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"This pocket manual is a work book that will present how to build strong,
unbreakable bonds, and how to build rapport with anyone" -- from the author.
The Like SwitchAn Ex-FBI Agent’s Guide to Influencing, Attracting, and Winning
People OverSimon and Schuster
4,000 ways to achieve instant intimacy. With new and updated questions! What,
more than anything, makes you angry? Who were your childhood idols? What
kind of leader are you most inclined to follow? What has happened to the art of
conversation? In the age of the Internet, speed dating, and frantic text
messaging, have we forgotten how to meaningfully connect? This book of 4,000
provocative questions will help you get to know anyone and everyone in every
social situation. Use it to go beyond small talk at parties, networking events,
dates, dinner tables, and road trips. It's for getting to know someone you just met
and learning a lot more about someone you thought you already knew (who may
be yourself). ·A perfect social tool for the Internet generation ·Features thematic
sections on lifestyle choices, pastimes, politics, family, and more ·A resource for
self-discovery and for journalists and writers doing interviews and developing
characters, plots, and story lines
The true account of the Nicholsons, the father and son who sold national secrets
to Russia. “One of the strangest spy stories in American history” (Robert
Lindsey, author of The Falcon and the Snowman). Investigative reporter and
Pulitzer Prize–finalist Bryan Denson tells the riveting story of the father and son
co-conspirators who betrayed the United States. Jim Nicholson was one of the
CIA’s top veteran case officers. By day, he taught spycraft at the CIA’s
clandestine training center, The Farm. By night, he was a minivan-driving single
father racing home to have dinner with his kids. But Nicholson led a double life.
For more than two years, he had met covertly with agents of Russia’s foreign
intelligence service and turned over troves of classified documents. In 1997,
Nicholson became the highest-ranking CIA officer ever convicted of espionage.
But his duplicity didn’t stop there. While behind the bars of a federal prison, the
former mole systematically groomed the one person he trusted most to serve as
his stand-in: his youngest son, Nathan. When asked to smuggle messages out of
prison to Russian contacts, Nathan saw an opportunity to be heroic and to make
his father proud. “Filled with fascinating details of the cloak-and-dagger
techniques of KGB and CIA operatives, double agents, and spy catchers . . . A
poignant and painful tale of family love, loyalty, manipulation and betrayal.” —The
Oregonian
In his inimitable, recursive, meditative style that reads like a comedic zen koan
but contains universes, Seven Samurai Swept Away in a River recounts Korean
Page 1/15

File Type PDF The Like Switch An Exfbi Agents Guide To Influencing
Attracting And Winning People Over Ebook Jack Schafer Marvin Karlins
cult writer's Jung Young Moon’s time spent at an artist’s and writers residency in
small-town Texas. In an attempt to understand what a “true Texan should know,”
the author reflects on his outsider experiences in this most unique of places,
learning to two-step, musing on cowboy hats and cowboy churches, blending his
observations with a meditative rumination on the history of Texas and the events
that shaped the state, from the first settlers to Jack Ruby and Lee Harvey
Oswald. All the while, the author is asking what a novel is and must be, while
accompanied by a fictional cast of seven samurai who the author invents and
carries with him, silent companions in a pantomime of existential theater. Jung
blends fact with imagination, humor with reflection, and meaning with
meaninglessness, as his meanderings become an absorbing, engaging,
quintessential novel of ideas.
Friendship. Romance. Espionage. The Gallagher Academy for Exceptional
Young Women is no ordinary boarding school. Don't miss a moment of this New
York Times bestselling series--now with a bonus epilogue! When Cammie
Morgan visits her roommate Macey in Boston, she thinks she's in for an exciting
end to her summer. After all, she's there to watch Macey's father accept the
nomination for vice president of the United States. But when you go to the world's
best school (for spies), "exciting" and "deadly" are never far apart. The girls
suddenly find themselves trapped in a kidnapper's plot, with only their espionage
skills to save them. Soon Cammie is joining Bex and Liz as Macey's private
security team on the campaign trail, where they struggle to answer the questions
Who is after Macey? And how can the Gallagher Girls keep her safe? The girls
must use their spy training at every turn as the stakes are raised, and Cammie
gets closer and closer to the shocking truth . . .
From the feisty and fabulous “Joan Rivers of the pet influencer community”
(Paper Magazine), beloved social media star and canine fashion icon Izzy the
Frenchie wittily explains why it’s so important we all wear face masks to battle
COVID-19. French bulldog and doggy celebrity Izzy loves going out and about
just like the rest of us, but she also knows how important it is to be stylish and
safe. In Wear the Damn Mask, the four-legged “sassy fashion lover” (Vogue)
shows how you can effortlessly be both. Featuring endearing and funny photos of
Izzy accompanied by cheeky words of wisdom on when to wear your mask and
how to properly social distance, Wear the Damn Mask is a laugh-out-loud, clever
read that will help prevent COVID-19 from literally going to the dogs.
