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Less than 0.5 per cent of all data is currently analysed and used. However, business leaders and managers cannot afford
to be unconcerned or sceptical about data. Data is revolutionizing the way we work and it is the companies that view data
as a strategic asset that will survive and thrive. Bernard Marr's Data Strategy is a must-have guide to creating a robust
data strategy. Explaining how to identify your strategic data needs, what methods to use to collect the data and, most
importantly, how to translate your data into organizational insights for improved business decision-making and
performance, this is essential reading for anyone aiming to leverage the value of their business data and gain competitive
advantage. Packed with case studies and real-world examples, advice on how to build data competencies in an
organization and crucial coverage of how to ensure your data doesn't become a liability, Data Strategy will equip any
organization with the tools and strategies it needs to profit from big data, analytics and the Internet of Things.
In Analysing Quantitative Survey Data, Jeremy Dawson introduces you to the key elements of analysing quantitative
survey data using classical test theory, the measurement theory that underlies the techniques described in the book. The
methodological assumptions, basic components and strengths and limitations of this analysis are explained and with the
help of illustrative examples, you are guided through how to conduct the key procedures involved, including reliability
analysis, exploratory and confirmatory factor analysis. Ideal for Business and Management students reading for a
Master’s degree, each book in the series may also serve as reference books for doctoral students and faculty members
interested in the method. Part of SAGE’s Mastering Business Research Methods Series, conceived and edited by Bill
Lee, Mark N. K. Saunders and Vadake K. Narayanan and designed to support researchers by providing in-depth and
practical guidance on using a chosen method of data collection or analysis. Watch the editors introduce the Mastering
Business Research Methods series
Get unprecedented access to thousands of databases. It's called Open Data, and it's revolutionizing business. The
business leader’s guide to using Open Data to analyze patterns and trends, manage risk, solve problems—and seize the
competitive edge Two major trends—the exponential growth of digital data and an emerging culture of disclosure and
transparency—have converged to create a world where voluminous information about businesses, government, and the
population is becoming visible, accessible, and usable. It’s called Open Data, and this book helps leaders harness its
power to market and grow their companies. Open Data Now gives you the knowledge and tools to take advantage of this
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phenomenon in its early stages—and beat the competition to leveraging its many benefits. Joel Gurin is an expert on
making complex data sets useful in solving consumer problems, analyzing corporate information, and addressing social
issues. He has collaborated with leaders in data, technology, and policy in the U.S. and UK governments, including
officials in the White House and 10 Downing Street and at more than 20 U.S. federal agencies.
With the powerful interactive and visual functionality of JMP, you can dynamically analyze market data to transform it into
actionable and useful information with clear, concise, and insightful reports and displays. Market Data Analysis Using
JMP is a unique example-driven book because it has a specific application focus: market data analysis. A working
knowledge of JMP will help you turn your market data into vital knowledge that will help you succeed in a highly
competitive, fast-moving, and dynamic business world. This book can be used as a stand-alone resource for working
professionals, or as a supplement to a business school course in market data research. Anyone who works with market
data will benefit from reading and studying this book, then using JMP to apply the dynamic analytical concepts to their
market data. After reading this book, you will be able to quickly and effortlessly use JMP to: prepare market data for
analysis use and interpret sophisticated statistical methods build choice models estimate regression models to turn data
into useful and actionable information Market Data Analysis Using JMP will teach you how to use dynamic graphics to
illustrate your market data analysis and explore the vast possibilities that your data can offer!
Quantitative marketing as a discipline started around the mid 60''s and has been dominated by only a handful of
individuals. Robert Blattberg is one of them and has been a leader in setting a research agenda for this discipline. The
collection of articles in this book along with commentary by some of his doctoral students is a magnificent testament to
the genius of Robert Blattberg. The chapters in this book are organized into six parts. The first part, titled ''Early Bob'',
traces research which he completed during the first decade after he joined University of Chicago. The second part is
titled ''Statistical Bob''. This part comprises papers that Robert wrote in characterizing the response of consumers to
dealing. The third part is titled ''Promotional Bob'', and covers roughly a ten-year stretch from 1987 to 1996. The fourth
part titled ''Big Bob'', describes Robert''s contribution to and impact on marketing practice. The fifth part is titled ''Direct
Bob'', and focuses on what customer level data should be gathered, how they should be organized, linked and analyzed,
and what metrics should be used to assess customer value.The sixth and final part titled ''Micro-Macro Bob'', is not genre
or area specific as much as an illustration of Robert''s overall research interests in marketing-mix modeling.
