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Offering unprecedented looks into the leading minds of different industries, each essay in these books is written by a different C-level
executive from Fortune 500 companies. Their insights provide tips, secrets, and glimpses into the future of each profession or topic. Each
book features a list of the best and brightest industry leaders, resulting in all-star casts of respected and revered contributors on each topic.
Their business perspectives reveal methods for analyzing markets, increasing worth, motivating teams, establishing goals, strategic planning,
building brands, ensuring customer profitability, balancing professional and personal lives, building great relationships, continuing research
and education, learning time management, and more.
Dating back thousands of years, acupressure points have been used as a means of healing as well as preventing illness. In the world of
sadomasochism, pressure points have many other interesting applications. They can be used to inflict pain ranging from mild discomfort to
blinding agony - giving us that reasured "oh, just kill me and get it over with" reaction. At the other end of the spectrum, pressure points can
be used for intense sensual play and can even help create orgasms without direct genital stimulation.
Hollywood Dealmaking has become the go-to resource for new and experienced entertainment attorneys, agent trainees, business affairs
executives, and creative executives. Entertainment attorneys and Hollywood insiders Dina Appleton and Daniel Yankelevits explain the
negotiation techniques and strategies of entertainment dealmaking and detail the interests and roles of producers, writers, actors, directors,
agents, and studio employees in crafting a deal. This new edition captures the dramatic changes over the past five years in the film and
television industry landscape, with two new chapters: "Reality Television" details the sources of revenue, syndication possibilities, and format
sales of these shows as well as the talent deals that are made, and the "Internet/New Media" chapter delves into new digital formats such as
mobile phones, game consoles, video-on-demand, and web-based apps, and explains where today's revenues are generated, where the
industry is headed, and talent negotiation issues. All the ins and outs of negotiating are explained, including back ends, gross and adjusted
gross profits, deferments, box office bonuses, copyrights, and much more. This easy-to-follow reference is packed with expert insights on
distribution, licensing, and merchandising. The book's invaluable resource section includes definitions of lingo for acquisition agreements and
employment deals, twelve ready-to-use sample contracts, and a directory of entertainment attorneys in both New York and Los Angeles. In
Hollywood Dealmaking, readers will recognize the key players in the process, understand the "lingo" of crafting deals, learn how to negotiate
agreements for the option and purchase of books and screenplays, be able to negotiate employment deals for all members of a film or
television crew, understand payment terms and bonuses, and be able to register copyrights in scripts and other literary works. Allworth Press,
an imprint of Skyhorse Publishing, publishes a broad range of books on the visual and performing arts, with emphasis on the business of art.
Our titles cover subjects such as graphic design, theater, branding, fine art, photography, interior design, writing, acting, film, how to start
careers, business and legal forms, business practices, and more. While we don't aspire to publish a New York Times bestseller or a national
bestseller, we are deeply committed to quality books that help creative professionals succeed and thrive. We often publish in areas
overlooked by other publishers and welcome the author whose expertise can help our audience of readers.
If you're seriously considering a career in private equity, you have to become familiar with how firms hire. With Getting a Job in Private Equity,
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you'll gain invaluable insights that will allow you to stay one step ahead of other individuals looking to secure a position in this field. Here,
you'll discover what it takes to make it in PE from different entry points, what experience is needed to set yourself up for a position, and what
can be done to improve your chances of landing one of these limited opportunities.
The Raising Venture Capital for Software Companies Collection is the definitive resource for software venture capital and the only reference
material you will need for securing venture capital, working with VCs, understanding, drafting and negotiating deals or whatever your initiative
might be in your partnership with venture capitalists. The collection features twelve books, video leadership seminars and VC software, all
providing a thorough examination of every aspect of venture capital in the software arena. Within these 3,000+ pages lies a wealth of critical
information that every executive of a software company looking to raise capital should have at their fingertips. The volumes feature a plethora
of expert analysis and indispensable advice on negotiation points and tactics from leading partners at top venture capital firms, and many
texts also include the insights of top attorneys in the venture capital arena from such firms as Manatt, Phelps & Phillips, Hunton & Williams,
Reed Smith and many more. In addition, the collection includes examples of 50+ legal documents which delineate and govern venture-based
transactions. The Raising Venture Capital for Software Companies is guaranteed to pay for itself time and again by providing you with the
best, proven strategies to help you secure funding for your software company and expertly guide you through the steps that will follow. The
collection includes: 1) Executive Reports: Software Company Exit Strategies - Industry Experts on Strategies for IPOs, Mergers and
Acquisitions, Valuations, and More;2) Software Leadership Strategies: CRM, Integration, ERP, & Storage Solutions CEOs Offer Best
Practices & Keys to Success in the Software Industry;3) Inside the Minds: The Software Business ? Industry Leaders from Sybase, Inc.,
Business Objects, Quark Inc. & More on Designing, Developing & Selling Successful Products & Applications;4) Doing Deals in the Software
Industry: Top Executives on Partnerships, Financings, M&A and More;5) The Lifecycle of a Technology Company: Financing Options - The
Best Ways to Secure Funding for an IT Venture;6) Executive Reports: Establishing Valuations for Software Companies;7) Pitching to Venture
Capitalists - Essential Strategies for Approaching VCs, Entering Into Negotiations and Securing Funding - Written by Leading VC Patrick
Ennis;8) Raising Capital for Entrepreneurs - Industry Insiders on Venture Capital, Angel Funding & Growth Money from Private Investors; 9)
Term Sheets & Valuations - Line by Line Descriptions of Each Clause and Negotiation Points; 10) Deal Terms - The Finer Points of Venture
Capital Deal Structures, Valuations, Stock Options and Getting Deals Done; 11) Venture Debt Alternatives and Evaluation Guidelines - A
Comprehensive Look at the Venture Debt Marketplace Along With a Systematic Framework for Approaching the Debt Capital Markets,
Increasing Transaction Transparency and Avoiding Common, Costly Mistakes; 12) Venture Capital Best Practices - Leading VCs & Lawyers
Keys to Success in Doing Venture Capital Deals with Management Teams; 13) Compensation Structures for Venture Backed Companies How VCs Want to See the Structure of Management & Employee Compensation, Stock Options, Retirement, Debt & Bonus Plans;14) The
Role of Board Members in Venture Backed Companies - Rules, Responsibilities and Motivations of Board Members - From Management &
VC Perspectives; 15) Venture Capital Valuations - Top VCs on Step-by-Step Strategies and Methodologies for Valuing Companies at All
Stages;16) The Venture Capital Legal Handbook - Industry Insiders on the Laws and Documents that Govern VC Deals, Raising Capital,
M&A and More - Includes Every Major Document Used in Pre & Post Funding VC Deals With Analysis & Negotiation Points - Save
Thousands in Legal Fees; 17) The Venture Capital Documents CD-Rom - CD-Rom of Every Major Venture Capital Document/Legal
Agreement - Ready to Use & Customize in MS Word;18) Venture Capital Financial Modeling - The Industry Standard Book on Venture
Capital Modeling, featuring Top VC Praveen Gupta on Valuation Modeling, Dilution Modeling, Investment Return Analysis Modeling & Exit
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Analysis Modeling. Entire book on CD-Rom, & includes interactive spreadsheets in Excel.