This beautifully illustrated and joyful tribute celebrates famous friendships (both
real and fictional) and proves that there is no relationship more important than
friendship. Our best friends are our soulmates. They understand us when no one
else does, lift us up, and bring out the best in us. It’s a relationship based on a
bond that can’t always be described, but is always magical. Billions of Besties
shines a light on some of the most engaging, funny, inspiring, and sometimes
unexpected sets of friends. In this gorgeous and playfully illustrated volume,
creators and besties Peggy and Susie highlight more than 100 besties, both real
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and fictional, from all walks of life. From the comedic powerhouse of Amy Poehler
and Tina Fey, to the unexpected camaraderie between RGB and Antonin Scalia,
the glamourous friendship between Anna Wintour and Roger Federer, or the
fictional ride-or-die bond between Thelma and Louise, this book is a timeless
salute to friendship in all its forms. Uplifting and charming, Billions of Besties
celebrates the power and vitality of friendship—from bromances to work
wives—reminding us that when we have each other’s backs, we have the power
to change the world.
Karlins, a bestselling author and Princeton psychologist, bases his new novel on
his studies of age discrimination and eldery, a retired military intelligence officer
puts his skills back to work--and his squadron back together--to rid the nation of
those who prey on the elderly--targets of opportunity. (Gollehon Books)
A widow and ex-FBI agent of hard-earned courage, Cody O'Brien is enjoying a
quiet life, providing a good home for her eight-year-old son, Ryan. Then Ryan is
kidnapped in broad daylight.
Getting someone to tell the truth is an essential skill that very few people
possess. In the boardroom, classroom, or our own homes, every day we interact
with others and try to get the truth from them. People are often untruthful out of
fear of negative consequences associated with divulging information. But if a
person is made to forget the long-term outcomes of lying, he or she can be
influenced to disclose sensitive information that's being withheld. The aim is to
encourage the person to remain in short-term thinking mode, shifting focus away
from the long-term ramifications of telling the truth. As former CIA agents and
bestselling authors of Spy the Lie, Philip Houston, Mike Floyd, and Susan
Carnicero are among the world's best at detecting deceptive behavior and
eliciting the truth from even the most accomplished liars. Get the Truth is a stepby-step guide that empowers readers to elicit the truth from others. It also
chronicles the fascinating story of how the authors used a methodology Houston
developed to elicit the truth in the counterterrorism and criminal investigation
realms, and how these techniques can be applied to our daily lives. Using thrilling
anecdotes from their careers in counterintelligence, and with easy-to-follow
instructions, the authors provide a foolproof means of getting absolutely anybody
to give an honest answer. Get the Truth is the easy and effective way to learn
how to get the truth every time.
Drawing on his own success in building a profitable restaurant business, the
author discusses finding new methods of creativity to help achieve success in
business, including self-branding and developing strategic partnerships.
Discover the powerful way to transform your relationships with friends, loved
ones, and even co-workers, with proven strategies that you can put to work
immediately on improving the way you communicate with anyone in any
environment. From climbing the career ladder to making new friends, making the
most of social situations, and even finding that special someone, communication
is the powerful tool at your disposal to help you achieve the success you truly
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deserve. In The Science of Effective Communication, you'll learn how to develop
and polish that tool so that no matter who you are, where you go, or what you do,
you'll make an impact on everyone you meet for all the right reasons. Discover
the Secrets Used By the World's Most Effective Communicators We all know that
one person who positively lights up any room they walk into, who seem to get on
with everyone they meet and who lead a blessed life as a result. Yet here's
something you may not know: Those people aren't blessed with a skill that is offlimits to the rest of us. You too can learn the very same techniques used by
everyone from Tony Robbins to Evan Carmichael to that one guy in your office
who everyone loves, and put them to work in getting what you want - without
bulldozing over everyone in your path. Step-by-Step Instructions to Supercharge
Your Social Confidence The Science of Effective Communication is a fascinating,
practical guide to making communication your true super power, packed with
expert advice and easy-to-follow instructions on how to: Retrain your brain to
develop powerful listening skills that will help you build better relationships with
anyone and gain more value from your conversations. Make your voice more
attractive to potential romantic partners. Mend broken relationships with family
members, partners, and even work colleagues. Get your views heard by those in
authority without being disrespectful. Thrive in any job interview and get that
dream job. Your Complete Manual for Building Better Relationships With
Everyone You Meet Bursting with actionable steps you can use IMMEDIATELY
to transform the way you communicate, this compelling, highly effective book
serves as your comprehensive guide to better communication, revealing
exclusive tips to help you: Overcome 'Outsider Syndrome,' make friends, and
flourish in any social situation Keep conversations flowing with anyone Make longdistance relationships not only work, but positively prosper Reap huge rewards
from a digital detox And much, much more. Order The Science of Effective
Communication today and get an exclusive free gift - the author's highly popular
e-book on mindfulness. Hit the BUY NOW button above to unlock your natural
charisma and finally succeed in any environment.
