrepreneurship and
the competencies, skills, tools, and experience to
equip students to successfully launch a new venture
and recognize entrepreneurial opportunities.
You've got a brilliant business idea for a product or
service. To move your idea from concept to reality,
you need to acquire capital and start your own
enterprise. There's just one problem-you don't know
how to do that. You could pursue a college degree in
entrepreneurship, but time is money, and before you
graduate, your competitors could be profiting from
your idea. You'll get quicker results by reading Start
Your Startup Right, a comprehensive guide to
commercializing your business idea. Author and
award-winning entrepreneur Gregory M. Coticchia,
MBA, PC, brings over thirty years of experience to
bear on the startup process. You'll discover practical
examples of what you should-and should not-do to
get your new enterprise off the ground. You'll also
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master business- and product-marketing strategies
Times Series
and learn the eight steps needed to attract
customers and make sales. Along the way, you'll
read real-life examples illustrating the challenges
and pitfalls of entrepreneurship. Even if you've never
taken a single business course, Start Your Startup
Right will give you all the information you need to
confidently launch your company and see your
dreams transformed into a commercialized product,
service, or business.
The eighth edition of Marketing Management: A
Strategic Decision-Making Approach, concentrates
on marketing decision-making, rather than mere
description of marketing phenomena. By providing
specific tools and decision frameworks, it prepares
its readers to hit the ground running and contribute
tangibly to the marketing efforts of firms large and
small. Drawing on its authors' wealth of
entrepreneurial and executive experience, along with
their thought-leading research, the book provides an
abundance of real-life examples of marketing
decisions – both good and not-so-good – from
around the world in companies ranging from
entrepreneurial start-ups to multi-national giants.
This edition continues to be the most current and
internet-savvy book available, injecting the latest
developments in internet-based communication and
distribution technology into every chapter.
Are you awed by the smell of flowers or the busy
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buzz of the bees?Are you awed by the all of the
Times Series
snow or the rustle of the trees?In The Book of Awe,
readers are reminded to take a minute and see the
beauty in the everyday things around them.
This encomium is a thoughtful and respectful,
compression of the one and only, Holy bible.
Compiled in an attempt to enlighten those who get
lost reading the lengthy, but all-important, Word of
God; but most importantly, this book conveys the
coveted dream of our Almighty God.
For the elite startups and entrepreneurs asking for
investment to boost their ventures to a next step,
there is a tough process called "due diligence." It is
nothing more than a final integrity check on all
aspects of the business and the team, but it needs
preparation, a clean execution and meet some
standards in order to get the investor's trust. In this
book you will find exhaustive information not just to
survive the process but to excel in maximizing your
benefit in the investment agreement and also to get
the funds quicker. It has been written by Benjamin C.
Lawson, who works for Moos Consulting
(www.moosconsulting.com) and has more than 15
years of experience in startups and consulting. It is
structured as a bulleted guide, in order to get you
familiar with the process and the expected
outcomes, so you can get a most standardized
document any VC or business angel will desire. And
that is the beginning of your success in the
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negotiation.
Times Series
The Guide for Women Entrepreneurs shares
important tips for women in business generally and
highlights items that are important for balance during
the entrepreneurial journey. The Guide also provides
practical tips for entrepreneurs like What Should I
Put in a Pitch Deck, Do's and Don'ts in Pitching, Do's
and Don'ts in Fundraising, Length of Time for
Fundraising, Presenting to an Angel Network, Angel
Pet Peeves to Avoid, Diligence on an Investor, and
Going Through Diligence as an Entrepreneur. There
is a Question and Answer section which addresses
positioning yourself as a wife and husband or sister
and brother team, offering an adviser equity and the
vesting schedule, other forms of financing, conflicting
advice from Mentors and Investors, dealing with
biased investors, metrics that an investor wants to
see, the difference fundraising in NYC and Silicon
Valley, the difference between a product and an
investment pitch, active or passive investors, the role
press plays in fundraising, the ideal level of contact
from investors, and my personal advice. The book
also includes a section on becoming an angel
investor for when entrepreneurs are ready to pay it
forward and an Appendix with a sample pitch deck.