Today, when artists are empowered to take greater control of their careers and earnings, the need for musicians to understand the business
of music has never been greater. In a digital age overflowing with confusing and ever-changing information, musicians need trusted business
advice from a veteran artist who can break down the basics in language they understand. Written by a professional musician for other
musicians, Business Basics for Musicians is the laypersons guide to the music industry. In this must-have manual, music industry veteran
Bobby Borg presents vital info in a conversational tone and an easy-to-scan format regarding five vital areas that musicians need to succeed:
Career Execution, Business Relationships, Pro Teams, Deals and Dollars, and Future Predictions. Everything from copyrights to record
deals, to managers, to merchandising, to doing it yourself is covered. With pro interviews, anecdotes, and review quizzes, Business Basics
for Musicians is the complete handbook from start to success. Updates for this edition: Changes in copyright laws Summary of the Music
Modernization Act Updates on record, merch, publishing, and live performance deals New trends in sponsorships and partnerships with
product brands New interviews with industry professionals, including managers, producers, and agents New stories paralleling current events
and industry happenings Updated business resources, industry contacts, and URLs
Technology is championed as the solution to modern security problems, but also blamed as their cause. This book assesses the way in which
these two views collide in the debate over ballistic missile defence: a complex, costly and controversial system intended to defend the United
States from nuclear missile attacks. Columba Peoples shows how, in the face of strong scientific and strategic critique, advocates of missile
defence seek to justify its development by reference to broader culturally embedded perceptions of the promises and perils of technological
development. Unpacking the assumptions behind the justification of missile defence initiatives, both past and present, this book illustrates
how common-sense understandings of technology are combined and used to legitimate this controversial and costly defence programme. In
doing so it engages fundamental debates over understandings of technological development, human agency and the relationship between
technology and security.
The VC Funded Company Collection is the definitive resource for venture capital and the only reference material you will need for working
with VCs, understanding, drafting and negotiating deals, exiting an investment, or whatever your initiative might be in your partnership with
venture capitalists. The collection features ten books that collectively, provide a thorough examination of every aspect of venture capital.
Within these 2,000+ pages lies a wealth of critical information, which every executive of a funded company should have at their fingertips. In
addition, these volumes feature examples of 50+ legal documents which delineate and govern venture-based transactions, as well as a
plethora of expert analysis and indispensable advice on negotiation points and tactics. Each book is authored by leading partners from top
venture capital firms, including Bessemer Venture Partners, Venrock Associates, Mellon Ventures, Polaris Venture Partners, EuclidSR
Partners, Battery Ventures, TA Associates, Motorola Ventures, Advanced Technology Ventures, Bertelsmann Ventures, and many more. The
collection also highlights the insights of top attorneys in the venture capital arena from such firms as Manatt, Phelps & Phillips, Hunton &
Williams, Reed Smith and many more. The collection includes the following books (at a savings of 40% off buying the titles individually the
equivalent of getting 4 titles for free): 1.) Venture Capital Exit Strategies - Leading Venture Capitalists on Exit Strategies for Entrepreneurs &
Management Teams Including M&A, IPOs and Other Options2.) Compensation Structures for Venture Backed Companies - How to Structure
Management & Employee Compensation, Stock Options, Retirement, Debt & Bonus Plans3.) Director and Officer Indemnification and
Insurance for VC Backed Companies - Leading Lawyer Tom Klein on Crucial Financial Protection for VC Professionals and Officers of
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Venture-Backed Companies4.) Term Sheets & Valuations - Line by Line Descriptions of Each Clause and Negotiation Points for Future
Rounds of Funding5.) Deal Terms - The Finer Points of Venture Capital Deal Structures, Valuations, Stock Options and Getting Deals Done
6.) Venture Debt Alternatives and Evaluation Guidelines - A Comprehensive Look at the Venture Debt Marketplace Along With a Systematic
Framework for Approaching the Debt Capital Markets, Increasing Transaction Transparency and Avoiding Common, Costly Mistakes - An
Option Every Entrepreneur Should Consider in Addition to Venture Capital for Future Rounds of Funding7.) Venture Capital Best Practices Leading VCs & Lawyers Keys to Success in Doing Venture Capital Deals with Management Teams8.) The Role of Board Members in
Venture Backed Companies - Rules, Responsibilities and Motivations of Board Members - From Management & VC Perspectives9.) Venture
Capital Valuations - Top VCs on Step-by-Step Strategies and Methodologies for Valuing Companies at All Stages10.) The Venture Capital
Legal Handbook - Industry Insiders on the Laws and Documents that Govern VC Deals, Raising Capital, M&A and More - Includes Every
Major Document Used in Pre & Post Funding VC Deals With Analysis & Negotiation Points - Save Thousands in Legal Fees

Ready to learn everything only the real word can teach you, not what some exam book or test prep book regurgitates? Bigwig
Briefs Test Prep features real world intelligence, strategies and experience from leading minds in the business world and business
school professors to prepare your mind for questions only industry veterans could prepare you for. Ever wonder how business
executives who go back and take the exam (just to see how they would do, or embarking late on an MBA), do remarkably well,
even though they have not polished their grammar, verbal, or quantitative reasoning skills in decades? It is because they have
learned to think like a business executive-exactly what the questions are meant to see if you can do. This book teaches you how to
"think like a business executive" and think in a frame of mind that will help enable you to think through quantitative reasoning and
verbal questions and write in a way that helps you increase your score by leaps and bounds. This book also features proven
strategies, mindsets, writing styles and problem solving tactics practiced by leading consultants, entrepreneurs, investment
bankers, CEOs, and other industry veterans that can be altered, expanded upon and customized to give you a distinct advantage
when taking the GMAT exam, and preparing you for your path after the exam.
