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This book is for anyone who has struggled to know how to open the Bible with young people. Drawing from over a dozen years of FYI's
research with young people and churches, this resource focuses in on Matt's own experience reading the Bible firsthand and attempting to
teach it to students as a youth pastor.
For everyone who has ever wished Dr. Spock had written about dogs instead—The Dog Bible is your essential guide to everything you will
ever need to know. Whether you’re a first-time dog owner or an expert, your dog would want you to read this book. Encyclopedic in scope, it
covers not only the basics, but every practical aspect of life with a dog, including many fascinating and helpful subjects never before collected
in one volume. Life-saving advice about the special needs of toy breeds: everything you need to know to protect and enhance their
wonderfully long lives Dog Psychology: Eye-opening ideas from an emerging field of study, including a chapter on the weird things dogs
do—and why! Tracie Hotchner, lifelong dog owner and author of the million-copy bestseller, Pregnancy and Childbirth, has distilled years of
research into one comprehensive, accessible guide. You’ll make hundreds of decisions about your dog’s care during his lifetime. THE DOG
BIBLE is here to give you the latest and best information available to help you make those decisions. It’s everything your dog would want you
to know.
The new edition of bestselling real-world guide to consultancy success, from the “Rock Star of Consulting” Alan Weiss The second edition of
The Consulting Bible: Everything You Need to Know to Create and Expand a Seven-Figure Consulting Practice remains the most
comprehensive and practical guide to the consulting profession, from launch to high growth, from marketing to implementation. Legendary
consultant, speaker, and bestselling author Alan Weiss shows you how to create an independent or boutique consulting practice and take it to
seven-figure success. Step-by-step, this invaluable resource guides you through attracting clients, maximizing your value, and achieving your
career goals. In the decade since the first publication of The Consulting Bible, an array of significant developments has dramatically impacted
the consulting profession: shifts in social consciousness, the Covid-19 pandemic, tele-consulting and virtual meetings, the globalization of the
economy, the growth of social media, and many more. This exhaustively revised new edition provides specific approaches and techniques for
mastering the new consulting environment and turning volatility and disruption into unlimited opportunities. Designed to help you become the
authority and expert that organizations turn to again and again, this book is your one-stop resource for: Building a strong global brand that
draws people to you Marketing remotely to reduce costs and allow for higher fees Mastering the latest implementation techniques Forging
strong relationships with the buyers of a new generation Selecting the consulting methodology that best fits your requirements Writing
proposals and creating testimonials and references Using advanced technology to sell and deliver your services Written for newcomers and
veterans alike, The Consulting Bible: Everything You Need to Know to Create and Expand a Seven-Figure Consulting Practice, Second
Edition, is essential reading for every solo consultant, entrepreneur, and principal of a small consulting firm.
Amazingly, one-third of the American workforce is freelancethats 42 million people who have to wrestle with not just doing the work, but
finding the work, then getting paid for the work, plus health care, taxes, setting up an office, marketing, and so on. Now help is here, and
consultants, independent contractors, the self-employed, solopreneurs, and everyone else living a freelancers life will never be alone again
but instead can be part of a strong and vibrant community. Written by the authority on freelance working, Sara Horowitz, MacArthur Genius
Fellow and founder of the national Freelancers Union and, most recently, the Freelancers Insurance Company, The Freelancers Bible will
help those new to freelancing learn the ropes, and will help those whove been freelancing for a while grow and expand. Its the one-stop, allencompassing guide to every practical detail and challenge of being a nimble, flexible, and successful freelancer: the three essentials of
getting clients and the three most important ways to keep them happy. Five fee-setting strategies. Thirteen tactics for making it through a
prolonged dry spell. Setting up a home office vs. renting space. The one-hour contract. A dozen negotiating dos and donts. Building and
maintaining your reputation. Dealing with deadbeats. Health Insurance 101. Record-keeping and taxes. Productivity, including a quiz: What Is
Your Ideal Day? Building a community. Subcontracting and other strategies for taking your freelancing career to the next level. Retirement
plans, plans for saving for education, and how to achieve financial freedom.