NEW YORK TIMES BESTSELLER It’s time for a black exit. Political activist and
social media star Candace Owens addresses the many ways that Democrat
Party policies hurt, rather than help, the African American community, and why
she and many others are turning right. Black Americans have long been shackled
to the Democrats. Seeing no viable alternative, they have watched liberal
politicians take the black vote for granted without pledging anything in return. In
Blackout, Owens argues that this automatic allegiance is both illogical and
unearned. She contends that the Democrat Party has a long history of racism
and exposes the ideals that hinder the black community’s ability to rise above
poverty, live independent and successful lives, and be an active part of the
American Dream. Instead, Owens offers up a different ideology by issuing a
challenge: It’s time for a major black exodus. From dependency, from
victimhood, from miseducation—and the Democrat Party, which perpetuates all
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three. Owens explains that government assistance is a double-edged sword, that
the Left dismisses the faith so important to the black community, that Democrat
permissiveness toward abortion disproportionately affects black babies, that the
#MeToo movement hurts black men, and much more. Weaving in her personal
story, which ushered her from a roach-infested low-income apartment to1600
Pennsylvania Avenue, she demonstrates how she overcame her setbacks and
challenges despite the cultural expectation that she should embrace a victim
mentality. Well-researched and intelligently argued, Blackout lays bare the myth
that all black people should vote Democrat—and shows why turning to the right
will leave them happier, more successful, and more self-sufficient.
The Mughal emperor Aurangzeb Alamgir is one of the most hated men in Indian
history. Widely reviled as a religious fanatic who sought to violently oppress
Hindus, he is even blamed by some for setting into motion conflicts that would
result in the creation of a separate Muslim state in South Asia. In her lively
overview of his life and influence, Audrey Truschke offers a clear-eyed
perspective on the public debate over Aurangzeb and makes the case for why his
often-maligned legacy deserves to be reassessed. Aurangzeb was arguably the
most powerful and wealthiest ruler of his day. His nearly 50-year reign
(1658–1707) had a profound influence on the political landscape of early modern
India, and his legacy—real and imagined—continues to loom large in India and
Pakistan today. Truschke evaluates Aurangzeb not by modern standards but
according to the traditions and values of his own time, painting a picture of
Aurangzeb as a complex figure whose relationship to Islam was dynamic,
strategic, and sometimes contradictory. This book invites students of South Asian
history and religion into the world of the Mughal Empire, framing the
contemporary debate on Aurangzeb's impact and legacy in accessible and
engaging terms.
Surely you know plenty of people who need to make a change. But despite your
well-intentioned efforts, they resist—because even when it’s in their best interest,
people fundamentally fear change. As a salesman, father, friend, and consultant,
Rob Jolles knows this scenario all too well. Drawing on his highly successful
sales background and decades of research, he lays out a simple, repeatable,
predictable, and ethical process that will enable you to lead others to discover for
themselves what and why they need to change. Whether you hope to make a
sale or improve a relationship, Jolles’s wise advice—illustrated through a bevy of
sometimes funny, sometimes moving, always illuminating stories—will help you
ensure that influencing someone is never an act of coercion but rather one of
caring and compassion. This enhanced edition contains ten videos totaling over
25 minutes in length. For many of the skills taught in this book, the author
provides a video role-play showing that skill in action. In other videos, he
underlines the crucial ethical nature of persuasion, and even shares an
inspirational story cut from the original book. The full How to Change Minds
deluxe experience is not to be missed.
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Offers advice and strategies for readers to get others to like them, assess
truthfulness, and read the body behavior of others.
The FBI veteran behind the Russia investigation draws on decades of experience
hunting foreign agents in the United States to lay bare the threat posed by
President Trump.
Joe Navarro, a former FBI counterintelligence officer and a recognized expert on
nonverbal behavior, explains how to "speed-read" people: decode sentiments and
behaviors, avoid hidden pitfalls, and look for deceptive behaviors. You'll also learn how
your body language can influence what your boss, family, friends, and strangers think
of you. Read this book and send your nonverbal intelligence soaring. You will discover:
The ancient survival instincts that drive body language Why the face is the least likely
place to gauge a person's true feelings What thumbs, feet, and eyelids reveal about
moods and motives The most powerful behaviors that reveal our confidence and true
sentiments Simple nonverbals that instantly establish trust Simple nonverbals that
instantly communicate authority Filled with examples from Navarro's professional
experience, this definitive book offers a powerful new way to navigate your world.
In this runaway #1 New York Times bestseller, former secret service officer Gary Byrne,
who was posted directly outside President Clinton's oval office, reveals what he
observed of Hillary Clinton's character and the culture inside the White House while
protecting the First Family in CRISIS OF CHARACTER, the most anticipated book of
the 2016 election.
What if charisma could be taught? For the first time, science and technology have taken
charisma apart, figured it out and turned it into an applied science: In controlled
laboratory experiments, researchers could raise or lower people's level of charisma as
if they were turning a dial. What you'll find here is practical magic: unique knowledge,
drawn from a variety of sciences, revealing what charisma really is and how it works.
You'll get both the insights and the techniques you need to apply this knowledge. The
world will become your lab, and every person you meet, a chance to experiment. The
Charisma Myth is a mix of fun stories, sound science, and practical tools. Cabane takes
a hard scientific approach to a heretofore mystical topic, covering what charisma
actually is, how it is learned, what its side effects are, and how to handle them.