From wallpaper and flooring to furniture and accessories, Christiane Lemieux explores the elements of resilient home design. In
this beautiful, lavishly illustrated 400-page volume, she covers the traditions, tools, and major players in the home-goods industries
so that homeowners learn how to identify the hallmarks of timeless, heirloom-quality pieces. Christiane and dozens of other homedesign experts also offer advice on how to live well with these pieces. A visual timeline shows the history of artisan tile, a studio
visit goes behind the scenes with the high-end wallpaper company de Gournay, and tastemakers' interiors dripping with style and
luxury give timeless decorating ideas. The Finer Things is equal parts inspiration and practical classic.
Declared dead some twenty-five years ago, the idea of freedom of contract has enjoyed a remarkable intellectual revival. In The
Fall and Rise of Freedom of Contract leading scholars in the fields of contract law and law-and-economics analyze the new
interest in bargaining freedom. The 1970s was a decade of regulatory triumphalism in North America, marked by a surge in
consumer, securities, and environmental regulation. Legal scholars predicted the “death of contract” and its replacement by
regulation and reliance-based theories of liability. Instead, we have witnessed the reemergence of free bargaining norms. This
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revival can be attributed to the rise of law-and-economics, which laid bare the intellectual failure of anticontractarian theories.
Scholars in this school note that consumers are not as helpless as they have been made out to be, and that intrusive legal rules
meant ostensibly to help them often leave them worse off. Contract law principles have also been very robust in areas far afield
from traditional contract law, and the essays in this volume consider how free bargaining rights might reasonably be extended in
tort, property, land-use planning, bankruptcy, and divorce and family law. This book will be of particular interest to legal scholars
and specialists in contract law. Economics and public policy planners will also be challenged by its novel arguments. Contributors.
Gregory S. Alexander, Margaret F. Brinig, F. H. Buckley, Robert Cooter, Steven J. Eagle, Robert C. Ellickson, Richard A. Epstein,
William A. Fischel, Michael Klausner, Bruce H. Kobayashi, Geoffrey P. Miller, Timothy J. Muris, Robert H. Nelson, Eric A. Posner,
Robert K. Rasmussen, Larry E. Ribstein, Roberta Romano, Paul H. Rubin, Alan Schwartz, Elizabeth S. Scott, Robert E. Scott,
Michael J. Trebilcock
Since the Financial Crisis of 2008, criminal prosecution has moved to centre-stage as the Financial Conduct Authority’s preferred
means of punishing and deterring insider dealing (the illegal practice of trading with access to sensitive non-public information).
The Little Book of Insider Dealing looks at all aspects of the ‘insider’ offences established by the Criminal Justice Act 1993,
including their history, punishment and rationale, as well as their (slightly uneasy) relationship with the overlapping civil regulatory
regime that also governs such financial misconduct. Topics covered also include: detection, compliance, surveillance, suspicion,
reporting obligations, enforcement and (civil and criminal) penalties and warnings, plus there is a strong focus on evidential
aspects and a wealth of examples from real life cases. Suitable for beginners and practitioners alike. The first concise treatment
and highly topical. A gem that deals with wide scale problems and complexities identified by an article in The Times (see Chapter
1).
Inside the Minds: Biotechnology Deals is an authoritative, insider's perspective on the issues surrounding biotech deals, including
mergers and acquisitions, collaborations, and the future of doing successful deals. Featuring lawyers, CEOs of funded biotech
companies, and venture capitalists who invest in them, this book provides a broad, yet comprehensive overview of the art of doing
successful deals from the experts themselves. From finding and capitalizing on opportunities to completing the deal, these authors
articulate the finer points around doing biotech deals now and what will hold true into the future. The different niches represented
and the breadth of perspectives presented enable readers to get inside some of the great legal minds of today as experts offer up
their thoughts around the keys to success within this fascinating area.About Inside the Minds: Inside the Minds provides readers
with proven business intelligence from C-Level executives (Chairman, CEO, CFO, CMO, Partner) from the world's most respected
companies nationwide, rather than third-party accounts from unknown authors and analysts. Each chapter is comparable to an
essay/thought leadership piece and is a future-oriented look at where an industry, profession or topic is headed and the most
important issues for the future. Through an exhaustive selection process, each author was hand-picked by the Inside the Minds
editorial board to author a chapter for this book.This book is by: Lee R. Brettman, M.D., FACP, Dynogen Pharmaceuticals,
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Inc.—“Successful Strategies for Biotech Deals” Manish N Chapekar, Montreux Equity Partners—“Building Successful Biotech
Deals” Daniel Devine, Acceptys, Inc.—“The Art of the Deal” Mark I. Gruhin, Schmeltzer, Aptaker & Shepard, PC—“Mergers and
Acquisitions, Collaborations, and Partnerships” James T. Gunton, NJTC Venture Fund—“Strategies for Successful Deals” Johnny
Humphreys, Gen Prime—“Finding Success in Biotech” Roland H. Johnson, Piedmont Pharmaceuticals LLC—“Making Your Way
Through Biotech Dealings” Thomas G. Klopack, Self Employed, Former CEO of Aclara Biosciences—“Keys to Success in
Biotechnology” Gerard J. McGarrity, Ph.D., Intronn Inc.—“Successful Biotech Deals” Mark Schwartz , Ph.D., Bayhill
Therapeutics—“Biotech Deal Strategies“ Abhi-Shek Jain, WTP Capital, LLC—“Secrets to Success” Alexis V. Lukianov, NuVasive,
Inc.—“Finding and Capitalizing on Opportunities”
In the standard venture capital contract, entrepreneurs have a large fraction of equity ownership in the companies they found and
are paid a sub-market salary by the investors who provide the money to develop the idea. The big rewards come only to those
whose companies go public or are acquired on favorable terms, forcing entrepreneurs to bear a substantial burden of idiosyncratic
risk. We study this burden in the case of high-tech companies funded by venture capital. Over the past 20 years, the typical
venture-backed entrepreneur earned an average of $4.4 million from companies that succeeded in attracting venture funding.