The Unbeatable, Updated, Comprehensive Guidebook For First-Time Consultants Getting Started In Consulting More people than ever are
making the jump from corporate offices to home offices, taking control of their futures, being their own bosses, and starting their own
consultancies. Consulting is a bigger business than ever and growing every day. For almost a decade, Alan Weiss's Getting Started in
Consulting has been an indispensable resource for anyone who wants to strike out on his own and start a new consulting business. It
provides a rich source of expert advice and practical guidance, and it shows you how you can combine low overhead and a high degree of
organization to add up to a six- or even seven-figure income. You'll learn everything you need to know about financing your business,
marketing your services, writing winning proposals, meeting legal requirements, setting fees, keeping the books, and much more. This new
Third Edition of Getting Started in Consulting is more comprehensive, up to date, and practical than ever. In addition to the nuts-and-bolts
basics, you'll also get a wealth of new information and resources: How to leverage new technologies to lower your business costs and
increase your profits A budget sampler that shows you how best to maximize an initial start-up investment of $5,000, $10,000, or $20,000
Free downloadable tools and forms to help you design and start your business quickly and easily New interviews with consultants who
achieved rapid success, including their personal stories and most effective techniques Brand-new references, examples, and appendices If
your dream in life is to get out of the office and out on your own, consulting is a great way to make it happen. Make sure you do it right—and
do it profitably—with Getting Started in Consulting, Third Edition.
"Become Your Own Boss is a must-read if you're thinking of launching a business of your own." --Jean Chatzky, bestselling author of Money
911 and Financial Editor, NBC Today Create a successful business this year! Written by America's #1 Small Business Expert, this essential
handbook shows you how to launch your own business in just twelve months. Using her years of experience in business development,
Melinda Emerson guides you through the process with step-by-step instructions for developing an effective marketing plan, setting a budget,
and maintaining your business once it's up and running. She also offers brand-new strategies for obtaining financing through means like
crowdsourcing as well as social media techniques that help build your business--all of which has been updated for today's market. With
Emerson's expert business advice, you will finally follow your dreams and become your own boss!
Have you ever thought your business was meant to be much more than just a means to make money? Biblical businesses are God's first
choice as the means to bless mankind, build character, and develop faith. They hold the solution for much of what ails our economy and our
culture. Join Dave Kahle as he explores what the Bible has to say about businesses and your role in leading a kingdom oriented business.
You'll uncover Biblical truths that you may have never seen before. Your views on business will never be the same. Find your place in the
movement and unlock the full potential of your business.
Develop your leadership presence and project confidence, credibility and charisma to impact and influence others.

#1 New York Times Bestseller Legendary venture capitalist John Doerr reveals how the goal-setting system of Objectives and Key
Results (OKRs) has helped tech giants from Intel to Google achieve explosive growth—and how it can help any organization thrive.
In the fall of 1999, John Doerr met with the founders of a start-up whom he'd just given $12.5 million, the biggest investment of his
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career. Larry Page and Sergey Brin had amazing technology, entrepreneurial energy, and sky-high ambitions, but no real business
plan. For Google to change the world (or even to survive), Page and Brin had to learn how to make tough choices on priorities
while keeping their team on track. They'd have to know when to pull the plug on losing propositions, to fail fast. And they needed
timely, relevant data to track their progress—to measure what mattered. Doerr taught them about a proven approach to operating
excellence: Objectives and Key Results. He had first discovered OKRs in the 1970s as an engineer at Intel, where the legendary
Andy Grove ("the greatest manager of his or any era") drove the best-run company Doerr had ever seen. Later, as a venture
capitalist, Doerr shared Grove's brainchild with more than fifty companies. Wherever the process was faithfully practiced, it
worked. In this goal-setting system, objectives define what we seek to achieve; key results are how those top-priority goals will be
attained with specific, measurable actions within a set time frame. Everyone's goals, from entry level to CEO, are transparent to
the entire organization. The benefits are profound. OKRs surface an organization's most important work. They focus effort and
foster coordination. They keep employees on track. They link objectives across silos to unify and strengthen the entire company.
Along the way, OKRs enhance workplace satisfaction and boost retention. In Measure What Matters, Doerr shares a broad range
of first-person, behind-the-scenes case studies, with narrators including Bono and Bill Gates, to demonstrate the focus, agility, and
explosive growth that OKRs have spurred at so many great organizations. This book will help a new generation of leaders capture
the same magic.