Are you tempted to go to business school? Save
your money and read The Personal MBA instead.
This bestselling book gives you everything you to
transform your business and your career. An MBA at
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a top business school is an enormous investment in
Times Series
time and cash. And if you don't want to work for a
consulting firm or an investment bank, the chances
are it simply isn't worth it. The Personal MBA gives
you simple mental models for every subject that's
key to commercial success. From the basics of
products, and marketing to the nuances of teamwork
and systems, this book distils you need to know to
take on the MBA graduates and win. 'Finally, here's
a £10.99 MBA. Well on its way to becoming a
business classic.' Jason Hesse, Real Business 'No
matter what they tell you, an MBA is not essential. If
you combine reading this book with actually trying
stuff, you'll be far ahead in the business game.'
Kevin Kelly, founding executive editor of Wired
When Aislinn Amon's father disappears, her mother
drags her from New York to Indiana where she is to
attend a new boarding school - Source High. At
Source High, Aislinn finds herself in a whole other
world than what she knew. Everyone has something
supernatural about them, including her. Soon, she
finds that she's not the normal, rebel, messed up
teenage girl she thought she was. Her friends try to
help her along the way when trouble comes
knocking on her door. People die, she finds herself
falling in love with, something she swore she'd never
do, and secrets start to form. Can Aislinn cope with
everything that's happening? Can she handle the life
she's been forced to deal with? Or will she crack
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under the heavy pressures laid upon her seventeenTimes Series
year-old shoulders?
ROAD TEST YOUR IDEA BEFORE YOU WRITE
YOUR LEAN START-UP Thinking about starting a
new business? Stop! Is there a genuine market for
your idea? Do you really want to compete in that
industry? Are you the right person to pursue it? No
matter how talented you are or how much capital you
have, if you're pursuing a fundamentally flawed
opportunity then you're heading for failure. So before
you launch your lean start-up, take your idea for a
test drive and make sure it has a fighting chance of
working. With an accompanying app, available on
iTunes and Android, that will enable readers to easily
capture their road test data - notes, interviews,
photos or videos - while they are on the go.
www.newbusinessroadtest.com.
WHO IS REALLY THE MONSTER? Nineteen year
old Callan Sanclaire has cared for his mother, and
helped her cope with her illness, ever since his
father was killed seven years ago. Except she does
not have any ordinary illness... but a curse which
turns her into a werewolf at the night of the full
moon. Since discovering her curse, Callan always
feared a visit from the mysterious company called
Lycorp, a group of werewolf hunters who are
determined to keep the world safe from those
suffering with the curse. When his mother is taken by
Lycorp, Callan must find a way to infiltrate the
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company from the inside. But first he must endure a
Times Series
gruelling job interview which will test his breaking
point. The Wolf Trials might be the death of him.
Until Josiah Wedgwood, Britons ate from wood and
pewter plates. Until Henry Heinz, women toiled over
pickled foods. Until Michael Dell, few people owned
a personal computer, let alone dreamed of buying
one "built to order." According to business historian
Nancy F. Koehn, these pathbreaking entrepreneurs
shared a powerful gift: the ability to discern how
economic and social change would affect consumer
needs and wants. In Brand New, Koehn introduces
us to six extraordinary leaders of brand creation who
lived and worked during periods of widespread
change: Josiah Wedgwood in the Industrial
Revolution; Henry Heinz and Marshall Field in the
Transportation and Communication Revolution; and
Est?e Lauder, Howard Schultz of Starbucks, and
Michael Dell in the Information Revolution. Through
compelling and engaging profiles of these
entrepreneurial visionaries, she reveals a
provocative relationship between economic
turbulence, household priorities, and company
strategy that holds important lessons for today's
brand builders. According to Koehn, these forwardthinking individuals understood the profound effects
that socioeconomic change has on what customers
want, have, and can afford as much as on what
companies make-and were masters at exploiting the
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enormous business opportunities these demand-side
Times Series
shifts created. Indeed, the brands and companies
created by these individuals have become such a
part of everyday life that we've made them part of
common speech: we pass the Heinz; eat off
Wedgwood; order a Starbucks. Koehn draws from
their diaries, correspondence, and official business
records to demonstrate that these entrepreneurs
were more than savvy marketers; they were
institution builders. She shows how each used brand
not as a logo, but as a vital strategic tool for creating
best-of-class companies-and for building powerful
organizational capabilities that supported their
connections with customers and helped make new
markets for their offerings. Distilling critical lessons
for businesses operating in both the traditional and
on-line worlds, Brand New will convince every
entrepreneur of the remarkable power of brands to
transform start-ups, gain competitive advantage, and
change lives.