Entrepreneurs with a coefficient of relative risk aversion of two and with less than $0.7 million would be better off in a salaried
position than in a startup, despite the prospect of an average personal payoff of $4.4 million and the possibility of payoffs over $1
billion. We conclude that startups attract entrepreneurs with lower risk aversion, higher initial assets, preferences for
entrepreneurship over employment, and optimistic beliefs about the payoffs from their products.
The Sky’s the Limit! The Art and Science of Real Estate Negotiation addresses a practice that is indispensable to real estate
success: negotiation. Negotiation principles and fundamentals affect real estate buyers', sellers', and investors' results. Read this
book and be(come) a powerful real estate investor who nets results and dollars. You may also find that your everyday
communications improve. The Art and Science of Real Estate Negotiation is the third volume in The Real Estate Investor Manuals.
It draws upon the author’s knowledge base and her 20-year experience as a real estate professional and a real estate investor.
So why not hone your skills with knowledge and experience captured in this book written by an industry veteran? Topics include:
Real estate-specific negotiating. Negotiation principles. The real estate negotiation process. How to establish rapport. Discerning
the other party’s motivation. Solve problems. Get results. Negotiation strategies and tactics. Avoiding negotiation traps and
pitfalls. And much, much more... Whether you want to be a better negotiator, close more real estate deals, or increase your bottom
line, this book is for you! Read it now!
Inside the Minds: The Art of Advertising is the most authoritative book ever written on the essentials behind building successful
brands and implementing creative communications solutions. This title features the founders, presidents and CEOs from some of
the country's leading advertising agencies, who have each contributed chapters akin to objective, experience-related white papers
or essays on the core issues surrounding success in such a competitive market. In an over-arching as wel as in-depth
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presentation of the fundamentals, authors articulate the unspoken rules and the important issues facing any agency now, and what
will hold true into the future. From effective branding strategies to industry trends and challenges, this title pulls readers through all
facets of advertising, from beginning to end. The different niches represented and the various perspectives presented enable
readers to really get inside the great minds of advertising and glean practical advice, as the experts go back to basics in a mustread for anyone interested in this dynamic, unique industry.

Lionel Attwell, a former highly successful national newspaper reporter, spent seven years investigating the Christian
Church and discovered that it was built on a premeditated perversion of the original Hebrew/Greek Scriptures ingeniously
mutated to fit its warped agenda and erroneous doctrines. In the process it created a pagan counterfeit Christianized
Messiah. His research also reveals the incredible events which actually occured in the Garden of Eden: the forbidden
fruit was a narcotic and aphrodisiac; when "high" Eve was seduced by Satan and gave birth to a child with mutated
genes subsequently inherited by the whole of mankind. He also explains the causes of human disasters and suffering.
This book will change your life.
The Raising Venture Capital for Biotechnology Companies Collection is the definitive resource for biotech venture capital
and the only reference material you will need for securing venture capital, working with VCs, understanding, drafting and
negotiating deals or whatever your initiative might be in your partnership with venture capitalists. The collection features
twelve books, video leadership seminars and VC software, all providing a thorough examination of every aspect of
venture capital in the biotech arena. Within these 3,000+ pages lies a wealth of critical information that every executive of
a biotech company looking to raise capital should have at their fingertips. The volumes feature a plethora of expert
analysis and indispensable advice on negotiation points and tactics from leading partners at top venture capital firms, and
many texts also include the insights of top attorneys in the venture capital arena from such firms as Manatt, Phelps &
Phillips, Hunton & Williams, Reed Smith and many more. In addition, the collection includes examples of 50+ legal
documents which delineate and govern venture-based transactions. The Raising Venture Capital for Biotechnology
Companies is guaranteed to pay for itself time and again by providing you with the best, proven strategies to help you
secure funding for your biotechnology company and expertly guide you through the steps that will follow. The collection
includes: 1) Biotechnology Venture Capital Valuations - Leading VCs on Deal Structures, Negotiations, and Best
Practices for Current and Future Rounds of Financing;2) Raising Capital for Biotech Companies - An Insider''s Guide to
300+ Keys to Successfully Completing Financings; 3) Pitching to Venture Capitalists - Essential Strategies for
Approaching VCs, Entering Into Negotiations and Securing Funding - Written by Leading VC Patrick Ennis; 4) Raising
Capital for Entrepreneurs - Industry Insiders on Venture Capital, Angel Funding & Growth Money from Private Investors;
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5) Term Sheets & Valuations - Line by Line Descriptions of Each Clause and Negotiation Points; 6) Deal Terms - The
Finer Points of Venture Capital Deal Structures, Valuations, Stock Options and Getting Deals Done; 7) Venture Debt
Alternatives and Evaluation Guidelines - A Comprehensive Look at the Venture Debt Marketplace Along With a
Systematic Framework for Approaching the Debt Capital Markets, Increasing Transaction Transparency and Avoiding
Common, Costly Mistakes; 8) Venture Capital Best Practices - Leading VCs & Lawyers Keys to Success in Doing
Venture Capital Deals with Management Teams; 9) Compensation Structures for Venture Backed Companies - How VCs
Want to See the Structure of Management & Employee Compensation, Stock Options, Retirement, Debt & Bonus Plans;
10) The Role of Board Members in Venture Backed Companies - Rules, Responsibilities and Motivations of Board
Members - From Management & VC Perspectives; 11) Venture Capital Valuations - Top VCs on Step-by-Step Strategies
and Methodologies for Valuing Companies at All Stages;12) The Venture Capital Legal Handbook - Industry Insiders on
the Laws and Documents that Govern VC Deals, Raising Capital, M&A and More - Includes Every Major Document Used
in Pre & Post Funding VC Deals With Analysis & Negotiation Points - Save Thousands in Legal Fees; 13) Executive Oneon-One''s: Biotechnology Company Valuations & Exit Strategies - 60 minutes of video with James Sherblom of
SeaFlower Ventures sharing his best practices on biotechnology venture capital, negotiation strategies and structuring
deals; 14) The Venture Capital Documents CD-Rom - CD-Rom of Every Major Venture Capital Document/Legal
Agreement - Ready to Use & Customize in MS Word;15) Venture Capital Financial Modeling - The Industry Standard
Book on Venture Capital Modeling, featuring Top VC Praveen Gupta on Valuation Modeling, Dilution Modeling,
Investment Return Analysis Modeling & Exit Analysis Modeling. Entire book on CD-Rom, & includes interactive
spreadsheets in Excel.
