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An Instant New York Times Bestseller! A BuzzFeed Best Young Adult Book of 2020
Perfect for fans of The Last Magician and Serpent & Dove, this heart-stopping debut is
an imaginative Romeo and Juliet retelling set in 1920s Shanghai, with rival gangs and a
monster in the depths of the Huangpu River. The year is 1926, and Shanghai hums to
the tune of debauchery. A blood feud between two gangs runs the streets red, leaving
the city helpless in the grip of chaos. At the heart of it all is eighteen-year-old Juliette
Cai, a former flapper who has returned to assume her role as the proud heir of the
Scarlet Gang—a network of criminals far above the law. Their only rivals in power are
the White Flowers, who have fought the Scarlets for generations. And behind every
move is their heir, Roma Montagov, Juliette’s first love…and first betrayal. But when
gangsters on both sides show signs of instability culminating in clawing their own
throats out, the people start to whisper. Of a contagion, a madness. Of a monster in the
shadows. As the deaths stack up, Juliette and Roma must set their guns—and
grudges—aside and work together, for if they can’t stop this mayhem, then there will be
no city left for either to rule.
Though fun and exciting, buying a home can also be complicated and confusing—and
most people learn the hard way that a wrong move can cost dearly. In order to find the
perfect home at the best price, you must have skill, foresight, and a little guidance from
experienced professionals. Home Buying for Dummies, Third Edition provides just that!
Packed with invaluable advice in an objective, down-to-earth style that will have you
sitting in your dream home in no time, this friendly guide contains everything you need
to know to play the home buying game. It has the tools you need to: Improve your credit
score and select a mortgage Choose a time and place to buy Determine the price you
want to pay Assemble an all-star real estate team Make use of the wonderful world of
the Internet Negotiate your best deal Inspect and protect your home Handle and
become responsible for the title Cope with buyer’s remorse Featured in this guide are
tips and tricks on things you should do after you seal the deal, as well as things you
ought to know about real estate investing. Also included is advice on how to sell your
house, as well as a sample real estate purchase contract and a good inspection report.
Don’t get chewed up by the real estate market—Home Buying for Dummies, Third
Edition will lead you to the home you want!
Now updated for 2015! The best, most comprehensive guide for writers is now revised
and updated, with new sections on ebooks, self-publishing, crowd-funding through
Kickstarter, blogging, increasing visibility via online marketing, micropublishing, the
power of social media and author websites, and more—making The Essential Guide to
Getting Your Book Published more vital than ever for anyone who wants to mine that
great idea and turn it into a successfully published book. Written by experts with twentyfive books between them as well as many years’ experience as a literary agent
(Eckstut) and a book doctor (Sterry), this nuts-and-bolts guide demystifies every step of
the publishing process: how to come up with a blockbuster title, create a selling
proposal, find the right agent, understand a book contract, and develop marketing and
publicity savvy. Includes interviews with hundreds of publishing insiders and authors,
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including Seth Godin, Neil Gaiman, Amy Bloom, Margaret Atwood, Leonard Lopate,
plus agents, editors, and booksellers; sidebars featuring real-life publishing success
stories; sample proposals, query letters, and an entirely updated resources and
publishers directory.
The Ultimate Guide to Getting a Literary Agent! If you dream of scoring the best
possible deal with a traditional publisher and seeing your book in print, you need literary
representation. Filled with practical, straightforward advice and insider tips,Get a
Literary Agent is a one-stop resource for writers of both fiction and nonfiction. You'll
learn how to: Research agents and target the best ones for your work Navigate the
submission process--from best practices to possible pitfalls Craft a polished query letter
and pitch your work effectively Assemble a book proposal like a pro Form a lasting
partnership with your agent You'll also gain the advice of more than 100 literary agents
who share their secrets for securing representation. If you've ever wondered what a
literary agent can do for you--and why you need one--this invaluable guide provides the
answers.