Lean User Testing A Pragmatic Step-by-Step Guide
to User Tests If you believe in agile software
development and delivering value to your customers
and your company, reading this book is the right
decision as it will greatly support your process to
identify and create valuable, feasible and usable
products. "We Know What We Need to Build" Who
hasn't yet heard that dreaded, gut feeling-based
notion in the past? To my experience, it is rarely
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valid, but more often an expression of an outdated
Times Series
thinking, that values output over outcome, that
believes in requirement documents and
micromanaging the product team. This book,
however, is dedicated to completely different
approach, that Steve Blank once wrapped up in his
famous quote: There are No Facts Inside Your
Building - Get Outside." And you should do so as
early as possible in the process -it is the most
important task of any product team. This book is
therefore a deliberately short, focused, pragmatic
manual for everyone, who designs, develops or
markets software: Product manager, engineers and
designers (UX/UI). It is based on hundreds of user
interviews that I have run up to now and provides all
you need to know to start your own user interview
initiative in about two hours of your time. Save up to
90% of Typical User Interview Costs And there is
more good news: The lean user testing approach will
save up to 90% of the costs compared to
outsourcing user interviews to a professional
usability agency, but will return at least 80% of
possible insights. Avoid Building Expensive Features
Nobody Wants No more flying blind in the early
stages: Test your hypotheses quickly and turn
product discovery into your advantage over the
competition. Learn how to avoid wasting money on
software nobody wants and how to deliver value
instead. Obsolete features aren't just expensive to
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build. They also need to be maintained and probably
Times Series
be removed at a later stage again, not to mention
their opportunity costs: Imagine what you could have
built instead. Gain More Runway for Your Startup
Optimizing the cycle-time of your product
hypotheses will focus available engineering and
product management resources on valuable, usable
and feasible features, thus extending your runway
and improving your standing for the next funding
round. Improve Communication with Stakeholders
User tests greatly simplify the communication with
stakeholders - theinterviews, you will be running, are
your product organization's first line of defense when
it comes to turning down unreasonable feature
requests. About the Author The author has worked
for many years as a product manager and agile
coach (Scrum, Lean Startup, Lean Change). During
that time, he developed B2C as well as B2B
software, mainly for startups, including a former
Google subsidiary. He originally studied chemistry,
business administration, and law. However, he has
never worked in a laboratory. Instead, back in 1996,
he released the first online shop software with SAP
R/3 connectivity, only to learn that the early bird
does not necessarily catch the worm. After his move
to Berlin, Germany, he founded a marketplace for
local service. In 2011, Entrepreneurs Club Berlin
e.V. followed, as did Startup Camp Berlin- one of the
largest German startup conferences today. His latest
Page 18/32

Read Free The New Business Road Test What
Entrepreneurs And Executives Should Do Before
Launching A Lean Start Up 4th Edition Financial
project, Age Of Product - Invent For Your
Times Series
Customers, focuses on the exchange of knowledge
between product people, designers, and developers.
It is about lessons learned and best practices on
how to identify which product to build and how to
build it in an efficient way. Age Of Product will host
events and workshops in Berlin from autumn 2015
on and might also organize a new conference in the
near future."