Health Care Venture Capital Investments is an authoritative, insider's perspective on the necessary considerations for
venture capitalists and entrepreneurs in the health care industry. Featuring managing directors and senior partners
representing some of the nation's top VC firms, this book provides both an investor's perspective for evaluating health
care investment opportunities and an entrepreneur's outlook on establishing and increasing their company's valuation.
The authors discuss the current shape of health care investing and the various sectors within the field, including health
care services, information technology, surgical and diagnostic devices, and reformulation of existing drugs and new drug
delivery mechanisms. From mitigating risks and establishing valuations to structuring deal terms and ultimately preparing
to exit, these experts articulate the finer points around health care venture capital now and what will hold true into the
future. The different niches represented and the breadth of perspectives presented enable readers to get inside some of
the great minds powering the venture world, as experts offer up their thoughts around the keys to success within this
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industry?where health care and investing intersect. Inside the Minds provides readers with proven business intelligence
from C-Level executives (Chairman, CEO, CFO, CMO, Partner) from the world's most respected companies nationwide,
rather than third-party accounts from unknown authors and analysts. Each chapter is comparable to an essay/thought
leadership piece and is a future-oriented look at where an industry, profession, or topic is headed and the most important
issues for the future. Through an exhaustiveselection process, each author was hand-picked by the Inside the Minds
editorial board to author a chapter for this book. Chapters Include: 1. Stephen Krupa, Managing Member and Co-Founder
and Darlene Collins, Managing Director, Psilos Group Managers LLC - "Investing in the Health Care Economy" 2. Chip
Linehan, General Partner, New Enterprise Associates - "What Venture Capitalists Look for in Health Care Investments"
3. James K. Outland, Managing Partner, New Capital Partners - "A Structured Approach to Investing in Health Care" 4.
John J. Savarese, M.D., Managing Director, Montreux Equity Partners - "Intelligent Venture Capital Health Care
Investments" 5. Wende S. Hutton, Venture Partner, Canaan Partners - "The Focus of Successful Health Care Investors"
6. Gina Raimondo, Founder and General Partner, Point Judith Capital - "Making Successful VC Investments" 7. JeanFran?ois Formela, Partner, Atlas Venture - "Supporting Innovation in Health Care" 8. Lilian Shackelford Murray,
Managing Director, Saints Capital - "Finding the Right Stuff to Make Successful Investments in Health Care"
Whenever I step into an aeroplane I cannot avoid considering the risks associated with flying. Thoughts of mechanical
failure, pilot error and ter rorist action fill my mind. I try to reassure myself with statistics which tell me there is greater
chance of injury crossing the road. The moment the plane takes off I am resigned to my fate, placing faith in pilots who
are highly qualified and superbly trained for the task of delivering me safely to my destination. To be a passenger in an
aeroplane is to express faith in the systems used by the airline. It is to express a faith in the quality of the airline's
organisation and the people who work within it. The same is true of surgery. Thoughts of mortality are difficult to avoid
when facing the surgeon's knife. However, faith in the surgeon's training and skill; faith in the anaesthetist and theatre
technicians, faith in the efficient resources and quality of the hospital all help to convince that there is little need to worry.
Apart from flying and surgery there are many facets of life which entail risk, but, knowing the risks, we willingly place our
confidence in others to deliver us safely. In the consumption of food, however, few of us consider the risks. Everyday, if
we are fortunate, we eat food. Food sustains and gives us pleasure. Food supports our social interactions.
The Raising Venture Capital Collection is the definitive resource for venture capital and the only reference material you
will need for securing venture capital, working with VCs, understanding, drafting and negotiating deals or whatever your
initiative might be in your partnership with venture capitalists. The collection features ten books that collectively, provide a
thorough examination of every aspect of venture capital. Within these 2,000+ pages lies a wealth of critical information,
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which every executive looking to raise capital should have at their fingertips. In addition, these volumes feature examples
of 50+ legal documents which delineate and govern venture-based transactions, as well as a plethora of expert analysis
and indispensable advice on negotiation points and tactics. Each book is authored by leading partners from top venture
capital firms, including Bessemer Venture Partners, Venrock Associates, Mellon Ventures, Polaris Venture Partners,
EuclidSR Partners, Battery Ventures, TA Associates, Motorola Ventures, Advanced Technology Ventures, Bertelsmann
Ventures, and many more. The collection also highlights the insights of top attorneys in the venture capital arena from
such firms as Manatt, Phelps & Phillips, Hunton & Williams, Reed Smith and many more. The collection includes the
following books (at a savings of 40% off buying the titles individually, the equivalent of getting 4 titles for free): 1.) Pitching
to Venture Capitalists - Essential Strategies for Approaching VCs, Entering Into Negotiations and Securing Funding Written by Leading VC Patrick Ennis2.) Raising Capital for Entrepreneurs - Industry Insiders on Venture Capital, Angel
Funding & Growth Money from Private Investors ? Includes Highlights on Advantages and Disadvantages of Each3.)