Practical, simple, effective. That’s how real estate agents describe Every Day Agent by
Whitney Ellis. An experienced agent and broker, Whitney witnessed good people giving
up too quickly because they were licensed—but never really trained—in how to sell real
estate. Whitney perfected her Every Day Agent system while helping 200-plus real
estate agents jumpstart (or restart) their careers. Now, Whitney shares her proven
strategies and profoundly simple methods—that add up to more listings, closings,
reliable income, and lasting success. Working Florida's most finicky markets, Whitney
practiced all that she preaches through good times and catastrophic downturns. Like
bottled lighting in quick-to-read chapters, Every Day Agent tells new and seasoned real
estate agents what they need to do every day to succeed. From how to get leads and
listings to tried-and-true methods used by sales veterans, readers will get started on the
right foot to ramp up in real estate sales.
The best resource available for finding a literary agent. Along with listing information for
more than 1,000 agents who represent writers and their books, this 29th edition
includes informative articles on crafting the perfect synopsis and detailing what agents
are looking for in the ideal client.
The professional memoirs (and insights) from a revered organization consultant. In this
remarkable memoir, Richard Beckhard shares a lifetime of wisdom from his forty-five
year career as one of the country's foremost organization consultants. Written in a
highly readable style, this book offers an insiders view of how change management has
evolved in the latter half of the twentieth century. Throughout the book Beckhard
weaves his life story with the lessons he learned from his role as an influential ?agent of
change.? The book thoughtfully outlines his principles of practice to show how they not
only shaped his career but how they can be used as a model for anyone who is
grappling with the issues of organizational change.
The wildly entertaining, shocking, brutally honest inside story, from a real football agent
Knut Hoibraaten has worked as a professional football agent for a decade. In this book
he reveals for the first time the true extent of the craziness behind the scenes. Wild
partying around Europe, the truth about the machinations behind the buying and selling
of players, a training camp at La Manga with an eye-watering special twist: all add up to
the story they didn't want you to read! When football managers in designer suits show
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off a new player, they want you to believe the acquisition is the culminaton of a process
of considered, strategic decisions. The reality is often very different, as Knut Hoibraaten
reveals in this sensational look into the secret world of football. Giving a whole new
meaning to the term "straight from the heart," Hoibraaten's story will make you laugh
out loud as well as nod in recognition. Finally, a window is opened on the the secret
world fans have long suspected existed, but never before been able to glimpse. Knut
and his story will stay with you long after you've put the book down.
How to Snare the Most Elusive, Hard-to-Catch Prize of the Publishing World--The Literary
AgentSearching for a way to get your book published?Whether you're a new writer or a veteran
author, finding a literary agent is your best hope for publication. But capturing the attention of
an agent is easier said than done.The Writer's Relief Field Guide To Literary Agents draws on
20+ years of publishing experience to offer industry-insider tips and advice on how to find the
best literary agent to represent your book, including:* Do I even need an agent?* What literary
agents do--and don't do* Identifying the right agent for your book* The irresistible query letter*
Red flags to watch for and avoid* How to handle agent requests, rejections, and uncertainties*
Make-or-break questions to ask your literary agent* Literary contracts--what you must
knowBONUS SECTION: The how, what, and why of author platformsDon't miss this
opportunity to own this essential handbook and start pursuing the ultimate author prize: a
literary agent and publishing contract!
The movie Jerry Maguire and HBO series Arli$$ barely skimmed the surface. Now the true
inside story of the sports agent business is exposed as never before. During baseball's
evolution from national pastime to a $3.6 billion business, the game's agents have played a
pivotal role in driving and (some might say) ruining the sport. In a world of unchecked egos and
minimal regulation, client-stealing and financial inducements have become commonplace,
leading many to label the field a cesspool, devoid of loyalties and filled with predators. Matt
Sosnick entered these shark-infested waters in 1997, leaving a job as CEO of a San Francisco
high-tech company to represent ballplayers--and hoping to do so while keeping his romantic
love of baseball and his integrity intact. License to Deal follows Sosnick as he deals with his upand-coming clients (his most famous is the 2003 rookie-of-the-year pitching sensation
Dontrelle Willis). We become privy to never-before-disclosed stories behind the rise of
baseball's most powerful agent, Scott Boras. And we get a novel perspective on the art of the
deal and the economics of baseball. By one of baseball's most respected sportswriters, who is
now ESPN.com's lead Insider baseball reporter, License to Deal, like Michael Lewis's
bestselling Moneyball, will provide fuel for many a heated baseball discussion.