ROAD TEST YOUR IDEA BEFORE YOU LAUNCH
YOUR LEAN START-UP Thinking about starting a
new business? Stop! Is there a genuine market for
your idea? Do you really want to compete in that
industry? Are you the right person to pursue it? No
matter how talented you are or how much capital you
have, if you’re pursuing a fundamentally flawed
opportunity then you’re heading for failure. So
before you launch your lean start-up, take your idea
for a test drive and make sure it has a fighting
chance of working. Now in its fifth edition, The New
Business Road Test is the essential handbook for
anyone wanting to launch a start-up. The new and
fully updated case studies – Ella's Kitchen, Whole
Foods, eBay and more – and ‘seven domains’
framework will help you avoid impending disaster
and enhance your chances of achieving your
entrepreneurial dreams. This book will help you
answer the live-or-die questions: · Are the market
and industry attractive? · Does the opportunity offer
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both customer benefits as well as competitive and
Times Series
economic sustainability? · Can you deliver the
results you seek? The accompanying app (available
on iTunes and Android) makes it easy to assemble
all the evidence you need for your road test,
wherever you are. www.newbusinessroadtest.com
Mushroom Tree -All about mushrooms This book
tells the adventures of my mushroom excursions. I
found many different types of mushrooms. They
come in all shapes, sizes and colors. I enjoyed the
adventures. Here are some of the stories and more
than 300 photos to share. Steve Sun age 10
Give your business the chance to be one of those
that make it.";Mullins has hit the nail on the head.
The New Business Road Test for the first time
successfully defines the starting point for a business.
He delivers a clear and concise road map for anyone
wondering whether they have a good business idea
and what to do about it. I wish it had been given to
every entrepreneur who appeared before me on
Dragon's Den.";Doug Richard, Dragon on Dragon's
Den ";Mullins' New Business Road Test provides the
entrepreneurial equivalent to the proverbial 'sleeping
policeman' on the Sunday drive: the necessary jolt of
reality for those hanging on to the belief that value is
created on a computer spreadsheet or a fancy
PowerPoint presentation. The business plan is the
road map between idea and sustainable business,
and John offers the most valuable journey planner
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available.";Benoit Leleux, Professor of
Times Series
Entrepreneurship & Finance, IMD, Lausanne,
Switzerland ";We work with hundreds of CEOs
reviewing their investor pitches. The truth is that all
businesses, even those already funded, can improve
their business models and their road show
presentation to investors or strategic partners. Good
entrepreneurs understand that their emerging
business remains 'work in progress'. Even on the
road, they work the map. We recommend that all
new entrepreneurs look at John's excellent new
business road maps before hitting the
ground.";William Stevens, E-Unlimited Got an idea
for a new business? Take it for a road test to make
sure it works before you invest valuable time and
money in it. Most new businesses fail. Why?
Because no matter how talented you are, no matter
how much capital you have, no matter how good
your business plan is, if you're pursuing a 'lousy
business' -- a fundamentally flawed opportunity -you're on the fast-track to failure. The new edition of
this best-selling book will help you to road test your
idea, making sure that the business you build is
based on a winning concept. It will enable you to
invest your time and money wisely and pitch to
investors and customers with confidence. No
budding entrepreneur should leave the day job or
face an investor without having read this book.
Envious of her best friends lavish lifestyle, a young
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woman wonders how different her life would be if
Times Series
she had an opportunity to change her past.
The New Business Road TestWhat entrepreneurs
and executives should do before launching a lean
start-upPearson UK
Colin has yet another argument with his wife and
storms out of the house with the intention of
watching the remaining half of a football match in his
local pub. However, he is knocked down by a car
whilst crossing a road.And,That is just the start of his
troubles...
To give your new business a fighting chance, before
you invest your talent, your capital, and your time in
writing a business plan, you must make sure you've
checked out the fundamentals.The New Business
Road Test (027366569) is the critical guide to
understanding the fundamentals of business startup, in the early stages, where they are most
important. Know that you and your ideas have got
what it takes before you write your killer plan.THE
ultimate guide to business planning and international
best selling, Definitive Business Plan (0273659219)
is therefore the ideal follow up to help you put pen to
paper and build a plan capable of driving and
directing a robust business. A good business plan is
the difference between success and not even getting
the chance to try. The second edition of The
Definitive Business Plan is the fast track to intelligent
business planning.