Term Sheets & Valuations - Line by Line Descriptions of Each Clause and Negotiation Points4.) Deal Terms - The Finer
Points of Venture Capital Deal Structures, Valuations, Stock Options and Getting Deals Done 5.) Venture Debt
Alternatives and Evaluation Guidelines - A Comprehensive Look at the Venture Debt Marketplace Along With a
Systematic Framework for Approaching the Debt Capital Markets, Increasing Transaction Transparency and Avoiding
Common, Costly Mistakes - An Option Every Entrepreneur Should Consider in Addition to Venture Capital 6.) Venture
Capital Best Practices - Leading VCs & Lawyers Keys to Success in Doing Venture Capital Deals with Management
Teams7.) Compensation Structures for Venture Backed Companies - How VCs Want to See the Structure of
Management & Employee Compensation, Stock Options, Retirement, Debt & Bonus Plans8.) The Role of Board
Members in Venture Backed Companies - Rules, Responsibilities and Motivations of Board Members - From
Management & VC Perspectives9.) Venture Capital Valuations - Top VCs on Step-by-Step Strategies and Methodologies
for Valuing Companies at All Stages10.) The Venture Capital Legal Handbook - Industry Insiders on the Laws and
Documents that Govern VC Deals, Raising Capital, M&A and More - Includes Every Major Document Used in Pre & Post
Funding VC Deals With Analysis & Negotiation Points - Save Thousands in Legal Fees
If money is the lifeblood of business, contracts are the arteries that help carry it around the commercial body. Anyone in
business is liable to have to deal with business contracts, but few are trained to do so. Even those that are trained may
have experience in limited areas or in the distant past. But the right contract can make a vital difference, not just to
recording and enforcing, if need be, the contract terms, but also in ensuring the agreement deals with the real issues and
approaches them in a practical way. Finding help in this area is not easy, as the market tends to offer little between
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serious academic tomes on the one hand and student summaries geared to exams on the other. Business Contracts
Handbook fills that gap, covering both the basics of contract law in an accessible style and using a thoroughly practical
approach to understanding and negotiating the key terms in a business contract. If you have little prior knowledge,
Charles Boundy's many years of experience in drafting and providing guidance on business agreements of all kinds will
enable you to acquire a working background quickly. If you have years of experience you will still benefit from a checklist,
a reminder of what is important and why, and an easy reference to up-to-date language and drafting – there is always
more to learn.
Bamber says BEAR TRAP is not an exposé, not a tell-all tale. Instead, he says it's a book about the human drama of
watching a venerable global institution's untimely collapse. Released on the day Lehman Brothers declared bankruptcy,
BEAR TRAP rocketed to #400 on Amazon as the country held its breath waiting for the Panic and “Great Recession”
that followed. “This (book) just tells the story from someone who's there. It takes the reader and puts them into my seat.
We all know how this ended, but (this book) is really all about the journey there.’" -Anthony Cronin, Business Editor, The
Day’s Business Bear, Stearns & Co., a storied Wall Street firm with a maverick reputation had endured many crises in its
85-year history. Nothing however could have prepared the firm for the sudden death spiral that would lead to its takeover
for a pittance. In a dramatic showdown with JP Morgan and the Fed, this is the tragic story of how fortunes were made
and lost. Bill Bamber, a senior executive at Bear Stearns, had a bird’s eye view of just what happened inside Bear’s
offices and on the trading floor that led to the most sensational financial crisis of our times. He recounts in detail the chain
of events that led to the death spiral–from Bear's point-of-view and from the global financial marketplace. He details the
securities manipulations that precipitated the credit crisis–those same securities in our IRAs and 401Ks. Bamber reveals
for the first time how foreign demand for U.S. capital played a role in the Bear's massacre, and provides an insider’s
view of the unprecedented actions taken by the Treasury and Federal Reserve to avoid a world-wide financial crisis.
For use in schools and libraries only. Sixteen-year-old Emma Banks seeks refuge from her horrific childhood in drugs and
self-harm, but when she is finally committed to a psychiatric institution, she must decide whether to face her past or let it
keep consuming her.
Inside the Minds: Venture Capital Best Practices is an authoritative, insider's perspective on the ins and outs of venture capital and the future
of the business on a global scale. Featuring managing directors and senior partners representing some of the nation's top VC and law firms,
this book provides both an investor's and legal perspective for doing deals, offering proven strategies for valuing a company, raising capital,
working with management teams, exiting an investment, and more. From the steps involved in conducting due diligence to strategies around
negotiating deal terms, hitting on the importance of evaluating growth potential and minimizing risk, these experts articulate the finer points
around venture capital now and what will hold true into the future. The different niches represented and the breadth of perspectives presented
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enable readers to get inside some of the great minds powering the venture world, as experts offer up their thoughts around the keys to
success within this fascinating industry - where investing, strategizing, and deal-making intersect.About Inside the Minds: Inside the Minds
provides readers with proven business intelligence from C-Level executives (Chairman, CEO, CFO, CMO, Partner) from the world's most
respected companies nationwide, rather than third-party accounts from unknown authors and analysts. Each chapter is comparable to an
essay/thought leadership piece and is a future-oriented look at where an industry, profession or topic is headed and the most important
issues for the future. Through an exhaustive selection process, each author was hand-picked by the Inside the Minds editorial board to author
a chapter for this book.This book is by: Joe Horowitz, Managing General Partner, JAFCO Ventures - "View from a Veteran Venture Investor
Reentering the Business Today" Howard M. Anderson, Senior Managing Director & Founder, YankeeTek Ventures - "Keys to Success in
Venture Capital" Gary L. Benton, Partner, Pillsbury Winthrop Shaw Pittman LLP - "Legal Issues in Raising Venture Capital: An Overview for
Entrepreneurs" John Higginbotham, Founder & Chairman, SpaceVest - "Essential Components for Investing in Venture Capital" Jon
Staenberg, Partner, Rustic Canyon - "Creating Success in the Venture Capital Industry" Graham Burnette, General Partner, SBV Venture
Partners - "The Many Layers of Venture Capital" Gerard H. Langeler, General Partner, OVP Venture Partners - "Exit, Stage Right" Charles D.
Powell, Partner, Haynes and Boone, LLP - "The Role of Counsel in Early Stage Equity Financings"
A behind-the-scenes look at the underlying roles of each player in a mergers and acquisitions transaction Mergers and Acquisitions
Dealmaker explores the roles of the buyers and sellers involved in mergers and acquisitions as well as executive management, line
management, and the corporate development team. Now in a second edition, this book provides readers with a "behind the scenes" look into
the roles, approaches, and motivations of each key player in a strategic transaction, and provides strategies on building a successful team.