Want more gigs for your band?Looking for a fast-track to success?Seeking a career as a
booking agent?This is the book you've been waiting for.Disclosed like never before, a real-life
booking agent candidly reveals all in this step-by-step guidebook to the elusive world of
booking agents, packed with actionable steps you can take today to get ahead of the
competition -- including my '4-Point Plan to Get Signed'.Learn all the tactics, the thought
process, shortcuts, and insider secrets that will enable you to take your music career to the
next level and supercharge your journey to the top.PS, Don't tell your
friends.____________Table of ContentsAuthor's NoteIntroductionPart 1: Understanding
AgentsChapter 1: What is an Agent and What do They do?Chapter 2: What a Booking Agent
Looks for in Potential New ArtistsChapter 3: Do I Need an Agent?Chapter 4: My 4-Point Plan
to Get an AgentPart 2: How to Be Your Own Booking AgentChapter 5: Taking on the Role
YourselfThings to Do Now 1:Chapter 6: Strategy and BookingThings to Do Now 2:Chapter 7:
Deals and NegotiationChapter 8: Tour Announcements and On-SaleChapter 9: PR, Publicity
Material/Artwork, and PromotionChapter 10. Preparing to Set Out on TourChapter 11: On The
RoadChapter 12: After the Show and PaymentsChapter 13: Final ThoughtsAbout the
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AuthorThe Big GlossaryRecommended Resources
This book is unique in that it does not simply discuss an author's practitioner experience or
present a summary of academic research on what makes projects succeed. Rather, this book
does not hide the real complexity of the issue and does not attempt to introduce the reader to
some elusive nonexistent boilerplate solution. The book does include real world experience
and does summarize academic research, but it also treats outsourcing for what it is -- an
incredibly complex process. There are however many steps managers can take to understand
outsourcing for what it really is and manage this process accordingly. It is this focus on the
correct mindset, rather than the methodological steps alone, that makes this book unique, and
that is why the title of the book is about outsourcing as an art and philosophy.
Writers talk about their work in many ways: as an art, as a calling, as a lifestyle. Too often
missing from these conversations is the fact that writing is also a business. The reality is, those
who want to make a full- or part-time job out of writing are going to have a more positive and
productive career if they understand the basic business principles underlying the industry. The
Business of Being a Writer offers the business education writers need but so rarely receive. It
is meant for early-career writers looking to develop a realistic set of expectations about making
money from their work or for working writers who want a better understanding of the industry.
Writers will gain a comprehensive picture of how the publishing world works—from queries and
agents to blogging and advertising—and will learn how they can best position themselves for
success over the long term. Jane Friedman has more than twenty years of experience in the
publishing industry, with an emphasis on digital media strategy for authors and publishers. She
is encouraging without sugarcoating, blending years of research with practical advice that will
help writers market themselves and maximize their writing-related income. It will leave them
empowered, confident, and ready to turn their craft into a career.
What does it take to achieve your personal and professional goals? When is the right time to
take calculated risks, and how do you prepare for the moment when opportunity presents
itself? If anyone can show you how to do this, it’s Nicole Lynn. As the first Black female agent
to represent a top three NFL draft pick, Nicole worked her way from childhood poverty to
become a Wall Street financial analyst, then attorney, and now top agent to elite athletes and
entertainers. In a male-dominated profession, her extraordinary success was earned through a
combination of hard work, preparation, self-advocacy, tenacity, and faith. Agent You shares
Nicole’s key strategies for creating a plan and executing it, even in the face of self-doubt and
external obstacles. Each chapter includes exercises to help you implement the strategies
presented, so you can start working toward your goals today. After reading Agent You, you’ll
learn how to: Discover and stay focused on your purpose. Develop your personal brand and
advocate for yourself. Prepare for big opportunities. Land your dream job. Manage your
workload and still prioritize self-care. You define what success looks like, unlock a plan to
succeed on your own terms. What will your legacy be? Regardless of what life’s challenges
you face, everyone can own their success story -- and Nicole believes you are your best agent.