The data lake is a daring new approach for harnessing the power of big data technology and providing convenient self-
service capabilities. But is it right for your company? This book is based on discussions with practitioners and executives
from more than a hundred organizations, ranging from data-driven companies such as Google, LinkedIn, and Facebook,
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to governments and traditional corporate enterprises. You’ll learn what a data lake is, why enterprises need one, and
how to build one successfully with the best practices in this book. Alex Gorelik, CTO and founder of Waterline Data,
explains why old systems and processes can no longer support data needs in the enterprise. Then, in a collection of
essays about data lake implementation, you’ll examine data lake initiatives, analytic projects, experiences, and best
practices from data experts working in various industries. Get a succinct introduction to data warehousing, big data, and
data science Learn various paths enterprises take to build a data lake Explore how to build a self-service model and best
practices for providing analysts access to the data Use different methods for architecting your data lake Discover ways to
implement a data lake from experts in different industries
While the definition of database marketing hasn’t changed, its meaning has become more vivid, versatile and exciting
than ever before. Advanced Database Marketing provides a state-of-the-art guide to the methods and applications that
define this new era in database marketing, including advances in areas such as text mining, recommendation systems,
internet marketing, and dynamic customer management. An impressive list of contributors including many of the thought-
leaders in database marketing from across the world bring together chapters that combine the best academic research
and business applications. The result is a definitive guide and reference for marketing and brand analysts, masters
students, teachers and researchers in marketing analytics. The proliferation of marketing platforms and channels and the
complexity of customer interactions create an urgent need for a multidisciplinary and analytical toolkit. Advanced
Database Marketing is a resource to enable marketers to achieve insights and increased financial performance; to
provide them with the capability to implement and evaluate approaches to marketing that will meet, in equal measure, the
changing needs of customers and the businesses that serve them.
Increase profits and reduce costs by utilizing this collectionof models of the most commonly asked data mining questions
In order to find new ways to improve customer sales and support,and as well as manage risk, business managers must
be able to minecompany databases. This book provides a step-by-step guide tocreating and implementing models of the
most commonly asked datamining questions. Readers will learn how to prepare data to mine,and develop accurate data
mining questions. The author, who hasover ten years of data mining experience, also provides actualtested models of
specific data mining questions for marketing,sales, customer service and retention, and risk management. ACD-ROM,
sold separately, provides these models for reader use.
As one of the most widely used desktop applications ever created, Excel is familiar to just about everyone with a computer and a
keyboard. Yet most of us don't know the full extent of what Excel can do, mostly because of its recent growth in power, versatility,
and complexity. The truth is that there are many ways Excel can help make your job easier-beyond calculating sums and averages
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in a standard spreadsheet. Analyzing Business Data with Excel shows you how to solve real-world business problems by taking
Excel's data analysis features to the max. Rather than focusing on individual Excel functions and features, the book keys directly
on the needs of business users. Most of the chapters start with a business problem or question, and then show you how to create
pointed spreadsheets that address common data analysis issues. Aimed primarily at experienced Excel users, the book doesn't
spend much time on the basics. After introducing some necessary general tools, it quickly moves into more specific problem
areas, such as the following: Statistics Pivot tables Workload forecasting Modeling Measuring quality Monitoring complex systems
Queuing Optimizing Importing data If you feel as though you're getting shortchanged by your overall application of Excel,
Analyzing Business Data with Excel is just the antidote. It addresses the growing Excel data analysis market head on.
Accountants, managers, analysts, engineers, and supervisors-one and all-will learn how to turn Excel functionality into actual
solutions for the business problems that confront them.
A comprehensive guide to the conceptual, mathematical, and implementational aspects of analyzing electrical brain signals,
including data from MEG, EEG, and LFP recordings. This book offers a comprehensive guide to the theory and practice of
analyzing electrical brain signals. It explains the conceptual, mathematical, and implementational (via Matlab programming)
aspects of time-, time-frequency- and synchronization-based analyses of magnetoencephalography (MEG),
electroencephalography (EEG), and local field potential (LFP) recordings from humans and nonhuman animals. It is the only book
on the topic that covers both the theoretical background and the implementation in language that can be understood by readers
without extensive formal training in mathematics, including cognitive scientists, neuroscientists, and psychologists. Readers who
go through the book chapter by chapter and implement the examples in Matlab will develop an understanding of why and how
analyses are performed, how to interpret results, what the methodological issues are, and how to perform single-subject-level and
group-level analyses. Researchers who are familiar with using automated programs to perform advanced analyses will learn what
happens when they click the “analyze now” button. The book provides sample data and downloadable Matlab code. Each of the
38 chapters covers one analysis topic, and these topics progress from simple to advanced. Most chapters conclude with exercises
that further develop the material covered in the chapter. Many of the methods presented (including convolution, the Fourier
transform, and Euler's formula) are fundamental and form the groundwork for other advanced data analysis methods. Readers
who master the methods in the book will be well prepared to learn other approaches.