From the world’s #1 body language expert* comes the essential book for decoding
human behavior Joe Navarro has spent a lifetime observing others. For 25 years, as a
Special Agent for the FBI, he conducted and supervised interrogations of spies and
other dangerous criminals, honing his mastery of nonverbal communication. After
retiring from the bureau, he has become a sought-after public speaker and consultant,
and an internationally bestselling author. Now, a decade after his groundbreaking book
What Every BODY is Saying, Navarro returns with his most ambitious work yet. The
Dictionary of Body Language is a pioneering “field guide” to nonverbal communication,
describing and explaining the more than 400 behaviors that will allow you to gauge
anyone’s true intentions. Moving from the head down to the feet, Navarro reveals the
hidden meanings behind the many conscious and subconscious things we do. Readers
will learn how to tell a person’s actual feelings from subtle changes in their pupils; the
lip behaviors that betray concerns or hidden information; the many different varieties of
arm posturing, and what each one means; how the position of our thumbs when we
stand akimbo reflects our mental state; and many other fascinating insights to help you
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both read others and change their perceptions of you. Readers will turn to The
Dictionary Body Language again and again—a body language bible for anyone looking
to understand what their boss really means, interpret whether a potential romantic
partner is interested or not, and learn how to put themselves forward in the most
favorable light. *GlobalGurus.org
In this New York Times bestselling “imperative how-to for creativity” (Nick Offerman),
Adam Savage—star of Discovery Channel’s Mythbusters—shares his golden rules of
creativity, from finding inspiration to following through and successfully making your
idea a reality. Every Tool’s a Hammer is a chronicle of my life as a maker. It’s an
exploration of making, but it’s also a permission slip of sorts from me to you.
Permission to grab hold of the things you’re interested in, that fascinate you, and to
dive deeper into them to see where they lead you. Through stories from forty-plus years
of making and molding, building and breaking, along with the lessons I learned along
the way, this book is meant to be a toolbox of problem solving, complete with a shop’s
worth of notes on the tools, techniques, and materials that I use most often. Things like:
In Every Tool There Is a Hammer—don’t wait until everything is perfect to begin a
project, and if you don’t have the exact right tool for a task, just use whatever’s handy;
Increase Your Loose Tolerance—making is messy and filled with screwups, but that’s
okay, as creativity is a path with twists and turns and not a straight line to be found; Use
More Cooling Fluid—it prolongs the life of blades and bits, and it prevents tool failure, but
beyond that it’s a reminder to slow down and reduce the friction in your work and
relationships; Screw Before You Glue—mechanical fasteners allow you to change and
modify a project while glue is forever but sometimes you just need the right glue, so I
dig into which ones will do the job with the least harm and best effects. This toolbox
also includes lessons from many other incredible makers and creators, including: Jamie
Hyneman, Nick Offerman, Pixar director Andrew Stanton, Oscar-winner Guillermo del
Toro, artist Tom Sachs, and chef Traci Des Jardins. And if everything goes well, we will
hopefully save you a few mistakes (and maybe fingers) as well as help you turn your
curiosities into creations. I hope this book serves as “creative rocket fuel” (Ed Helms)
to build, make, invent, explore, and—most of all—enjoy the thrills of being a creator.
This paradigm shifting how-to guide effortlessly teaches you how to outwit liars and get
them to reveal the truth—from former FBI agent and author of the “practical and
insightful” (William Ury, coauthor of Getting to Yes) bestseller The Like Switch. Unlike
many other books on lie detection and behavioral analysis, this revolutionary guide
reveals the FBI-developed practice of elicitation, the field-tested technique for
encouraging people to provide information they would otherwise keep secret. Now you
can learn this astonishing method directly from the expert who created this technique
and pioneered it for the FBI’s Behavioral Analysis Program. Filled with easy-to-follow,
accessible lessons reinforced by fascinating stories of how to put these skills into action
using natural human behaviors, The Truth Detector shows you all of the tips and
techniques you need to gain someone’s trust and get liars to reveal the truth.
During the authorOCOs 25 years as a police officer and FBI special agent, he
witnessed countless lies told for a variety of reasons in every imaginable circumstance
from petty criminals to sophisticated international spies, each with differing levels of
ability to lie convincingly. This led to groundbreaking research examining the
grammatical differences between truthful and deceptive narratives and the development
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of organized word and grammar patterns. This robust Psychological Narrative Analysis
(PNA) system tests truthfulness in both written and oral communications and provides
clues to the communication styles and behavioral characteristics of others. PNA
techniques identify specific words, speech patterns, and grammar structures that reveal
clues to a personOCOs personality, which helps evaluate the veracity of what they say.
The first part of the book presents a full range of PNA techniques in concise, everyday
language, including word clues, human communication and deception, lying by
obfuscation, lying by omission, the micro-action interview, and testing for deception.
Examples accompany each technique where applicable. The second part offers
examples of PNA using oral and written communications taken from actual cases or
real-life situations. Substantial appendices review the PNA of written and oral
communications, along with practice statements for the reader, followed by a PNA of
those exercises."
“Fun and gossipy.” —The Wall Street Journal * “A masterful history.” —Publishers
Weekly (starred review) * “Engaging.” —Newsweek A “brisk, insightful, and deliciously
detailed take” (Kirkus Reviews) on a transformative decade on Broadway, featuring
behind-the-scenes accounts of shows such as Rent, Angels in America, Chicago, The
Lion King, and The Producers—shows that changed the history of the American theater.