Now is your time. Time for you to walk in your purpose. Time for you to claim your peace. Time
for you to own your success story. Are you ready?
The most successful real estate agents help their clients do more than just complete a
transaction. They establish a strong personal bond and help their client through a major life
transition. "The Consultative Real Estate Agent" shows readers how to increase their sales,
win more referrals and make more money by becoming one part entrepreneur, one part
negotiator, one part problem-solver and one part counselor. It is a unique and invaluable guide
to truly deepening their client relationships and improving their business.
Almost everyone who has ever sold a house has a horror story to tell about the experience.
This book aims to explain in clear language every stage of the sales process, and give an
insider's view on how to avoid all the most common pitfalls. The book examines how to choose
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the right estate agent, how to set the optimum price for your property and negotiate an offer,
and how to reduce the chances of the sale falling through.

As the youngest operative in a secret agency, the reader is asked to make choices
throughout the story to save the world from an invasion of monstrous bugs.
The fast and easy way to improve call center management and response Are you a call
center professional seeking trusted and practical advice for improving your results and
positively affecting your company's bottom line? Now updated with coverage of the
latest technological advancements and developments in the field, Call Centers For
Dummies, 2nd Edition is the ultimate call center reference guide. With new tools and
tactics specifically designed for call center managers, Call Centers For Dummies, 2nd
Edition helps put value on customer relations efforts undertaken in call centers and
shows you how to implement new strategies for continual improvement and superior
customer service. Features new to this edition include Guidance on determining
whether outsourcing is a cost-efficient option for your company Coverage of new
technologies that help cut costs A look at how today's call centers can benefit from
empowering their agents Like any tech-driven industry, call centers are facing rapid
change. With Call Centers For Dummies, 2nd Edition, you can be sure you're getting
the most up-to-date, easy-to-follow coverage of this advancing field.
Advice, wisdom, strategy and knowledge from an award winning real estate agent. An
insider's guide to understanding all facets of the buying, selling and investing in real
estate.
This book is no bull, straight from the mouth of a blunt talent agent, currently hustling
for over 500 clients and closing deals daily. His words are legit instructions on how to
be a working actor in film and TV. Organized into three sections: Getting an Agent,
Working with Your Agent, and Thriving with Your Agent, this Q&A format addresses
actor questions at all stages of a career. After nearly a decade of sitting on panels and
acknowledging that the majority of raised hands are never called upon, Jason Lockhart
decided to answer them ALL, right here, right now, in an energetic, honest, and
organized place. Getting inside the mind of an agent is crucial, as they are generally the
first gatekeeper to an actor's success. Consider this book your secret weapon to
breaking in or leveling up.
Barely out of film school, Rob Long struck the jackpot and landed a job on the
phenomenally successful TV sitcom, Cheers. However, with the demise of the show,
Long was faced with the question, 'Is there life after Cheers?' Mercilessly witty about
the daunting process of setting up a new series and getting it on air, these two books
tell the absurd tale of what came next. Getting from pitch to pilot is a tricky path to
navigate successfully, from making non-negotiable changes and deal-breaking edits,
combined with accommodating the whims of studios, networks and agents, often the
finished product ends up a long way from where the script-writer started. With the help
of his agent, her constant demands, monstrous salesmanship, brutal irony and
unswerving loyalty, Long's career fluctuates from wannabe to player, from awardwinning script-writer to burnt out has-been. And it's all, as he says 'half true'.