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Practice your decision making skills by working on
Times Series
these mazes. Sure, you can decide for yourself but
sometimes you get used to your daily tasks that you
miss out any other details not covered by your day-today. Mazes challenge your routine and they make
you a better problem solver. Believe in the benefits
of mazes. Grab a copy today!
This is the second book for J C Sum's "Unwritten: A
Hands-off Book Test that Transcends Words."
"Unwritten" is a professionally designed and
produced book that allows you to bring the traditional
book test beyond just words by incorporating visual
drawings as the focus of the thoughts and
revelations. It is perfect for performers looking to
present a visual book test routine. The 260-page 5.5"
x 8.5" book is in the form of an English language
guide for travelers which gives motivation for the
book content, layout and format. From a
presentation point of view, the English language
guide for travelers also allows for a variety of
interesting introductory patter presentations. The
nature of the book makes it perfect for shows for
corporate events, travel fairs, tourist attractions,
cruise ships, schools & libraries. The full "Unwritten"
routine consists of two different basic effects. Effect
1 - Any Word Drawing A spectator opens the book to
any page and chooses a word describing something
that she can visualize in her mind. Without asking for
the page number or any specifics of the word (such
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as the length of the word or the letters it contains),
Times Series
the performer correctly draws out the image that the
spectator is visualizing. Effect 2 - Imagined Drawing
Prediction A spectator opens the book to any page
and mentally selects a word from the last line of a
chosen paragraph. She makes a simple drawing that
represents the word and then uses her imagination
to add to the sketch to make it into a larger picture. A
sealed envelope that has been in full view from the
start of the show is opened to reveal a prediction
drawing that correctly matches the spectator's
imagined drawing! Note: Instead of a prediction, you
can perform the effect as a drawing duplication. Both
effects can be performed individually or together to
form a complete routine. The routine can be
performed in casual settings or close-up, parlour and
large-scale stage shows. "Unwritten" includes the
following features: - Can be Performed Completely
Hands Free - The Book Can be Freely Examined
During Performance - No Pumping for Page
Numbers, Length of Word or Specific Letters - No
Peeks - No Switches - No Pre-Show Work - No
Sleight of Hand - No Memory Work or Cribs - No
Assistants - Large Fonts Make the Text Easy to
Read - Can Be Performed Stand-Alone or with Other
Book Tests
'You may have capital and a talented management
team, but if you are fundamentally in a lousy
business, you won't get the kind of results you would
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in a good business. All businesses aren't created
Times Series
equal.' "William P. Egan II, veteran US venture
capitalist" No matter how talented you are, no matter
how much capital you have, no matter how good
your business plan is, if you're pursuing a lousy
business' i.e. a fundamentally flawed opportunity
you're on the fast-track to failure. "The New
Business Road Test "shows you how to avoid the
obvious mistakes that everyone else makes. It
shows you how to assess market opportunities. It
also shows entrepreneurs and entrepreneurial teams
how to assess honestly the capabilities they
themselves bring to the table. The new edition of this
best-selling book will help you to road test your idea,
making sure that the business "you "build is based
on a winning concept. It will enable you to invest
your time wisely and pitch to investors and
customers with confidence. Building on lessons
learned by real entrepreneurs some in start-ups,
others in established firms, some who got it right and
others who got it wrong, Mullins addresses the
seven domains that characterize attractive,
compelling opportunities. Mullins presents a model
that helps you answer the live-or-die questions in
assessing any new business opportunity. Road test
your business idea first and get ahead of the game.