Essentials of Marketing Research: Putting Research into Practice, an exciting new practical guide by Kenneth E. Clow and Karen
E. James offers a hands-on, applied approach to developing the fundamental data analysis skills necessary for making better
management decisions using marketing research results. Each chapter opens by describing an actual research study related to
the chapter content, with rich examples of contemporary research practices skillfully drawn from interviews with marketing
research professionals and published practitioner studies. Clow and James explore the latest research techniques, including social
media and other online methodologies, and they examine current statistical methods of analyzing data. With emphasis on how to
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interpret marketing research results and how to use those findings to make effective management decisions, the authors offer a
unique learning-by-doing approach to understanding data analysis, interpreting data, and applying results to decision-making.
Drug overdose, driven largely by overdose related to the use of opioids, is now the leading cause of unintentional injury death in
the United States. The ongoing opioid crisis lies at the intersection of two public health challenges: reducing the burden of
suffering from pain and containing the rising toll of the harms that can arise from the use of opioid medications. Chronic pain and
opioid use disorder both represent complex human conditions affecting millions of Americans and causing untold disability and
loss of function. In the context of the growing opioid problem, the U.S. Food and Drug Administration (FDA) launched an Opioids
Action Plan in early 2016. As part of this plan, the FDA asked the National Academies of Sciences, Engineering, and Medicine to
convene a committee to update the state of the science on pain research, care, and education and to identify actions the FDA and
others can take to respond to the opioid epidemic, with a particular focus on informing FDA's development of a formal method for
incorporating individual and societal considerations into its risk-benefit framework for opioid approval and monitoring.
Visual tools for analysing, managing and communicating.
Introductory, theory-practice balanced text teaching the fundamentals of databases to advanced undergraduates or graduate
students in information systems or computer science.
Peter Diamandis' exciting discovery will be shared by every reader of Strategic Database Marketing. Rob Jackson and Paul Wang
have swept aside the confusion that surrounds database technology and replaced it with the knowledge and competitive spirit it
takes to create the kind of marketing system that will drive the growth of every successful organization. This important book looks
into the future and shows marketers and business managers how to take advantage of the countless opportunities new
technologies have made available to them. With the emergence of the database comes the means for organizations to
communicate one-on-one with consumers - and to tailor all products, messages, and customer services to meet and surpass
customer expectations. Strategic Database Marketing explains what the database is and how it can empower marketers; the ABCs
of database marketing; the technology, its applications and capabilities; statistical techniques for market segmentation and
profitability analysis; and the critical role of database marketing in business growth. Complete with a wealth of case histories that
demonstrate database marketing in action, Strategic Database Marketing is the book to lead today's marketers onto the highway
to the future.
This book is about how models can be developed to represent demand and supply on markets, where the emphasis is on demand
models. Its primary focus is on models that can be used by managers to support marketing decisions. Modeling Markets presents
a comprehensive overview of the tools and methodologies that managers can use in decision making. It has long been known that
even simple models outperform judgments in predicting outcomes in a wide variety of contexts. More complex models potentially
provide insights about structural relations not available from casual observations. In this book, the authors present a wealth of
insights developed at the forefront of the field, covering all key aspects of specification, estimation, validation and use of models.
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The most current insights and innovations in quantitative marketing are presented, including in-depth discussion of Bayesian
estimation methods. Throughout the book, the authors provide examples and illustrations. This book will be of interest to
researchers, analysts, managers and students who want to understand, develop or use models of marketing phenomena.
This book provides step-by-step instructions on how to analyze text generated from in-depth interviews and focus groups,
relating predominantly to applied qualitative studies. The book covers all aspects of the qualitative data analysis process,
employing a phenomenological approach which has a primary aim of describing the experiences and perceptions of
research participants. Similar to Grounded Theory, the authors' approach is inductive, content-driven, and searches for
themes within textual data.
Promotion Dynamics presents a comprehensive overview of the various dynamic effects of sales promotions.
What's a customer worth? The company that can answer this question precisely is the company with an edge in the
customer-based, technology - and information - intensive economy of today. But how can an asset as intangible as
customer value be measured? This book provides a solution: a fully developed, highly practical new marketing system for
measuring and managing customer value as a financial asset - a system uniquely suited to today's rapidly changing,
increasingly digital marketplace. Along with strategic and tactical guidance, Customer Equity provides precise metrics for
evaluating a business more effectively and improving performance - the "activity-based management" of a company's
marketplace. The authors present a new framework for structuring go-to-market activities that links those activities to
useful metrics and allows better-informed marketing decisions.
Seminar paper in the subject Business economics - Trade and Distribution, , language: English, abstract: Amazon is one
of the leading E-commerce multinational with a vast clientele and customer base. Amazon utilizes specialized information
systems in its business processes to attain competitive advantage through improved efficiency in the collection, storage,
and analytics of their customers’ personal information. This study seeks to assess the management information systems
implemented by Amazon and how they influence its business process analysis through data acquisition and management
in its value chain. A detailed description of the information systems in terms of interoperability with different devices,
analysis of how it improves business processes to promote competitive advantage, the opportunities and risks of
implementing the business information systems, and the issues in the general implementation of the systems in
decentralizing the decision-making processes will be the key focus of this paper.