The 1990s was a decade of profound change on Broadway. At the dawn of the nineties,
the British invasion of Broadway was in full swing, as musical spectacles like Les
Miserables, Cats, and The Phantom of the Opera dominated the box office. But Andrew
Lloyd Webber’s Sunset Boulevard soon spelled the end of this era and ushered in a
new wave of American musicals, beginning with the ascendance of an unlikely show by
a struggling writer who reimagined Puccini’s opera La Bohème as the smash
Broadway show Rent. American musical comedy made its grand return, culminating in
The Producers, while plays, always an endangered species on Broadway, staged a
powerful comeback with Tony Kushner’s Angels in America. A different breed of
producers rose up to challenge the grip theater owners had long held on Broadway,
and corporations began to see how much money could be made from live theater. And
just as Broadway had clawed its way back into the mainstream of American popular
culture, the September 11 attacks struck fear into the heart of Americans who thought
Times Square might be the next target. But Broadway was back in business just two
days later, buoyed by talented theater people intent on bringing New Yorkers together
and supporting the economics of an injured city. “Told with all the wit and style readers
could wish for” (Booklist) Michael Riedel presents the drama behind every mega-hit or
shocking flop. From the bitter feuds to the surprising collaborations, all the intrigue of a
revolutionary era in the Theater District is packed into Singular Sensation. Broadway
has triumphs and disasters, but the show always goes on.
The scientific story of first impressions—and why the snap character judgments we
make from faces are irresistible but usually incorrect We make up our minds about
others after seeing their faces for a fraction of a second—and these snap judgments
predict all kinds of important decisions. For example, politicians who simply look more
competent are more likely to win elections. Yet the character judgments we make from
faces are as inaccurate as they are irresistible; in most situations, we would guess
more accurately if we ignored faces. So why do we put so much stock in these widely
shared impressions? What is their purpose if they are completely unreliable? In this
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book, Alexander Todorov, one of the world's leading researchers on the subject,
answers these questions as he tells the story of the modern science of first
impressions. Drawing on psychology, cognitive science, neuroscience, computer
science, and other fields, this accessible and richly illustrated book describes cuttingedge research and puts it in the context of the history of efforts to read personality from
faces. Todorov describes how we have evolved the ability to read basic social signals
and momentary emotional states from faces, using a network of brain regions dedicated
to the processing of faces. Yet contrary to the nineteenth-century pseudoscience of
physiognomy and even some of today's psychologists, faces don't provide us a map to
the personalities of others. Rather, the impressions we draw from faces reveal a map of
our own biases and stereotypes. A fascinating scientific account of first impressions,
Face Value explains why we pay so much attention to faces, why they lead us astray,
and what our judgments actually tell us.
The instant New York Times bestseller that reveals the collusion between Fox News
and Donald Trump—with explosive new reporting covering the election and the January
6 riot. As the nation recovers from the Trump presidency, many questions remain: Why
was the COVID-19 pandemic so grossly mishandled? How did we get so politically
polarized? What caused white nationalist groups to come out of the shadows, and are
they here to stay? The answers lie the twisted story of the relationship between Donald
Trump and Fox News. Through firsthand accounts from over 250 current and former
Fox insiders, CNN anchor and chief media correspondent Brian Stelter unlocks the
inner workings of Rupert Murdoch’s multibillion-dollar media empire. The confessions
are shocking: “We don’t really believe all this stuff,” a producer says. “We just tell
other people to believe it.” Stelter completes the story of the Trump years and looks
toward the future of the network that made him. Hoax is a book for anyone who reads
the news and wonders how we got here, and what happens next.
Janine Driver was trained as a lie detection expert for the ATF, FBI, and the CIA and is
a New York Times bestselling author (You Say More Than You Think). Now she makes
a powerful and incontrovertible declaration: You Can’t Lie to Me. Driver—who is known
in professional circles as “the Lyin’ Tamer” and has demonstrated her world-renowned
expertise on such programs as The Today Show, The Dr. Oz Show, and Nancy
Grace—now offers readers essential tools that will enable them to detect deceptions,
recognize a liar, and ultimately improve their lives. For readers of Never Be Lied to
Again by David Lieberman and anyone worried about the possibility of cheating
partners, devious co-workers, lying employees, or ubiquitous con men, You Can’t Lie
to Me will help you uncover the truth in any situation while giving you the skills you need
to keep yourself happy, your family safe, and your business protected.
In The Charisma Myth, Olivia Fox Cabane offered a groundbreaking approach to
becoming more charismatic. Now she teams up with Judah Pollack to reveal how
anyone can train their brain to have more eureka insights. The creative mode in your
brain is like a butterfly. It's beautiful and erratic, hard to catch and highly valued as a
result. If you want to capture it, you need a net. Enter the executive mode, the taskoriented network in your brain that help you tie your shoes, run a meeting, or pitch a
client. To succeed, you need both modes to work together--your inner butterfly to be
active and free, but your inner net to be ready to spring at the right time and create that
"aha!" moment. But is there any way to trigger these insights, beyond dumb luck?