Everything you need to know to look after yourself to
bring about and maintain perfect health, prosperity,
wealth, happiness, quality of life and longevity. It
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reveals that we are, without realising, not doing
Times Series
enough or the right things to protect our health and
prosperity which is equally extremely damaging to
nature, wildlife, oceans, sea-life, fresh springs,
waterways and air, and us. The Book by Linde
utilises new and ancient knowledge from around the
world, over the millennia identifying what changes
we need to make to enhance every aspect of our
lives with simple solutions for almost every situation.
It is your most powerful contribution to protecting,
nurturing and saving our planet. In summary, 'THE
BOOK' Consists of Six Chapters which incorporates
a summary within each one: Lifestyle; Food &
Nutrition; Medical Care; Mind; Water; and Now Live
the final chapter which you can cast your eye over
first as it is a synopsis of the complete works. It is
highly recommend to read from cover to cover but, it
is packed with valuable information to just use as a
Reference Manual on a day to day basis. Teaches
you how to look after your body and mind to
ultimately prevent illness, but also to help regain and
maintain perfect health; Provides countless number
of practical, realistic & simple tips to easily adopt into
your day to day lifestyle improving quality of life,
saving time & money and gaining longevity; Fuses
together specialised areas in health & mind, lifestyle
& environment under one cover; Identifies our day to
day toxic exposures that we are unaware of and
provides successful resolutions; Gives you complete
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fundamental knowledge and awareness, to use your
Times Series
courage to take responsibility for your life enhancing
your health, prosperity and happiness; Provides you
with ancient knowledge and practices to new, from
science including quantum physics, to philosophy,
psychology, and important detail on nutrition,
exercise, energies and medicine; Is very current,
answering all the conflicting hype about diets, the
next super food or the bad effects of conventional
drugs or sugar that are in the media weekly, even
daily; For more information please visit
www.thebookbook.co.uk
Although start-ups represent a major phenomenon in
the USA, they also create skepticism and even
suspicion, perhaps because of the excesses of the
Internet bubble. Apple, Microsoft, Intel, Cisco, Yahoo
and Google were all start-ups and these success
stories show that the phenomenon is not mere
speculation. The goal of this book is to show startups from a different angle. Start-ups are created by
individuals who are passionate and who have
dreams. Therefore this work should not only be read
by specialists of innovation or by high tech
entrepreneurs, but also by anyone interested in the
history and economics of start-ups. The book is
presented in two parts: it begins with a presentation
of Silicon Valley start-ups, which ends with a
description of the ecosystem of this region. The
second part is dedicated to Europe, where the startPage 27/32
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up phenomenon has failed in comparison. The main
Times Series
message is that it is absolutely necessary to take
more inspiration from Silicon Valley.
New startups are created every day around the
word, with many founders dreaming of millions of
users and billions of dollars. But the harsh reality is
that very few will succeed. How can entrepreneurs
stack the odds in their favor? By learning from the
experiences of startup founders, executives, and
investors who've been there before. That's exactly
what "How to Start a Startup" provides, sharing
essential lessons from 25+ Silicon Valley insiders
who've faced the challenges of starting a new
business and come out swinging. Based on a
Stanford University course taught by Y Combinator
(the prestigious startup accelerator behind
companies like Dropbox and Airbnb), this in-depth
reference guide features advice from experts like: Reid Hoffman, LinkedIn co-founder - Dustin
Moskovitz, Facebook co-founder - Paul Graham, Y
Combinator co-founder - Marc Andreessen and Ben
Horowitz, co-founders of Netscape and Andreessen
Horowitz venture capital firm - Peter Thiel, cofounder of PayPal and Founders Fund, early
Facebook investor - Ben Silbermann, Pinterest cofounder and CEO Nominated as "Book of the Year"
by Product Hunt (the leading Silicon Valley
community for discovering the best new products),
"How to Start a Startup" reveals the secrets to
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raising money, building products users love, hiring a
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great team, getting press coverage, attracting
customers, growing your business, and more. No
matter what type of product you're creating (web,
mobile, hardware, online-to-offline, etc.) or what
audience you're targeting (consumers or the
enterprise), this playbook will give you all the
information necessary to launch and scale a
successful startup. This book was created
independently by the publishers and all net proceeds
will go to support charitable causes promoting wider
access to opportunity for all.