Firms are collecting and analyzing customer data at an ever increasing rate in response to evidence that data analytics
(precision targeting, improved selling) generates a positive return. Yet efforts often ignore customers’ privacy concerns
and feelings of vulnerability with long-term effects on customers’ trust, relationships, and ultimately financial
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performance. Big data, privacy, and cybersecurity often is relegated to IT and legal teams with minimal regard for
customer relationships. This book fills the void by taking a customer-centric approach to privacy. It offers both defensive
and offensive marketing-based privacy strategies that strongly position firms in today’s data-intensive landscape. The
book also helps managers anticipate future consumer and legislative trends. Drawing from the authors’ own work and
extant research, this book offers a compelling guide for building and implementing big data- and privacy-informed
business strategies. Specifically, the book: · -Describes the consumer psychology of privacy · -Deconstructs relevant
legal and regulatory issues · - Offers defensive privacy strategies · - Describes offensive privacy strategies · Provides an
executive summary with the Six Tenets for Effective Privacy Marketing This book will be useful to managers, students, or
the casual reader who is interested in how and why big data and consumer privacy are transforming business. Moving
beyond summary privacy insights, the book also offers a detailed and compelling action plan for improving performance
by protecting against privacy threats as well as developing and implementing offensive privacy strategy. In the future,
many firms will be competing through an integrated, customer-centric big data privacy strategy and this book will guide
managers in this journey.
Recent years have seen a dramatic growth of natural language text data, including web pages, news articles, scientific
literature, emails, enterprise documents, and social media such as blog articles, forum posts, product reviews, and
tweets. This has led to an increasing demand for powerful software tools to help people analyze and manage vast
amounts of text data effectively and efficiently. Unlike data generated by a computer system or sensors, text data are
usually generated directly by humans, and are accompanied by semantically rich content. As such, text data are
especially valuable for discovering knowledge about human opinions and preferences, in addition to many other kinds of
knowledge that we encode in text. In contrast to structured data, which conform to well-defined schemas (thus are
relatively easy for computers to handle), text has less explicit structure, requiring computer processing toward
understanding of the content encoded in text. The current technology of natural language processing has not yet reached
a point to enable a computer to precisely understand natural language text, but a wide range of statistical and heuristic
approaches to analysis and management of text data have been developed over the past few decades. They are usually
very robust and can be applied to analyze and manage text data in any natural language, and about any topic. This book
provides a systematic introduction to all these approaches, with an emphasis on covering the most useful knowledge and
skills required to build a variety of practically useful text information systems. The focus is on text mining applications that
can help users analyze patterns in text data to extract and reveal useful knowledge. Information retrieval systems,
including search engines and recommender systems, are also covered as supporting technology for text mining
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applications. The book covers the major concepts, techniques, and ideas in text data mining and information retrieval
from a practical viewpoint, and includes many hands-on exercises designed with a companion software toolkit (i.e.,
MeTA) to help readers learn how to apply techniques of text mining and information retrieval to real-world text data and
how to experiment with and improve some of the algorithms for interesting application tasks. The book can be used as a
textbook for a computer science undergraduate course or a reference book for practitioners working on relevant
problems in analyzing and managing text data.
Introduction to Business covers the scope and sequence of most introductory business courses. The book provides
detailed explanations in the context of core themes such as customer satisfaction, ethics, entrepreneurship, global
business, and managing change. Introduction to Business includes hundreds of current business examples from a range
of industries and geographic locations, which feature a variety of individuals. The outcome is a balanced approach to the
theory and application of business concepts, with attention to the knowledge and skills necessary for student success in
this course and beyond.
"What do you need to become a data-driven organization? Far more than having big data or a crack team of unicorn data
scientists, it requires establishing an effective, deeply-ingrained data culture. This practical book shows you how true
data-drivenness involves processes that require genuine buy-in across your company ... Through interviews and
examples from data scientists and analytics leaders in a variety of industries ... Anderson explains the analytics value
chain you need to adopt when building predictive business models"--Publisher's description.
A guide to principles and methods for the management, archiving, sharing, and citing of linguistic research data, especially digital
data. "Doing language science" depends on collecting, transcribing, annotating, analyzing, storing, and sharing linguistic research
data. This volume offers a guide to linguistic data management, engaging with current trends toward the transformation of
linguistics into a more data-driven and reproducible scientific endeavor. It offers both principles and methods, presenting the
conceptual foundations of linguistic data management and a series of case studies, each of which demonstrates a concrete
application of abstract principles in a current practice. In part 1, contributors bring together knowledge from information science,
archiving, and data stewardship relevant to linguistic data management. Topics covered include implementation principles,
archiving data, finding and using datasets, and the valuation of time and effort involved in data management. Part 2 presents
snapshots of practices across various subfields, with each chapter presenting a unique data management project with
generalizable guidance for researchers. The Open Handbook of Linguistic Data Management is an essential addition to the toolkit
of every linguist, guiding researchers toward making their data FAIR: Findable, Accessible, Interoperable, and Reusable.