Annotation Fourth edition includes the Training Imperative, Self Service, Updated
Statistics, and Expanded References.
I created this book as a way of supporting all sales agents who are working themselves
into the ground. There is a distinct set of challenges that is unique to all sales agents
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and their managers: dealing with high levels of stress, spending hours sitting, eating
and drinking in restaurants, experiencing a routine of late nights and early mornings. All
of these aspects of the job are detrimental to your health. When we prioritize managing
our sales over managing our health, the results are devastating. This approach to the
situation does more harm than good. The sales agent begins to travel a downward
spiral that eventually spins out of control. I am sharing my story to accomplish 2
important objectives: to provide companies, sales teams and independent agents with a
starting point; to create organizational awareness around how working in sales can
negatively affect someone's brain health, and to help salespeople appreciate the value
of their physical, emotional, and mental wellbeing. My goal is to increase awareness
around the negative events that salespeople often encounter and how their mental
health is impacted. Then, I will offer solutions and resources for this epidemic that you
can integrate into your life, as you see fit.This book aims to identify and discuss the
challenges that are unique to sales agents, and offer relatable advice that supports this
new way of looking at your health. You may be ready to make a small, manageable
change, or you may be ready for a transformation; wherever you are in your health
journey, this book will offer a starting point for you. Through various anecdotes from my
own career in sales some of you will discover solutions that you can incorporate into
your life today right now; others will resonate with the MeQuotient(TM). The
MeQuotient(TM) is a more robust solution that offers a new approach to self-care and
hopefully provides what you need to transform your well-being. The intention is for you
to read each anecdote and the MeQuotient(TM) in its entirety in order to determine
where the first step is on your journey. The Reference section contains detailed
descriptions of various solutions highlighted in the book and can be explored in
isolation, as needed. The Appendix contains an alphabetized list of sources and
supports contained in the book.Every journey begins with a single step. But many
people become complacent and wait for conditions to be perfect before they start. If you
feel stuck and unable to take action, then the Coach in me would offer this wise
counsel: just move forward, starting right now, from wherever you are; committing to
just one of the solutions in this book will bring you closer to your peak level of
performance.
Are you painfully aware of the mismatch between outdated approaches and our rapidly
evolving world? Dr. Dele Ola looks unflinchingly at the problem of resisting change and
offers a wealth of expert guidance on how to embrace positive growth and foster
development. Be a Change Agent is a comprehensive examination of change
leadership––the need for it, the qualities of change leaders, and the importance of
having great change teams. In the first section of the book, Ola takes the reader
through stories of fearless leaders and explores the VERITAS qualities that made them
successful. The second section is about building collaborative teams that work well and
have the independence to innovate without too much bureaucratic control. Ola’s years
working with high-performance teams helped him develop an insightful tool for looking
at three spectrums that cause tension in teams: • The Systems Spectrum—Structure
versus influence • The Reaction Spectrum—Reflection versus action • The Perspective
Spectrum—Reality versus idealism The Tensions Equalizer tool will change how you
view the balance of members in your team. This book culminates in a discussion of the
future of work, learning, enterprise, and innovation. Complete with insightful
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questionnaires and reflection questions, Be a Change Agent offers a practical toolkit for
both emerging change agents and seasoned influencers to evaluate their leadership
qualities and become the very best they can be.

Is there a change you want to see in the world, your community, your job, or your
life? Have you been waiting for "someone" "somewhere" to do "something"? Stop
waiting! You are someone. You are somewhere. You can do something. Your
change is the new future you imagine. When you act to create your change, you
become a change agent. You don't need permission to become a change agent,
but you do need to equip yourself for your change journey. Everyone is a Change
Agent equips you with the Change Agent Essentials necessary for any rapid,
joyful, successful change journey. Packed with unique insights, memorable
concepts, powerful stories, and vivid illustrations, Everyone is a Change Agent is
your indispensable guide to change.
A working Hollywood talent agent gives honest and humorous advice to aspiring
actors.