Whether you're just getting into consulting or you're a seasoned consulting veteran but aren't experiencing the level of success
and results you truly desire, this book offers you the advantage you need. Michael Zipursky, CEO of ConsultingSuccess.com and
coach to elite consultants, has coached and trained more than 6000 consultants from around the world. In this book, Michael
identifies the most significant factor in your success: your mindset. He shares with you the principles used by elite consultants that
will help you overcome challenges, remove obstacles, and grow your business significantly, including: - How to build confidence by
confronting the four major questions of self-doubt. - 3 specific steps you can take to attract ideal clients consistently. - Simple shifts
you can make to increase your fees by 300% or more. - The best business model for consultants to achieve meaningful success. Practical ways to turn failure into a growth opportunity and use worry to your advantage. - And so much more. By applying these
proven mindset shifts and the principles that Michael shares with you in The Elite Consulting Mind, you can achieve meaningful,
even limitless, success in your consulting business.
Everything you need to know about building a successful, world-class consulting practice Whether you are a veteran consultant or
new to the industry, an entrepreneur or the principal of a small firm, The Consulting Bible tells you absolutely everything you need
to know to create and expand a seven-figure independent or boutique consulting practice. Expert author Alan Weiss, who coaches
consultants globally and has written more books on solo consulting than anyone in history, shares his expertise comprehensively.
Learn and appreciate the origins and evolution of the consulting profession Launch your practice or firm and propel it to top
performance Implement your consulting strategies in public and private organizations, large or small, global or domestic Select
from the widest variety of consulting methodologies Achieve lasting success in your professional career and personal goals The
author is recognized as "one of the most highly regarded independent consultants in America" by the New York Post and "a
worldwide expert in executive education" by Success Magazine Whether you're just starting out or looking for the latest trends in
modern practice, The Consulting Bible gives you an unparalleled toolset to build a thriving consultancy.
Take a guided tour of the Book of James and learn how you can embrace a hands-on, concrete faith that enables you to live out
what you say you believe.
The impact of The Late Great Planet Earth cannot be overstated. The New York Times called it the "no. 1 non-fiction bestseller of
the decade." For Christians and non-Christians of the 1970s, Hal Lindsey's blockbuster served as a wake-up call on events soon
to come and events already unfolding -- all leading up to the greatest event of all: the return of Jesus Christ. The years since have
confirmed Lindsey's insights into what biblical prophecy says about the times we live in. Whether you're a church-going believer or
someone who wouldn't darken the door of a Christian institution, the Bible has much to tell you about the imminent future of this
planet. In the midst of an out-of-control generation, it reveals a grand design that's unfolding exactly according to plan. The rebirth
of Israel. The threat of war in the Middle East. An increase in natural catastrophes. The revival of Satanism and witchcraft. These
and other signs, foreseen by prophets from Moses to Jesus, portend the coming of an antichrist . . . of a war which will bring
humanity to the brink of destruction . . . and of incredible deliverance for a desperate, dying planet.
The Secrets of Consulting--techniques, strategies, and first-hand experiences--all that you'll need to set up, run, and be successful
at your own consulting business.
Consultants work in all fields. They operate from offices and from home, work for investment firms and as personal trainers, or
have expertise as accountants and wedding planners. The independence, flexibility, and potential income it brings make for an
exciting and satisfying career. And it’s an increasingly popular one for highly skilled, motivated professionals who’ve been laid off
in this unstable economy. This guide features tips and tricks to help beat the competition, including how to: Set—and keep—personal
and financial goals Organize important paperwork Price and market specific services Create advertising and publicity plans Grow
a business, from finding a partner to managing employees Minimize and eliminate business risks Consultants are paid well for
their advice—if they know how to operate a successful business. With advice from experts in a variety of areas, this valuable guide
helps you create the business of your dreams!