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Thanks to recent neuroscience discoveries, we can now explain these breakthrough
moments--and also induce them through a series of specific practices. It turns out
there's a hidden pattern to all these seemingly random breakthrough ideas. From
Achimedes' iconic moment in the bathtub to designer Adam Cheyer's idea for Siri,
accidental breakthroughs throughout history share a common origin story. In this book,
you will learn to master the skills that will transform your brain into a consistent
generator of insights. Drawing on their extensive coaching and training practice with top
Silicon Valley firms, Cabane and Pollack provide a step-by-step process for accessing
the part of the brain that produces breakthroughs and systematically removing internal
blocks. Their tactics range from simple to zany, such as: · Imagine an alternate
universe where gravity doesn’t exist, and the social and legal rules that govern it. · Map
Disney’s Pocahontas story onto James Cameron’s Avatar. · Rid yourself of imposter
syndrome through mental exercises. · Literally change your perspective by climbing a
tree. · Stimulate your butterfly mode by watching a foreign film without subtitles. By
trying the exercises in this book, readers will emerge with a powerful new capacity for
breakthrough thinking.
This updated and expanded new edition continues the theme of the first edition of
emphasizing the interviewing skills that are critical for solving criminal investigations,
obtaining information, and developing intelligence. This book is structured to assist law
enforcement officers and security professionals to become better interviewers. The
enhanced outline format of the text and the extended table of contents provide for easy
reference, reading, and comprehension. The reader is quickly immersed into the
dynamic OC theater of the interview, OCO exploring methods and techniques that
enhance the interview process and increase the probability of a successful outcome.
Material from this book is drawn from numerous sources, including formal interviewing
models and decades of social and psychological research, as well as the authorsOCO
over fifty years of combined law enforcement experience. Chapter topics include
planning for the interview, the interview setting, props, assessing the interviewee,
establishing dominance, rapport, Miranda warnings, detecting deception, nonverbal
behavior, verbal clues to deception, the interviewing tool box, the anger cycle, breaking
the impasse and other problems, and the end game. This book contains the latest
verbal and nonverbal techniques to identify, with greater certainty, when interviewees
are lying or concealing information. Written in a style law enforcement professionals
prefer, the information is presented quickly, authoritatively, and to the point. While law
enforcement, military, and intelligence personnel are the primary beneficiaries of this
book, attorneys, human resource professionals, and anyone who makes inquiries of
others on a daily basis will also find this book a useful resource."
"Powerful new techniques to program your potential for success"--Cover.
“The book you are holding will fundamentally change the way you look at the collection,
compartmentalization, analysis, distribution, application, and protection of intelligence in
your business. J. C. Carleson’s presentation of years of spy tradecraft will make you a
more effective force within your organization.” —James Childers, CEO, ASG Global, Inc.
When J. C. Carleson left the corporate world to join the CIA, she expected an
adventure, and she found it. Her assignments included work in Iraq as part of a
weapons of mass destruction search team, travels throughout Afghanistan, and
clandestine encounters with foreign agents around the globe. What she didn’t expect
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was that the skills she acquired from the CIA would be directly applicable to the private
sector. It turns out that corporate America can learn a lot from spies—not only how to
respond to crises but also how to achieve operational excellence. Carleson found that
the CIA gave her an increased understanding of human nature, new techniques for
eliciting information, and improved awareness of potential security problems, adding up
to a powerful edge in business. Using real examples from her experiences, Carle-son
explains how working like a spy can teach you the principles of: Targeting—figuring out
who you need to know and how to get to them Elicitation—a subtle way to get the
answers you need without even asking a question Counterintelligence—how to
determine if your organization is unwittingly leaking information Screening—CIA
recruiters’ methods for finding and hiring the right people The methods developed by
the CIA are all about getting what you want from other people. In a business context,
these techniques apply to seeking a new job, a promotion, a big sale, an advantageous
regulatory ruling, and countless other situations. As Carleson writes, “In a world where
information has a price, it pays to be vigilant.” Her book will show you how.
Make Yourself Unforgettable tells readers how to become someone whom other people
really want to work with, work for, know, and help.