Regional health care databases are being established around the country with the goal of providing timely and useful information
to policymakers, physicians, and patients. But their emergence is raising important and sometimes controversial questions about
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the collection, quality, and appropriate use of health care data. Based on experience with databases now in operation and in
development, Health Data in the Information Age provides a clear set of guidelines and principles for exploiting the potential
benefits of aggregated health data--without jeopardizing confidentiality. A panel of experts identifies characteristics of emerging
health database organizations (HDOs). The committee explores how HDOs can maintain the quality of their data, what policies
and practices they should adopt, how they can prepare for linkages with computer-based patient records, and how diverse groups
from researchers to health care administrators might use aggregated data. Health Data in the Information Age offers frank analysis
and guidelines that will be invaluable to anyone interested in the operation of health care databases.
Categorical data arise often in many fields, including biometrics, economics, management, manufacturing, marketing, psychology,
and sociology. This book provides an introduction to the analysis of such data. The coverage is broad, using the loglinear Poisson
regression model and logistic binomial regression models as the primary engines for methodology. Topics covered include count
regression models, such as Poisson, negative binomial, zero-inflated, and zero-truncated models; loglinear models for two-
dimensional and multidimensional contingency tables, including for square tables and tables with ordered categories; and
regression models for two-category (binary) and multiple-category target variables, such as logistic and proportional odds models.
All methods are illustrated with analyses of real data examples, many from recent subject area journal articles. These analyses are
highlighted in the text, and are more detailed than is typical, providing discussion of the context and background of the problem,
model checking, and scientific implications. More than 200 exercises are provided, many also based on recent subject area
literature. Data sets and computer code are available at a web site devoted to the text. Adopters of this book may request a
solutions manual from: textbook@springer-ny.com. From the reviews: "Jeff Simonoff's book is at the top of the heap of categorical
data analysis textbooks...The examples are superb. Student reactions in a class I taught from this text were uniformly positive,
particularly because of the examples and exercises. Additional materials related to the book, particularly code for S-Plus, SAS,
and R, useful for analysis of examples, can be found at the author's Web site at New York University. I liked this book for this
reason, and recommend it to you for pedagogical purposes." (Stanley Wasserman, The American Statistician, August 2006, Vol.
60, No. 3) "The book has various noteworthy features. The examples used are from a variety of topics, including medicine,
economics, sports, mining, weather, as well as social aspects like needle-exchange programs. The examples motivate the theory
and also illustrate nuances of data analytical procedures. The book also incorporates several newer methods for analyzing
categorical data, including zero-inflated Poisson models, robust analysis of binomial and poisson models, sandwich estimators,
multinomial smoothing, ordinal agreement tables...this is definitely a good reference book for any researcher working with
categorical data." Technometrics, May 2004 "This guide provides a practical approach to the appropriate analysis of categorical
data and would be a suitable purchase for individuals with varying levels of statistical understanding." Paediatric and Perinatal
Epidemiology, 2004, 18 "This book gives a fresh approach to the topic of categorical data analysis. The presentation of the
statistical methods exploits the connection to regression modeling with a focus on practical features rather than formal
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theory...There is much to learn from this book. Aside from the ordinary materials such as association diagrams, Mantel-Haenszel
estimators, or overdispersion, the reader will also find some less-often presented but interesting and stimulating topics...[T]his is
an excellent book, giving an up-to-date introduction to the wide field of analyzing categorical data." Biometrics, September 2004
"...It is of great help to data analysts, practitioners and researchers who deal with categorical data and need to get a necessary
insight into the methods of analysis as well as practical guidelines for solving problems." International Journal of General Systems,
August 2004 "The author has succeeded in writing a useful and readable textbook combining most of general theory and practice
of count data." Kwantitatieve Methoden "The book especially stresses how to analyze and interpret data...In fact, the highly
detailed multi-page descriptions of analysis and interpretation make the book stand out." Mathematical Geology, February 2005
"Overall, this is a competent and detailed text that I would recommend to anyone dealing with the analysis of categorical data."