The Long-Awaited Update for Building a Thriving Consultancy Completely updated for today’s busier-than-ever consultants, this
classic guide covers the ins and outs for competing and winning in this ultracompetitive field. You’ll find step-by-step advice on
how to raise capital, attract clients, create a marketing plan, and grow your business into a $1 million-per-year firm, plus brand-new
material on: Blogging and social networking Global consulting Delegating labor Profiting in a troubled market Retainer business
Internet marketing Praise for the previous editions of Million Dollar Consulting: “If you’re interested in becoming a rich consultant,
this book is a must read.” Robert F. Mager, founder and president, Mager Associates, and member of the Training & Development
Hall of Fame “Blast out of the per diem trap and into value billing.” Jim Kennedy, founder, publisher, and editor, Consultants News
“The advice on developing price structure alone is worth a hundred times the price of the book.” William C. Byham, Ph.D., author
of Zapp! “Must reading for those who are beginning a practice or seeking to upgrade an existing practice.” Victor H. Vroom, John
G. Searle Professor, School of Management, Yale University

In this thoroughly revised edition of his classic book, Alan Weiss shows how consulting fees are dependent on only two
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things: value provided in the perception of the buyer and the intent of the buyer and the consultant to act ethically. Many
consultants, however, fail to understand that perceived value is the basis of the fee, or that they must translate the
importance of their advice into long-term gains for the client in the client's perception. Still others fail to have the courage
and the belief system that support the high value delivered to clients, thereby reducing fees to a level commensurate with
the consultant's own low self-esteem. Ultimately, says Weiss, consultants, not clients, are the main cause of low
consulting fees.
This book provides a thorough examination of a variety of specialties within the broad range of management consulting.
A book of such scope and depth could only be written by a large number of experts, each from one of the many
specialties related to management consulting. Together, all 27 contributors take the reader through an industry that is
currently undergoing significant change. While covering all the major practice areas of consulting, the book also offers
new insights into change processes and addresses compelling management issues now facing consulting firms.
An updated third edition of the most comprehensive guide tosmall business success Whether you're a novice
entrepreneur or a seasoned pro, TheSmall Business Bible offers you everything you need to know tobuild and grow your
dream business. It shows you what really works(and what doesn't!) and includes scores of tips, insiderinformation,
stories, and proven secrets of success. Even if you'verun your own business for years, this handy guide keeps you up
todate on the latest business and tech trends. This ThirdEdition includes entirely new chapters devoted to social
media,mobility and apps, and new trends in online discounting and groupbuying that are vital to small business owners
everywhere. New chapters include: How to use Facebook, Twitter, and other social media tools toengage customers and
potential stakeholders How to generate leads and win strategic partnerships withLinkedIn How to employ videos and
YouTube to further your brand What you need to know about Groupon and group discountbuying What mobile marketing
can do for your business Give your small business its best shot by understanding the bestand latest small business
strategies, especially in thistransformative and volatile period. The Small Business Bibleoffers every bit of information
you'll need to know to succeed.
Trusted advice on successful consulting from the authors of the bestselling Guerrilla Marketing series Consulting is
entering the era of the guerrilla client-buyers with a glut of information at their fingertips and doubts about the value
consultants add. Guerrilla Marketing for Consultants is the first book to reveal how guerrilla marketing can transform
today's challenges into golden opportunities for winning profitable work from the new breed of consulting clients. Packed
with information, this step-by-step guide details the 12 marketing secrets every consultant should know, the anatomy of a
marketing plan, Web sites, sources of free publicity, direct-mail marketing, winning proposals, and more. Jay Conrad
Levinson (San Rafael, CA) is the Chairman of the Board of Guerrilla Marketing International and the author or coauthor of
more than 30 books, including the bestselling Guerrilla Marketing series. Michael W. McLaughlin (Mill Valley, CA) has
been a partner with Deloitte Consulting since 1994.
As an experienced consultant, you'll find this unique book an invaluable aid in establishing the leverage needed to bring
highly-qualified prospects and new business to your doorstep. Written by Alan Weiss--an internationally recognized
expert in consulting and marketing--this essential resource, the second book in The Ultimate Consultant Series, will help
you develop the skills you need to achieve valuable brand recognition quickly and effectively. How to Establish a Unique
Brand in the Consulting Profession will help you create a brand that will make you "Number One" in your particular areas
of excellence, no matter how broad or narrow. And, perhaps worth the price alone, the book offers a glimpse into the
important trends that are shaping the future of branding. "Alan Weiss should be branded as The Consultant's Consultant!