Provides an overview of business plans that didn't
require an influx of cash from a venture capitalist, but
rather received money from their customers and
describes five ingenious approaches used by
innovative entrepreneurs at companies like
Threadless, TutorVista and GoViral.
In this book you will explore the "3 ways to grow any
business." They are: 1) Increase the number of clients you
presently have 2) Increase the number of times a client visits
your business/website 3) Increase the amount of money your
client spends during each visit That's how I came up with the
Title: More Clients... More Often... More Money From those "3
ways," I have come up with 70 strategies for you to consider
implementing into your business. Each strategy has a
definition of what it is, an example of how someone has used
it, a few suggestions on how you could implement it into your
business and an "ideas" page for you to take notes. I
guarantee there is something in here for you to make a bunch
of money and grow your business.
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and real-life
examples in a broad range of topics like: UX
design techniques Usability testing techniques such as eyetracking User interface design guidelines Mobile UX design
principles Prototyping Lean product development with agile
vs. waterfall Use cases User profiling Personas Interaction
design Information architecture Content writing Card sorting
Mind-mapping Wireframes Automation tools Customer
experience evaluation The book includes real-life experiences
to help readers apply these best practices in their own
organizations. UX Design and Usability Mentor Book is an
extension of best-selling Business Analyst's Mentor Book.
Thanks to the integrated business analysis and UX design
methodology it presents, the book can be used as a guideline
to create user interfaces that are both functional and usable.
ROAD TEST YOUR IDEA BEFORE YOU LAUNCH YOUR
LEAN START-UP Thinking about starting a new business?
Stop! Is there a genuine market for your idea? Do you really
want to compete in that industry? Are you the right person to
pursue it? No matter how talented you are or how much
capital you have, if you're pursuing a fundamentally flawed
opportunity then you're heading for failure. So before you
launch your lean start-up, take your idea for a test drive and
make sure it has a fighting chance of working. Now in its fifth
edition, The New Business Road Test is the essential
handbook for anyone wan.
Tap into solutions for the Top 10 Challenges Every Business
Encounters and Learn the Keys to Transform Your Business
today. The Profit Pattern by John Mautner: Learn the key
solutions to solve the ten proven, repeatable and beatable
challenges that every business encounters. Whether you are
a startup, restructuring or escalating to a higher level, you can
grow your business, improve performance, improve
efficiency, starting right now with the help of The Profit
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business coach and serial entrepreneur John
Mautner's formula. The Profit Pattern will help you protect,
restore and grow your business, just as Mautner personally
has done to help thousands of other businesses. Discover the
challenges that every business faces and learn how to make
a difference, transform your business, improve efficiency, and
impact your company's bottom line. Whether you are facing
financial challenges or are seeking greater heights, The Profit
Pattern will guide you to improve performance, increase
productivity and time management through simple steps so
you can accomplish all your goals. Inside The Profit Pattern:
The Top 10 Tools To Transform Your Business Drive
Performance, Empower Your People, Accelerate Productivity
and Profitability you will receive access to many
downloadable pdf's, quizzes and tools that will help you along
as you implement Mautner's proven formula.
Small business owners and managers face increasing
challenges in a difficult economic climate. One way to deal
with daily struggles is to gain awareness of the obstacles and
pitfalls...and know how to overcome them. Mathew Dickerson,
one of Australia's leading IT entrepreneurs, makes this
possible with his exciting and instructive book, Small
Business Ru!es: The 52 Essential Rules to Be Successful in
Small Business. In a logical and very readable format,
Dickerson describes fifty-two rules that, if followed, help a
small business to succeed. Dickerson covers it all: setting
high standards, turning perceived failures into positive
learning experiences, being clear about commitment and
purpose to evaluating attitudes toward the workplace. He also
delves into interfacing with clients, and co-workers, identifying
the strengths of one's staff and using them to the fullest.
Every aspect pertinent to running and growing a small
business is covered in this exceptional book.
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