Providing a unique insight into the various professionals that drive mergers and acquisitions, Mergers and Acquisitions Dealmakers is a
valuable reference destined to become essential reading for anyone trying to understand how mergers and acquisitions actually work.
Michael E.S. Frankel (Chicago, IL) is a seasoned corporate development executive with extensive experience in mergers and acquisitions,
corporate strategy, and business development transactions. He has led over 100 transactions and has worked on hundreds more. He has
executed transactions as an attorney, investment banker, and corporate development officer for VeriSign, GE Capital, and IRI, where he
currently heads corporate development.
John Spencer has worked at Cambridge University for over 40 years. He has lectured, supervised – and entertained – students in tort,
contract, crime, medical law and criminal procedure and evidence. This book is a tribute to Professor Spencer, but it is different from the
usual tribute in that it contains case notes written and selected by the author himself and all published in the Cambridge Law Journal (CLJ)
between 1970 and 2013. With the exception of one note, which is somewhat longer, the articles are taken from the case note section of the
CLJ which, until fairly recently, imposed a strict word limit of 1000 words and no more (the complexity of the cases and the prolixity of the
judges led to the CLJ relaxing this rule to 1500 words). The case notes reproduced here provide a master-class in the writing of incisive,
engaging notes. Written with students in mind but also intended for the consumption and edification of a wider audience, these case notes
epitomise the way in which Professor Spencer has, for 43 years, cajoled, lambasted and encouraged the judiciary to see things his way.
Combine high-end manga storytelling theory and advice with the tools for digital creation in Manga Studio, guided by expert professional
manga-ka. You'll discover manga storytelling techniques, from speed lines to technology, from toning to big sound effects. Steve Horton and
Jeong Mo Yang then show you how best to accomplish these techniques using the leading manga art creation program, Manga Studio EX.
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Every ounce of theory is backed up with step-by-step manga illustrations and Manga Studio screenshots that show how these illustrations
were created. See the techniques in action in The Other Side of the Tracks, a new manga short story in the book centerfold which
demonstrates at least one example from every technique described. You can also follow the continuing story as a webmanga available at
comicspace.com. And there's more! The companion CD includes trial version of Manga Studio EX along with high-resolution image files from
the book. Smith Micro has also included a coupon for $100 off the full version of Manga Studio EX. --Authors are expert professional mangaka (creators), with credits such as TokyoPop's Star Trek: the Manga and Dyoz, Image Comics' Strongarm, and Grounded Angel on the web.
--There is no other Manga book that melds high-end Manga storytelling theory and advice, with the tools for digital creation in Manga Studio.
--In the book centerfold is a new manga short story: The Other Side of the Tracks, which shows at least one example from every technique
described. This story will continue after publication as a webmanga. --Demo version of Manga Studio EX on CD (plus exclusive value-adds
not found elsewhere) along with high-resolution image files from the book. --Smith Micro (makers of Manga Studio) will provide a coupon in
the back of the book for $50 to $100 off the $220 Manga Studio EX software.
Deal TermsThe Finer Points of Venture Capital Deal Structures, Valuations, Term Sheets, Stock Options and Getting Deals Done
From the most trusted name in real estate, a new and fully updated edition of the indispensable guide that helps first-time buyers land the
home of their dreams What does "location, location, location" really mean? How do I decide what to offer on a house? What exactly is the
closing? Buying a home is one of the most important decisions in any person's life. It will be the place where you plant your roots, come home
after a long day, raise a family, or make a successful investment. But how, with everything from student loans and an uncertain marketplace
stacked against you, do you get to that idyllic future? In 100 Questions Every First-Time Home Buyer Should Ask, Ilyce Glink, one of the most
trusted names in real estate, answers all of your questions about home buying--and some you didn't know you had--and takes you on a
personal journey from open houses to moving day. Weaving together advice from top brokers around the country with illustrative stories and
her own unparalleled expertise, 100 Questions is a one-stop shop to getting the home of your dreams.
Grounds for Respect broaches a question that is of vital importance to all; namely, what grounds do we need in order to justify respect for
others? In exploring this question the author provides not only a critical overview of traditional and contemporary approaches to — and
critiques of — the concept of a common humanity, but also offers a distinctively new approach as to what it might mean to be human.
The Venture Capital Legal Handbook is 960 pages of authoritative, insider's perspectives on the ins and outs of venture capital laws and the
legal aspects of all transactions, on a global scale. Featuring Partners, Chairs and Department Heads of venture capital all representing some
of the nation's top law firms, this book provides a broad, yet comprehensive overview of the current shape and future state of this particular
practice area. Discussing current and pivotal trends and changes affecting the venture community, as well as the intricacies of drafting,
negotiating and closing investment agreements, raising critical points around the sheer vulnerability of transactions to the ever-changing laws
of the day and the rampant globalization of venture capital, authors articulate the finer points around VC laws in a thoroughly comprehensive
read from beginning to end. In addition to extensive and engaging commentary, authors provide a wealth of Appendix material and sample
forms for common venture-related transactions. Samples include: Articles of Amendment for Series A Venture Financing Investor Rights
Agreement Letter of Intent for Stock Acquisition Operating Agreement for Venture Fund Private Placement Memorandum for Venture Fund
Shareholders Agreement Stock Purchase Agreement for Series A Financing Stock Purchase Agreement Form Summary of Terms for Series
A Financing Form Certificate of Designation Form of Merger Agreement Form of Term Sheet Stock Acquisition Agreement Diligence Request
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Template Template Term Sheet Template Independent Contractor Agreement Blank Check Preferred VC lawyers specializing in all sorts of
transactions covering all stages and spanning all industries offer up their thoughts on the legal aspects of deal making, the characteristics and
capabilities of the successful practitioner, and the finer points around this practice area now, and what will hold true into the future. The
different niches represented and the breadth of perspectives presented enable readers to get inside some of the great legal minds of today,
as experts offer a candid and unprecedented glimpse into the fascinating world where science, technology and law intersect.