Journal of the Royal Statistical Society "This important work allows for clear analogies between the well-known linear models for
Gaussian data and categorical data problems. ... Jeffrey Simonoff’s Analyzing Categorical Data provides an introduction to many
of the important ideas and methods for understanding counted data and tables of counts. ... Some readers will find Simonoff’s
style very much to their liking due to reliance on extended real data examples to illuminate ideas. ... I think the extensive examples
will appeal to most students." (Sanford Weisberg, SIAM Review, Vol. 47 (4), 2005) "It is clear that the focus of Simonoff’s book is
different from other books on categorical data analysis. ... As an introductory textbook, the book is comprehensive enough since all
basic topics in categorical data analysis are discussed. ... I think Simonoff’s book is a valuable addition to the literature because it
discusses important models for counts ... ." (Jeroen K. Vermunt, Statistics in Medicine, Vol. 24, 2005) "The author based this book
on his notes for a class with a very diverse pool of students. The material is presented in such a way that a very heterogeneous
group of students could grasp it. All methods are illustrated with analyses of real data examples. The author provides a detailed
discussion of the context and background of the problem. ... The book is very interesting and can be warmly recommended to
people working with categorical data." (EMS - European Mathematical Society Newsletter, December, 2004) "Categorical data
arise often in many fields ... . This book provides an introduction to the analysis of such data. ... All methods are illustrated with
analyses of real data examples, many from recent subject-area journal articles. These analyses are highlighted in the text and are
more detailed than is typical ... . More than 200 exercises are provided, including many based on recent subject-area literature.
Data sets and computer code are available at a Web site devoted to this text." (T. Postelnicu, Zentralblatt MATH, Vol. 1028, 2003)
"This book grew out of notes prepared by the author for classes in categorical data analysis. The presentation is fresh and
compelling to read. Regression ideas are used to motivate the modelling presented. The book focuses on applying methods to real
problems; many of these will be novel to readers of statistics texts ... . All chapters end with a section providing references to
books or articles for the inquiring reader." (C.M. O’Brien, Short Book Reviews, Vol. 23 (3), 2003)
This book takes away the fear of working with, analyzing, and visualizing data. Understand the key concepts involved with data
analytics while working with real-world business examples. You are introduced to two fantastic tools to cleanse and analyze data
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(KNIME) and visualize your insights (Microsoft Power BI), but the principles from this ...
In Analysing Quantitative Data, Charles A. Scherbaum and Kristen M. Shockley guide the reader through Understanding
Quantitative Data Analysis, Basic Components of Quantitative Data Analysis, Conducting Quantitative Data Analysis, Examples of
Quantitative Data Analysis and Conclusions. An appendix contains Excel Formulas. Ideal for Business and Management students
reading for a Master’s degree, each book in the series may also serve as reference books for doctoral students and faculty
members interested in the method. Part of SAGE’s Mastering Business Research Methods Series, conceived and edited by Bill
Lee, Mark N. K. Saunders and Vadake K. Narayanan and designed to support researchers by providing in-depth and practical
guidance on using a chosen method of data collection or analysis. Watch the editors introduce the Mastering Business Research
Methods series
Check out the supplemental website! www.DrakeDirect.com/OptimalDM/ "Destined to be the definitive guide to database
marketing applications, analytical strategies and test design." - Brian Kurtz, Executive Vice President, Boardroom Inc., 2000 DMA
List Leader of the Year and DMA Circulation Hall of Fame Inductee "This book is well written with interesting examples and case
studies that both illustrate complex techniques and tie the chapters together. The level of detail and treatment of statistical tools
and methods provides both understanding and enough detail to begin to use them immediately to target marketing efforts
efficiently and effectively. It is perfect for a course in database marketing or as a handy reference for those in the industry. " - C.
Samuel Craig, New York University, Stern School of Business "This book should be studied by all who aspire to have a career in
direct marketing. It provides a thorough overview of all essential aspects of using customer databases to improve direct marketing
results. The material is presented in a style that renders even the technical subjects understandable to the novice direct marketer"
Kari Regan, Vice President, Database Marketing Services, The Reader's Digest Association "Finally, practical information on
database marketing that tackles this complex subject but makes it clear enough for the novice to understand. This book serves as
more than a primer for any senior manager who needs to know the whole story. As one who has spent over 20 years of his career
involved in publishing and database marketing, I have a real appreciation for how difficult it is to explain the finer points of this
discipline, while keeping it understandable. This book does that admirably. Well done!" - Patrick E. Kenny, Executive Vice
President, Qiosk.com "This book is especially effective in describing the breadth and impact of the database marketing field. I
highly recommend this book to anyone who has anything to do with database marketing! -- works in or with this dynamic area." -
Naomi Bernstein, Vice President, BMG Direct "Ron Drozdenko and Perry Drake have written a guide to database marketing that is
thorough and that covers the subject in considerable depth. It presents both the concepts underlying database marketing efforts
and the all-important quantitative reasoning behind it. The material is accessible to students and practitioners alike and will be an
important contribution to improved understanding of this important marketing discipline. " Mary Lou Roberts, Boston University and
author of Direct Marketing Management "I think it is a terrific database marketing book, it's got it all in clear and logical steps. The
benefit to the marketing student and professional is that complex database concepts are carefully developed and thoroughly
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explained. This book is a must for all marketing managers in understanding database issues to successfully manage and structure
marketing programs and achieve maximum results. " - Dante Cirille, DMEF Board Member and Retired President, Grolier Direct
Marketing "An excellent book on the principles of Direct Marketing and utilization of the customer database to maximize profits. It