"With How to Make Your Money Last, you will learn how to turn your retirement
savings into a steady paycheck that will last for life. Today, people worry that
they're going to run out of money in their older age. That won't happen if you use
a few tricks for squeezing higher payments from your assets--from your Social
Security account (find the hidden values there), pension (monthly income or lump
sum?), home equity (sell and invest the proceeds or take a reverse mortgage?),
savings (should you buy a lifetime annuity?), and retirement accounts (how to
invest and--critically--how much to withdraw from your savings each year?). The
right moves will not only raise the amount you have to spend, they'll stretch out
your money over many more years. You will also learn to look at your savings
and investments in a new way. If you stick with super-safe choices the money
might not last. You need safe money to help pay the bills in your early retirement
years. But to ensure that you'll still have spending money 10 and 20 years from
now, you have to invest for growth, today. Quinn shows you how. At a time when
people are living longer, yet retiring with a smaller pot of savings than they'd
hoped for, this book will become the essential guide"-First published in 2013. Routledge is an imprint of Taylor & Francis, an informa
company.
Beginning with wonderful tips and advice about the art and presentation of
storytelling, this is a complete resource about how to build a storytelling career.
Storytellers come to their careers centered on the stories they love and soon
realize that in order to make a living at what they love, they must build a
business. This in-depth book tells them just how and what to do in every detail,
from choosing a sound system to building a website to using podcasts and
setting up an office. Resource lists and tried and true ideas abound as the author
shares her marketing and business success story throughout. Each chapter is a
story in itself, beginning and ending with different traditional folktale openings and
closings. There is even a chapter on how to plan for retirement.
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The practical, real-world guide to succeeding as an agent Scared of starting a
new career in real estate? Wondering if you have what it takes? Don't worry!
Robert Irwin's Tips and Traps for Getting Started as a Real Estate Agent answers
all your toughest questions. Irwin helps you start your real estate career on the
right foot, and presents proven, reliable guidance on every aspect of the
profession. This handy guide shows you how to get licensed and start making
money immediately. It walks you through those first tough days and weeks on the
job, helps you find a great mentor, and shares all the basics of the business-from
listing and selling properties to conducting open houses and escrow. Delivers the
skills and tools you need to become a top-performing agent, including how to:
Manage your time for maximum efficiency Work less and earn more by closing
bigger deals Bring in more referrals so you can stop hunting for clients Take
home a bigger commission in every deal
Super Agent. Maverick. Reformer. Iconoclast. Dealmaker. Dentist? Jerry Argovitz
has worn many hats in his remarkable life, both inside and outside of the world of
sports. As a player agent representing and advising some of the biggest names
in the game, Argovitz challenged the NFL both at the negotiating table and in the
courtroom, earning a reputation as one of the most powerful men in professional
sports. He successfully negotiated the first milliondollar guaranteed contract in
NFL history, wrote the language for career-ending insurance policy underwriting
for Lloyds of London, and brokered the deal that brought Heisman Trophy–winner
Herschel Walker to the upstart USFL as a junior, which opened the floodgates for
all underclassmen to follow. As the owner of the Houston Gamblers of the USFL,
Argovitz helped to implement several rules which were subsequently adopted by
the NFL, and served as a principal figure in a lawsuit against the NFL that proved
the league was guilty of Sherman Antitrust violations. Now, Argovitz has a plan to
reform the corrupt world of college sports, a plan he will share in this eye-opening
book. Skyhorse Publishing, along with our Arcade, Good Books, Sports
Publishing, and Yucca imprints, is proud to publish a broad range of biographies,
autobiographies, and memoirs. Our list includes biographies on well-known
historical figures like Benjamin Franklin, Nelson Mandela, and Alexander Graham
Bell, as well as villains from history, such as Heinrich Himmler, John Wayne
Gacy, and O. J. Simpson. We have also published survivor stories of World War
II, memoirs about overcoming adversity, first-hand tales of adventure, and much
more. While not every title we publish becomes a New York Times bestseller or a
national bestseller, we are committed to books on subjects that are sometimes
overlooked and to authors whose work might not otherwise find a home.