Offers quantity surveyors, engineers, building surveyors and contractors clear guidance on how to recognise and avoid
measurement risk. The book recognises the interrelationship of measurement with complex contractual issues;
emphasises the role of measurement in the entirety of the contracting process; and helps to widen the accessibility of
measurement beyond the province of the professional quantity surveyor. For the busy practitioner, the book includes:
Detailed coverage of NRM1 and NRM2, CESMM4, Manual of Contract Documents for Highway Works and POM(I)
Comparison of NRM2 with SMM7 Detailed analysis of changes from CESMM3 to CESMM4 Coverage of the
measurement implications of major main and sub-contract conditions (JCT, NEC3, Infrastructure Conditions and FIDIC)
Definitions of 5D BIM and exploration of BIM measurement protocols Considerations of the measurement risk
implications of both formal and informal tender documentation and common methods of procurement An identification of
pre- and post-contract measurement risk issues Coverage of measurement risk in claims and final accounts Detailed
worked examples and explanations of computer-based measurement using a variety of industry-standard software
packages.
A deliciously entertaining new series by the bestselling author of The No. 1 Ladies’ Detective Agency The many fans of
Precious Ramotswe will find further cause for celebration in the protagonist of Alexander McCall Smith’s irresistibly funny
trilogy, the eminent (if shamefully under-read) philologist Professor Dr. Mortiz-Maria von Igelfeld of the Institute at
Regensburg. Unnaturally tall, hypersensitive to slights, and oblivious to his own frequent gaucheries, von Igelfeld is
engaged in a never-ending quest to win the respect he knows is due him. Portuguese Irregular Verbs follows the
Professor from a busman’s holiday researching old Irish obscenities to a flirtation with a desirable lady dentist. In The
Finer Points of Sausage Dogs, von Igelfeld practices veterinary medicine without a license, transports relics for a
schismatically challenged Coptic prelate and is mobbed by marriage-minded widows on board a Mediterranean cruise
ship. In At the Villa of Reduced Circumstances, the final novel in the trilogy, we find our hero suffering the slings of
academic intrigue as a visiting fellow at Cambridge, and the slings of outrageous fortune in an eventful Columbian
adventure.
Career Insights are designed to give you a special look inside the minds of the leading sports executives of the world,
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and assist you in getting an insider's view on what it takes to succeed in the workplace. The book features candid
insights from: Charley Armey (General Manager, St. Louis Rams), Doug Hamilton (Vice President and General Manager,
Los Angeles Galaxy), Mike O?Connell (GM, Boston Bruins), Mike Smith (GM, Chicago Blackhawks), Joe Garagiola, Jr.
(GM, Arizona Diamondbacks), and Jim Smith (GM, Columbus Crew). This book is the best way for professionals or
?soon to be professionals? to learn to think, analyze, and respond to situations they will confront in the workplace. The
purpose of this book is not to devise the quickest way to land just any job. Rather, we try to guide you towards assuming
the mindset of the industry's most elite and successful executives, so you can employ these skills at any level. The
authors in this book know what it takes to succeed; now you?ll know their secrets too. Use this information to get an
edge, land the job of your dreams, and have a successful career.
The Venture Capital Collection is the definitive resource for venture capital and the only reference material you will need
for understanding, drafting and negotiating deals, securing the appropriate funding, exiting an investment, or whatever
your initiative might be. The collection features eight books that collectively, provide a thorough examination of every
aspect of venture capital. Within these 2,000+ pages lies a wealth of critical information, which every entrepreneur,
venture capitalist and lawyer should have at their fingertips. In addition, these volumes feature examples of 50+ legal
documents which delineate and govern venture-based transactions, as well as a plethora of expert analysis and
indispensable advice on negotiation points and tactics. Each book is authored by leading partners from top venture
capital firms, including Bessemer Venture Partners, Venrock Associates, Mellon Ventures, Polaris Venture Partners,
EuclidSR Partners, Battery Ventures, TA Associates, Motorola Ventures, Advanced Technology Ventures, Bertelsmann
Ventures, and many more. The collection also highlights the insights of top attorneys in the venture capital arena from
such firms as Manatt, Phelps & Phillips, Hunton & Williams, Reed Smith and many more. The retail price of the set
reflects a 50% discount off the total cost of purchasing books individually. These indispensable resources are all
published by Aspatore Books, a leader in both business and venture capital book publishing. The Venture Capital
Collection includes the following books: Term Sheets & Valuations - Line by Line Descriptions of Each Clause and
Negotiation Points Deal Terms - The Finer Points of Venture Capital Deal Structures, Valuations, Stock Options and
Getting Deals Done Venture Capital Exit Strategies - Leading Venture Capitalists on Exit Strategies for Entrepreneurs &
Management Teams Including M&A, IPOs and Other Options Compensation Structures for Venture Backed Companies How to Structure Compensation, Stock Options, Retirement, Debt & Bonus Plans for Management and Employees The
Venture Capital Legal Handbook - Industry Insiders on the Laws and Documents that Govern VC Deals, Raising Capital,
M&A and More The Ways of the VC - Partners from EuclidSR, Venrock, Polaris, Battery on Strategies to Assess
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Business Models & Establish Valuations Leading Deal Makers - Top Lawyers & VCs on Negotiations & Deal Making The
Role of Board Members in Venture Backed Companies - Rules, Responsibilities and Motivations of Board Members From Management & VC Perspective
The incredible tale of how ambitious oil rivals Marcus Samuel, Jr., and Henri Deterding joined forces to topple the
Standard Oil empire Marcus Samuel, Jr., is an unorthodox Jewish merchant trader. Henri Deterding is a take-noprisoners oilman. In 1889, John D. Rockefeller is at the peak of his power. Having annihilated all competition and
possessing near-total domination of the market, even the U.S. government is wary of challenging the great “anaconda”
of Standard Oil. The Standard never loses—that is until Samuel and Deterding team up to form Royal Dutch Shell. A
riveting account of ambition, oil, and greed, Breaking Rockefeller traces Samuel’s rise from outsider to the heights of the
British aristocracy, Deterding’s conquest of America, and the collapse of Rockefeller’s monopoly. The beginning of the
twentieth century is a time when vast fortunes were made and lost. Taking readers through the rough and tumble of East
London’s streets, the twilight turmoil of czarist Russia, to the halls of the British Parliament, and right down Broadway in
New York City, Peter Doran offers a richly detailed, fresh perspective on how Samuel and Deterding beat the world’s
richest man at his own game.
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