His new book, How to Establish a Unique Brand in the Consulting Profession, is another proof of the value of his insights
into the marketing and strategy of the consulting profession. He's right on the mark in terms of what consultants typically
don't do and certainly need to do to succeed." --William C. Byham, chairman and CEO, Development Dimensions
International, Inc. (DDI)
Though it's a potentially lucrative enterprise, the reality of independent consulting seldom matches the dream. Most solo
consultants and boutique consulting firms are perpetually within six months of bankruptcy due to the sputtering
unreliability of their new business engines. The problem, according to international consulting expert David A. Fields, is
twofold: 1) lack of a consistent, proven plan, and 2) fundamental misunderstanding about what clients want in a
consultant. Fields, who has helped hundreds of consultants and boutique firms worldwide build lucrative, sustainable
practices, replaces the typical consultant's mindset of emphasizing expertise and differentiated processes with a focus on
building relationships, engendering trust, and solving clients’ existing problems. In The Irresistible Consultant’s Guide to
Winning Clients: Six Steps to Unlimited Clients and Financial Freedom, Fields synthesizes his decades of experience into
a step-by-step approach to winning more projects from more clients at higher fees. From nuts-and-bolts business advice
and tactics to a deeply insightful breakdown of the human side of a very human profession, Fields delivers a
comprehensive guidebook that is at once highly approachable and satisfyingly detailed.
Everything you ever wanted to know about consulting—a practical roadmap for aspiring entrepreneurs Seismic changes
occurring in the workforce are leading to more and more people entering the world of contract, freelance, and
contingency work. Rapid changes in demographics and advances in technology have led companies and talent to
engage in profoundly new ways and consulting is one of the keys to success. The New Business of Consulting is
authentic and practical, and shares the knowledge and skills required to start and grow a successful consulting business.
From how to make a smooth career transition, to how to determine a consulting fee, to how consultants inadvertently
create a bad reputation, it covers everything you need to know to thrive and flourish in this competitive field. Covers
contemporary topics, such as how to achieve success in the gig economy Discloses a reliable technique to land the
clients you want Presents options to help you balance your life and your business Prepares you for naming your
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business, managing critical financial issues, and building a client relationship Shows you how to take your income and
impact beyond working as a solopreneur The crucial start-up days of a consulting business may be frenetic and fraught
with questions. This new edition provides sanity and answers all the questions. It includes practical tools, templates, and
checklists that you can download and implement immediately.
Radical Candor is the sweet spot between managers who are obnoxiously aggressive on the one side and ruinously
empathetic on the other. It is about providing guidance, which involves a mix of praise as well as criticism, delivered to
produce better results and help employees develop their skills and boundaries of success. Great bosses have a strong
relationship with their employees, and Kim Scott Malone has identified three simple principles for building better
relationships with your employees: make it personal, get stuff done, and understand why it matters. Radical Candor
offers a guide to those bewildered or exhausted by management, written for bosses and those who manage bosses.
Drawing on years of first-hand experience, and distilled clearly to give actionable lessons to the reader, Radical Candor
shows how to be successful while retaining your integrity and humanity. Radical Candor is the perfect handbook for those
who are looking to find meaning in their job and create an environment where people both love their work, their
colleagues and are motivated to strive to ever greater success.
According to the 1999 Salary Survey conducted by MCP Magazine, the average MCSE has 6.8 years of experience. The average
self-employed MCSE consultant with 6 - 9 years of experience earns $85,000 - that's over $8,000 more than the average salary
+bonus and benefits package of other MCSEs. There is ademand for MCSEs who can offer a variety of technical expertise and
services, and this book will show readers how to create a successful consulting business. MCSE Consuling Bible walks readers
through the issues to consider when making the decision to start their own consulting business and then offers key advice on each
aspect of the business from deciding what services to offer, to marketing, to maintaining customer relationships.
A Practical Guide to Creating and Sustaining a Culture of Disciple-Making in Any Church Over the last few decades American
churches have produced plenty of converts but not as many mature believers. Studies show the majority of Christians don’t even
understand the basics of faith. But how do you tackle such a big problem? Replicate shows church leaders how to make disciples
who make disciples and get the rest of your church on board as well. This one-on-one relational ministry is how Jesus laid the
foundation for His church that is still growing today, and it’s how we continue the work in our own local congregations. Learn the
five marks of a healthy disciple-making church, how to influence culture, uproot misconceptions of the church and the gospel, and
change your church and community. No more focusing on mere numbers, it’s time to grow in maturity and through multiplication.