is one of the best direct marketing books I have seen in years in that it is broad with specific examples. I am going to require new
hires to read this (book) to get a better understanding of the techniques used in Database Marketing." - Peter Mueller, Assistant
Vice President of Analysis, Scholastic, Grolier Division "This is an amazingly useful book for direct marketers on how to organize
and analyze database information. It's full of practical examples that make the technical material easy to understand and apply by
yourself. I strongly recommend this book to direct and interactive marketers who want to be able to perform professional database
analyses themselves, or be better equipped to review the work of analysts. " - Pierre A. Passavant, Professor of Direct Marketing,
Mercy College and Past Director, Center for Direct Marketing, New York University "The most useful database marketing
reference guide published today. The authors do an excellent job of laying out all the steps required to plan and implement an
effective database marketing strategy in a clear and concise manner. A must have for academics, marketing managers and
business executives." - Dave Heneberry, Director, Direct Marketing Certificate programs, Western Connecticut State University
and Past Chair, Direct Marketing Association "This book is essential for all direct marketers. It serves as a great introduction to the
technical and statistical side of database marketing. It provides the reader with enough information on database marketing and
statistics to effectively apply the techniques discussed or manage others in the environment " - Richard Hochhauser, President,
Harte-Hanks Direct Marketing Ronald G. Drozdenko, Ph.D., is Professor and Chair of the Marketing Department, Ancell School of
Business, Western Connecticut State University. He is also the founding Director of the Center for Business Research at the
Ancell School. He has more than 25 years of teaching experience. The courses he teaches include Strategic Marketing
Databases, Interactive/Direct Marketing Management, Product Management, Marketing Research, and Consumer Behavior. He is
collaborating with the Direct Marketing Education foundation to develop a model curriculum for universities pursing the area of
interactive or direct marketing. Working with an advisory board of industry experts, he co-developed the Marketing Database
course in model curriculum. Dr. Drozdenko has co-directed more than 100 proprietary research projects since 1978 for the
marketing and research and development of several corporations, including major multinationals. These projects were in the areas
of strategic planning, marketing research, product development, direct marketing, and marketing database analysis. He also has
published several articles and book chapters. He holds a Ph.D. in Experimental Psychology from the University of Missouri and is
a member of the American Marketing Association, the Society for Consumer Psychology, and the Academy of Marketing
Sciences. He is also the co-inventor on three U.S. patents. Perry D. Drake has been involved in the direct marketing industry for
nearly 15 years. He is currently the Vice President of Drake Direct, a database marketing consulting firm specializing in response
modeling, customer file segmentation, lifetime value analysis, customer profiling, database consulting, and market research. Prior
to this, Perry worked for approximately 11 years in a variety of quantitative roles at The Reader's Digest Association, most recently
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as the Director of Marketing Services. In addition to consulting, Perry has taught at New York University in the Direct Marketing
Master's Degree program since Fall, 1998, currently teaching "Statistics for Direct Marketers" and "Database Modeling." Perry was
the recipient of the NYU Center for Direct and Interactive Marketing's "1998-1999" Outstanding Master's Faculty Award. Perry also
lectures on testing and marketing financials for Western Connecticut State University's Interactive Direct Marketing Certificate
Program. Along with Ron, he is collaborating with the Direct Marketing Education Foundation to develop a model curriculum for
universities pursuing the area of interactive or direct marketing. Perry earned a Masters of Science in Applied Statistics from the
University of Iowa and a Bachelor of Science in Economics from the University of Missouri. The book evolved from an outlined
developed by an advisory board of industry experts that was established by the Direct Marketing Educational Foundation.
Contemporary direct marketing and e-commerce could not exist without marketing databases. Databases allow marketers to reach
customers and cultivate relationships more effectively and efficiently. While databases provide a means to establish and enhance
relationships, they can also be used incorrectly, inefficiently, and unethically. This book looks beyond the temptation of the quick
sale to consider the long-term impact of database marketing techniques on the organization, customers, prospective customers,
and society in general. Ron Drozdenko and Perry Drake help the reader gain a thorough understanding of how to properly
establish and use databases in order to build strong relationships with customers. There is not another book on the market today
that reveals the level of detail regarding database marketing applications - the how's, why's and when's. Features/Benefits: Draws
on numerous examples from real businesses Includes applications to all direct marketing media including the Internet Describes in
step-by-step detail how databases are developed, maintained, and mined Considers both business and social issues of marketing
databases Contains a sample database allowing the reader to apply the mining techniques Offers access to comprehensive
package of academic support materials
“An engaging, beautifully synthesized page-turner” (Slate). The #1 New York Times bestseller and Time #1 Nonfiction Book of the
Year: Hillary Rodham Clinton’s most personal memoir yet, about the 2016 presidential election. In this “candid and blackly funny”
(The New York Times) memoir, Hillary Rodham Clinton reveals what she was thinking and feeling during one of the most
controversial and unpredictable presidential elections in history. She takes us inside the intense personal experience of becoming
the first woman nominated for president by a major party in an election marked by rage, sexism, exhilarating highs and infuriating
lows, stranger-than-fiction twists, Russian interference, and an opponent who broke all the rules. “At her most emotionally raw”
(People), Hillary describes what it was like to run against Donald Trump, the mistakes she made, how she has coped with a
shocking and devastating loss, and how she found the strength to pick herself back up afterward. She tells readers what it took to
get back on her feet—the rituals, relationships, and reading that got her through, and what the experience has taught her about life.