An intense cat-and-mouse game played between two brilliant men in the last days of
the Cold War, this shocking insider’s story shows how a massive giveaway of secret
war plans and nuclear secrets threatened America with annihilation. In 1988 Joe
Navarro, one of the youngest agents ever hired by the FBI, was dividing his time
between SWAT assignments, flying air reconnaissance, and working counterintelligence. But his real expertise was “reading” body language. He possessed an
uncanny ability to glean the thoughts of those he interrogated. So it was that, on a
routine assignment to interview a “person of interest”—a former American soldier
named Rod Ramsay—Navarro noticed his interviewee’s hand trembling slightly when
he was asked about another soldier who had recently been arrested in Germany on
suspicion of espionage. That thin lead was enough for the FBI agent to insist to his
bosses that an investigation be opened. What followed is unique in the annals of
espionage detection—a two-year-long battle of wits. The dueling antagonists: an FBI
agent who couldn’t overtly tip to his target that he suspected him of wrongdoing lest he
clam up, and a traitor whose weakness was the enjoyment he derived from sparring
with his inquisitor. Navarro’s job was made even more difficult by his adversary’s
brilliance: not only did Ramsay possess an authentic photographic memory as well as
the second highest IQ ever recorded by the US Army, he was bored by people who
couldn’t match his erudition. To ensure that the information flow would continue,
Navarro had to pre-choreograph every interview, becoming a chess master plotting
twenty moves in advance. And the backdrop to this mental tug of war was the
dissolution of the Soviet Union and the very real possibility that its leaders, in a last bid
to alter the course of history, might launch a devastating attack. If they did, they would
have Ramsay to thank, because as Navarro would learn over the course of forty-two
mind-bending interviews, Ramsay had, by his stunning intelligence giveaways, handed
the Soviets the ability to utterly destroy the US. The story of a determined hero who
pushed himself to jaw-dropping levels of exhaustion and who rallied his team to expose
undreamed of vulnerabilities in America’s defense, Three Minutes to Doomsday will
leave the reader with disturbing thoughts of the risks the country takes even today with
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its most protected national secrets.
A counterintelligence expert shows readers how to use trust to achieve anything in
business and in life. Robin Dreeke is a 28-year veteran of federal service, including the
United States Naval Academy, United States Marine Corps. He served most recently as
a senior agent in the FBI, with 20 years of experience. He was, until recently, the head
of the Counterintelligence Behavioral Analysis Program, where his primary mission was
to thwart the efforts of foreign spies, and to recruit American spies. His core approach
in this mission was to inspire reasonable, well-founded trust among people who could
provide valuable information. The Code of Trust is based on the system Dreeke
devised, tested, and implemented during years of field work at the highest levels of
national security. Applying his system first to himself, he rose up through federal law
enforcement, and then taught his system to law enforcement and military officials
throughout the country, and later to private sector clients. The Code of Trust has since
elevated executives to leadership, and changed the culture of entire companies,
making them happier and more productive, as morale soared. Inspiring trust is not a
trick, nor is it an arcane art. It’s an important, character-building endeavor that requires
only a sincere desire to be helpful and sensitive, and the ambition to be more
successful at work and at home. The Code of Trust is based on 5 simple principles: 1)
Suspend Your Ego 2) Be Nonjudgmental 3) Honor Reason 4) Validate Others 5) Be
Generous To be successful with this system, a reader needs only the willingness to
spend eight to ten hours learning a method of trust-building that took Robin Dreeke
almost a lifetime to create.

NATIONAL BESTSELLER "A must read for serious leaders at every level."
—General Barry R. McCaffrey (Ret.) The FBI’s former head of counterintelligence
reveals the Bureau's field-tested playbook for unlocking individual and
organizational excellence Frank Figliuzzi was the "Keeper of the Code,"
appointed the FBI’s Chief Inspector by then-Director Robert Mueller. Charged
with overseeing sensitive internal inquiries and performance audits, he ensured
each employee met the Bureau's exacting standards. Now, drawing on his
distinguished career, Figliuzzi reveals how the Bureau achieves its extraordinary
track record of excellence—from the training of new recruits in "The FBI Way" to
the Bureau's rigorous maintenance of its standards up and down the
organization. All good codes of conduct have one common trait: they reflect the
core values of an organization. Individuals, companies, schools, teams, or any
group seeking to codify their rules to live by must first establish core values.
Figliuzzi has condensed the Bureau’s process of preserving and protecting its
values into what he calls “The Seven C’s”. If you can adapt the concepts of
Code, Conservancy, Clarity, Consequences, Compassion, Credibility, and
Consistency, you can instill and preserve your values against all threats, internal
and external. This is how the FBI does it. Figliuzzi’s role in the FBI gave him a
unique opportunity to study patterns of conduct among high-achieving, ethical
individuals and draw conclusions about why, when and how good people
sometimes do bad things. Unafraid to identify FBI execs who erred, he cites them
as the exceptions that prove the rule. Part pulse-pounding memoir, part practical
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playbook for excellence, The FBI Way shows readers how to apply the lessons
he’s learned to their own lives: in business, management, and personal
development.