Consulting Start-up and Management: A Guide for Evaluators and Applied Researchers addresses the unique issues faced by
evaluators and applied researchers who are interested in becoming independent consultants, as well as by those who need to retool their professional practice. This text will be used as a supplementary text in courses in evaluation and applied research in
which consulting work is addressed, in addition to its use as a professional text by current and would be practitioners.
The final book of the Bible, Revelation prophesies the ultimate judgement of mankind in a series of allegorical visions, grisly
images and numerological predictions. According to these, empires will fall, the "Beast" will be destroyed and Christ will rule a new
Jerusalem. With an introduction by Will Self.
The Book of Numbers is a story of identity, wilderness, and God. Numbers continues the historical narrative begun in Exodus, the
story of God's people newly freed from Egypt's shackles and wandering toward the promised land. While Numbers accounts for
the next 39 years of their wilderness wandering, it's also a story of God's presence among His beloved. Even when they
rebelled--and this book tells of many rebellions--God's love and promises remained. It's in that love and those promises the
children of Israel found their identity and where we must find ours today. (7 sessions) Features: Leader helps to guide questions
and discussions within small groups Personal study segments to complete between 7 weeks of group sessions Interactive
teaching videos, approximately 15 minutes per session, for purchase or rent Benefits: Leverage Old Testament truths for your life
today. Recognize God's faithfulness in keeping His promises. Discover your identity as His beloved even in seasons of wilderness
wandering.
Whether you’re a beginner just starting up a consulting practice, or a veteran looking for ways to invigorate your existing business,
An Insider’s Guide to Building a Successful Consulting Practice is an invaluable resource. Featuring real stories from consultants
in diverse industries, the book offers simple yet powerful ways to: Identify a market and narrow your focus • Make a smooth
transition from employee to independent consultant • Sell effectively even if you’ve never sold before • Establish visibility through
speaking, writing, and networking • Build credibility by leveraging the credibility of others • Set prices based on value • Develop a
marketing strategy and divide your time between marketing and delivering your services • Keep plenty of work in your pipeline •
Adapt and thrive in any market condition • And much more Complete with the results of an original survey of 200 successful
independent consultants, this handy guide provides the kind of real-life advice you need to build a thriving business.
A 9-session Bible study that will challenge your perspective of the local church and help you embrace your part in helping the
church fulfill its calling.
Bestselling author of Million Dollar Consulting sharesthe secrets of writing winning proposals Intended for consultants, speakers,
and other professionalservices providers, Million Dollar Consulting®Proposals ends forever the time-consuming and often
frustratingprocess of writing a consulting proposal. It begins with thebasics—defining these proposals and why they
arenecessary—and coaches you through the entire proposalprocess. In this book, you'll learn how to establish outcomebasedbusiness objectives and maximize your success and commensuratefees. From bestselling author Alan Weiss, Million Dollar
ConsultingProposals delivers step-by-step guidance on the essentialelement in creating a million dollar consultancy. Outlines the
nine key components to a Million Dollar Consultingproposal structure Presents a dozen Golden Rules for presenting proposals
Offers online samples, forms, and templates to maximize theeffectiveness of these tools The New York Post calls bestselling
author Alan Weiss"one of the most highly regarded independent consultants inAmerica." Alan Weiss's expert guidance can lead
your consulting businessto unprecedented success, and it all starts with a million dollarproposal.

'Excellent, practical, and accurate. It leads students from the most fundamental building blocks of interpretation (including
skills that most beginning students lack) through all the essential processes.' ---Craig S. Keener, Professor of New
Testament, Eastern Seminary Just as a rock climber's handhold enables him to master the mountain, a firm grasp on
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God's Word empowers us to traverse the challenging, risky slopes of life. This workbook is designed for use with the
textbook Grasping God's Word. While the textbook shows you the principles and tools of interpretation, the workbook lets
you try them out by applying them to specific genres and contexts. Together, these books will help you get a grip on the
solid rock of Scripture---how to read it, how to interpret it, and how to apply it. Features include: * Proven in classrooms
across the country * Emphasis on real-life application * Supplemented by a website for professors providing extensive
teaching materials * Updates corresponding to the second edition of the textbook, including new exercises Grasping
God's Word progresses through the following five sections: 1. How to Read the Book---Basic Tools 2. Contexts---Now
and Then 3. Meaning and Application 4. The Interpretive Journey---New Testament 5. The Interpretive Journey---Old
Testament
The Rver's Bible is the ultimate guide to living and traveling in a recreational vehicle. From purchasing, maintaining, and
driving the rig to navigating the emotional pitfalls of life on the road, this handbook covers all the bases. Now revised and
updated, the RVer's Bible keeps you up-to-date with all the new technologies and systems of the 21st century RV.