Nancy Rainford takes the reader behind the scenes to reveal the techniques,
politics, and unspoken rules of being an agent. Agents and managers are the
gatekeepers and power brokers to getting work in Hollywood. With an easy style,
Rainford candidly delivers an uncensored insight into the mechanics and
motivation of agents and managers at work. Get the tools you need to protect
yourself, build a career, and train your agent to work for you. Rainford delivers
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familiar and surprising scenarios in each chapter filled with industry anecdotes
and uncensored descriptions and accounts of show-biz players. A glossary of
terms and definitions will educate and entertain all readers, so that every actor
and screenwriter in whatever stage of 'stardom' or 'starvedom' from the
unsuspecting novice, to the been-around-the-block star can make practical use of
How To Agent Your Agent.
Why sacrifice ten to fifteen percent of your book advance to a commissioned agent when you
don'¬?t have to? If you'¬?re a talented writer with a head for details, you can prepare your
manuscript, pitch it to publishers, secure an offer, and negotiate your contract without using an
agent or spending hundreds of dollars on a publishing lawyer. In this revised and updated
edition of BE YOUR OWN LITERARY AGENT, fifty-year publishing veteran Martin P. Levin
walks first-time authors through the intimidating process of selling their work with a clear,
intelligent, and supportive approach that works. Sample letters and proposals show you exactly
how to write a query letter, compile an author bio, phrase a book summary, organize a sample
chapter, and more. With a clean manuscript in your hand and BE YOUR OWN LITERARY
AGENT in your pocket, publishing success is virtually assured.‚Ä¢ Includes a glossary of
publishing terms, a list of publishers most likely to read and accept a first-time author'¬?s book,
and a handy manuscript submission record.‚Ä¢ The new edition covers how to get published
on the Internet and protect electronic rights, and includes new copyright terms for authors.‚Ä¢
Original edition sold over 20,000 copies.
Making the Perfect Pitch (2nd Edition) is full of sample query-letter excerpts, pitching
techniques, essential lists of dos and don'ts, and insights into the tastes and preferences of
literary agents representing fiction and nonfiction. "Do read this book, which should teach you
pretty much everything you'll need to know." - Booklist
Hot Hollywood agent Thomas Stein advocates on behalf of the peace-seeking Yherajk race,
but finds his considerable negotiating talents challenged by his efforts to win humanity's trust in
the ugly, bad-smelling aliens.
How to Manage Your AgentA Writer’s Guide to Hollywood RepresentationCRC Press
Examines the opportunities available for writers in the television industry and negotiates its
complex corporate labyrinth to share advice on getting hired, television's business model, and
new media formats.
87% of real estate agents fail within the first five years. Don't become another casualty
According to the National Association of REALTORS(R), real estate agents with less than two
years' experience have a median gross income of $9,300, while real estate agents with 16
years experience have a median gross income of $71,000. What if there was a better, more
efficient way to build your real estate business without waiting 15 years or more? Six-Figure
Real Estate Agent gives both new and seasoned real estate agents a practical and proven
guide to get more clients, generate more sales, and earn higher commissions. Bestselling
author, investor, and top-producing real estate agent, David Greene, shares the exact systems
and processes that he used to scale his own real estate agent business, from solo agent to a
thriving funnel and referral system with repeat business. This book will teach you an easy-toimplement system that will grow your real estate business quickly--without having to waste
your time door knocking, calling FSBOs and expireds, or spending all your money chasing
after paid-for internet leads. Inside, you'll discover: Why most agents don't succeed, and how
to overcome those common hurdles How to inhabit the mindset of a top-producing agent Steps
to build a massive sales funnel that always replenishes itself Tips, tools, and proven strategies
for moving clients down the sales funnel How to master the art of the close Ten lead
generation strategies (that you'll actually enjoy ) Lead follow-up techniques that will keep you
clients coming back How to build a thriving database And so much more
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