The Like Switch by Jack Schafer | Book Summary When you hear "FBI," you
probably don't think the Friendly Bureau of Investigation.Well, you might be
surprised to learn that during author Jack Schafer's twenty years working as an
FBI behavioral analyst, he had to get people to like him. His role involved
recruiting spies and getting confessions from perpetrators.His experience in
behavioral analysis enabled him to read people simply by gaining a unique
understanding of their human nature. Schafer got people to trust him, using
powerful methods he had learnt, often without the need to say a word.He came to
learn that the same social skills he had developed to befriend and recruit spies
can be used just as effectively in building successful friendships at home, at
work, or any other environment where similar social interactions occur.This book
is designed to help you overcome fear when interacting with others at work, at
home, with strangers, or with loved ones.Whether you are seeking to make new
friends, looking to improve on existing relationships, or even aiming to leave
positive first time impressions, The Like Switch is designed for you.However, for
you to succeed, you must be willing to learn and master the techniques
presented in this book. Think of them as power tools like those used by
construction workers - if you relax, be yourself, and let the techniques do the
work, you will be amazed at the results.Always remember that knowledge without
action is knowledge wasted, and apply the learnings here when dealing with
people in your everyday life.And last but not least, constantly practise what you
have learnt. The more you use the friendship skills you acquire, the better you
will become at making friends. Here Is A Preview Of What You'll Learn... The
Friendship Formula Getting Noticed Before a Word Is Spoken The Golden Rule
of Friendship The Laws of Attraction Speaking the Language of Friendship
Building Closeness Nurturing and Sustaining Long-Term Relationships The Perils
and Promise of Relationships in a Digital World The Friendship Formula in
Practice The Book At A Glance Final Thoughts Now What? Scroll Up and Click
on "buy now with 1-Click" to Download Your Copy Right Now ******Tags: the like
switch, people skills, business skills for success, the like switch audible, business
communication, influencing people, how to win friends and influence people
How many times have you been manipulated or taken advantage of by
someone's lies? Are you tired of being deceived, tricked, and fooled? Finally,
renowned behaviorist David J. Lieberman shows you how to stop the lies and
uncover the truth-- in any conversation or situation. In a simple, user-friendly
format, Dr. Lieberman gives you the tools to determine, with uncanny accuracy, if
you are being lied to. Utilizing newly developed techniques in hypnosis and
psycholinguistics, this book also shows you how to easily influence anyone to tell
the truth-- within minutes. Use it in any situation, from casual conversation to indepth interviews. Never Be Lied to Again is chock-full of colorful examples and
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engaging scenarios to help you keep from being taken advantage of and give you
that extra edge. Use these groundbreaking techniques to take control of every
personal and business situation...and never be lied to again.
“A MASTERPIECE OF THRILLER AND MYSTERY. Blake Pierce did a
magnificent job developing characters with a psychological side so well described
that we feel inside their minds, follow their fears and cheer for their success. Full
of twists, this book will keep you awake until the turn of the last page.” --Books
and Movie Reviews, Roberto Mattos (re Once Gone) IF SHE KNEW (A Kate
Wise Mystery) is book #1 in a new psychological thriller series by bestselling
author Blake Pierce, whose #1 bestseller Once Gone (Book #1) (a free
download) has received over 1,000 five star reviews. 55 year old empty
nester—and freshly retired FBI agent—Kate Wise finds herself drawn out of her
quiet suburban life when her friend’s daughter is murdered in a home
invasion—and she is implored to help. Kate thought she left the FBI behind after
30 years as their top agent, respected for her brilliant mind, tough street skills
and her uncanny ability to hunt down serial killers. Yet Kate, bored with the quiet
town, at a crossroads in life, is summoned by a friend she can’t turn down. As
Kate hunts the killer, she soon finds herself at the forefront of a manhunt, as
more bodies turn up—all suburban moms in perfect marriages—and it becomes
apparent there is a serial killer stalking this quiet town. She unearths secrets from
her neighbors she wishes she never knew, discovering that all is not what it
seems in this picture of model streets and neighbors. Affairs and lying are
rampant, and Kate must sift through the town’s underbelly if she will stop the
killer from striking again. But this killer is one step ahead of her, and it may end
up being Kate who is in danger. An action-packed thriller with heart-pounding
suspense, IF SHE KNEW is book #1 in a riveting new series that will leave you
turning pages late into the night. Book #2 is also available!
A former FBI agent shares his simple but powerful toolkit for assessing who you
can trust--and who you can't. After two decades as a behavior analyst in the FBI,
Robin Dreeke knows a thing or two about sizing people up. He's navigated
complex situations that range from handling Russian spies to navigating the
internal politics at the Bureau. Through that experience, he was forced to develop
a knack for reading people--their intentions, their capabilities, their desires and
their fears. Dreeke's first book, It's Not All About "Me," has become a cult favorite
with readers seeking to build quick rapport with others. His last book, The Code
of Trust, was about how to inspire trust in others as a leader. In Sizing People
Up, Dreeke shares his simple, six-step system that helps you predict anyone's
future behavior based on their words, goals, patterns of action, and the situation
at hand. Predicting the behavior of others is an urgent need for anyone whose
work involves relationships with others, whether it's leading an organization,
collaborating with a teammate, or closing a sale. But predictability is not as
simple as good and evil, or truth and fiction. Allies might make a promise with
every intention of keeping it, not realizing that they will be unable to do so due to
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some personal shortcoming. And those seeking to thwart your endeavor may not
realize how reliable their malevolent tells have become. Dreeke's system is
simple, but powerful. For instance, a colleague might have a strong moral code,
but do they believe your relationship will be long-term? Even the most upstanding
person can betray your trust if they don't see themselves tied to you or your
desired result in the long term. How can you determine whether someone has
both the skill and will to do what they've said they're going to do? Behaviors as
subtle as how they take notes will reveal their reliability. Using this book as their
manual, readers will be able to quickly and easily determine who they can trust
and who they can't; who is likely to deliver on promises and who will disappoint;
and when a person is vested in your success vs when they are actively plotting
your demise. With this knowledge they can confidently embark on anything from
a business venture to a romantic relationship to a covert operation without the
stress of the unknown.
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