Theology shapes your life. Theology, the study of God and His work in the world, isn't just for those with lots of letters
after their names or the staff at your church. It is for you in your everyday moments, everyday questions, and everyday
decisions. What you believe determines the lens through which you see the world, how you live your daily life, and how
you respond to both blessing and disaster. In this study you'll delve into eight essential doctrines of the faith: Scripture,
God, Jesus, the Holy Spirit, humanity, salvation, the church, and the end times. As you examine these foundational
truths, you will: Understand how the foundations of your faith matter in everyday life. Worship with a greater sense of who
God is and His work in the world. Be better equipped to explain your faith. Improve your ability to discern between truth
and false teaching. Make decisions in light of the truth of Scripture. Digital Resources E-book and free promotional
materials available at www.LifeWay.com/EverydayTheology. Book jacket.
How can you take your skills and expertise and package and present it to become a successful consultant? There are
proven time-tested principles, strategies, tactics and best-practices the most successful consultants use to start, run and
grow their consulting business. Consulting Success teaches you what they are. In this book you'll learn: - How to position
yourself as a leading expert and authority in your marketplace - Effective marketing and branding materials that get the
attention of your ideal clients - Strategies to increase your fees and earn more with every project - The proposal template
that has generated millions of dollars in consulting engagements - How to develop a pipeline of business and attract ideal
clients - Productivity secrets for consultants including how to get more done in one week than most people do in a month
- And much, much more
The Consulting BibleEverything You Need to Know to Create and Expand a Seven-Figure Consulting PracticeJohn Wiley
& Sons
Leading entrepreneurs into the multi-billion dollar consulting industry, the experts at Entrepreneur show you how to
capitalize on your talents to help others achieve their business goals. Coached by experts, learn to define your market,
find and keep clients, obtain licenses, set rates, monitor cash flow, hire staff, prepare contracts, agreements, and reports,
and more. Includes new interviews with successful consultants, updated answers to frequently asked questions, and a
completely refreshed list of the top 20 consulting businesses.
NATIONAL BESTSELLER • PEN/HEMINGWAY AWARD WINNER • One of The New York Times 10 Best Books of the
Year • A wondrous and shattering novel that follows twelve characters from Native communities: all traveling to the Big
Oakland Powwow, all connected to one another in ways they may not yet realize. Among them is Jacquie Red Feather,
newly sober and trying to make it back to the family she left behind. Dene Oxendene, pulling his life together after his
uncle’s death and working at the powwow to honor his memory. Fourteen-year-old Orvil, coming to perform traditional
dance for the very first time. Together, this chorus of voices tells of the plight of the urban Native American—grappling with
a complex and painful history, with an inheritance of beauty and spirituality, with communion and sacrifice and heroism.
Hailed as an instant classic, There There is at once poignant and unflinching, utterly contemporary and truly
unforgettable.
This new edition gathers more than 22 experts to outline the theory behind consulting, providing insight into change
processes and management issues in the field. The business of consulting has grown faster than most other businesses,
due not only to increased demand by clients, but also to the innovative capabilities of numerous consulting firms as they
develop new services. Divided into six parts, the book introduces readers to the consulting industry, addressing the major
practice areas, contexts, and implementations of the field. Significant updates detail the effect of the economic troubles
between 2004 and 2010 and then 2010 and now; analyze the market response to consulting in recent years; and provide
a more thorough understanding of how consulting is applied in the different areas of a business, such as operations,
marketing, and finance. Introductions written by the editors offer further insight into the themes and learning goals of each
section, helping readers to recognize the elements of a successful consultation, and utilize their new skill set. The text
concludes with a look at the future of consulting with regards to ethics standards and how strong manager-client
relationships contribute to financial growth. Readers will also learn how the developing field of entrepreneurship creates
new economic structures and job opportunities. Practitioners, consultants, clients, faculty, and students of business and
management will learn not only how to consult, but also gain the skills needed to adapt to and lead organizational
change, giving them a competitive edge when they enter the field.
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