In this “feminist manifesto” (The New York Times), she speaks to the challenges of being a strong woman in the public eye, the
criticism over her voice, age, and appearance, and the double standard confronting women in politics. Offering a “bracing... guide
to our political arena” (The Washington Post), What Happened lays out how the 2016 election was marked by an unprecedented
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assault on our democracy by a foreign adversary. By analyzing the evidence and connecting the dots, Hillary shows just how
dangerous the forces are that shaped the outcome, and why Americans need to understand them to protect our values and our
democracy in the future. The election of 2016 was unprecedented and historic. What Happened is the story of that campaign, now
with a new epilogue showing how Hillary grappled with many of her worst fears coming true in the Trump Era, while finding new
hope in a surge of civic activism, women running for office, and young people marching in the streets.
Database MarketingAnalyzing and Managing CustomersSpringer Science & Business Media
Big Data is the biggest game-changing opportunity for marketing and sales since the Internet went mainstream almost 20 years
ago. The data big bang has unleashed torrents of terabytes about everything from customer behaviors to weather patterns to
demographic consumer shifts in emerging markets. This collection of articles, videos, interviews, and slideshares highlights the
most important lessons for companies looking to turn data into above-market growth: Using analytics to identify valuable business
opportunities from the data to drive decisions and improve marketing return on investment (MROI) Turning those insights into well-
designed products and offers that delight customers Delivering those products and offers effectively to the marketplace.The
goldmine of data represents a pivot-point moment for marketing and sales leaders. Companies that inject big data and analytics
into their operations show productivity rates and profitability that are 5 percent to 6 percent higher than those of their peers. That's
an advantage no company can afford to ignore.
Database marketing is at the crossroads of technology, business strategy, and customer relationship management. Enabled by
sophisticated information and communication systems, today’s organizations have the capacity to analyze customer data to
inform and enhance every facet of the enterprise—from branding and promotion campaigns to supply chain management to
employee training to new product development. Based on decades of collective research, teaching, and application in the field, the
authors present the most comprehensive treatment to date of database marketing, integrating theory and practice. Presenting
rigorous models, methodologies, and techniques (including data collection, field testing, and predictive modeling), and illustrating
them through dozens of examples, the authors cover the full spectrum of principles and topics related to database marketing. "This
is an excellent in-depth overview of both well-known and very recent topics in customer management models. It is an absolute
must for marketers who want to enrich their knowledge on customer analytics." (Peter C. Verhoef, Professor of Marketing, Faculty
of Economics and Business, University of Groningen) "A marvelous combination of relevance and sophisticated yet
understandable analytical material. It should be a standard reference in the area for many years." (Don Lehmann, George E.
Warren Professor of Business, Columbia Business School) "The title tells a lot about the book's approach—though the cover reads,
"database," the content is mostly about customers and that's where the real-world action is. Most enjoyable is the comprehensive
story – in case after case – which clearly explains what the analysis and concepts really mean. This is an essential read for those
interested in database marketing, customer relationship management and customer optimization." (Richard Hochhauser, President
and CEO, Harte-Hanks, Inc.) "In this tour de force of careful scholarship, the authors canvass the ever expanding literature on
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database marketing. This book will become an invaluable reference or text for anyone practicing, researching, teaching or studying
the subject." (Edward C. Malthouse, Theodore R. and Annie Laurie Sills Associate Professor of Integrated Marketing
Communications, Northwestern University)
Written by renowned data science experts Foster Provost and Tom Fawcett, Data Science for Business introduces the
fundamental principles of data science, and walks you through the "data-analytic thinking" necessary for extracting useful
knowledge and business value from the data you collect. This guide also helps you understand the many data-mining techniques
in use today. Based on an MBA course Provost has taught at New York University over the past ten years, Data Science for
Business provides examples of real-world business problems to illustrate these principles. You’ll not only learn how to improve
communication between business stakeholders and data scientists, but also how participate intelligently in your company’s data
science projects. You’ll also discover how to think data-analytically, and fully appreciate how data science methods can support
business decision-making. Understand how data science fits in your organization—and how you can use it for competitive
advantage Treat data as a business asset that requires careful investment if you’re to gain real value Approach business
problems data-analytically, using the data-mining process to gather good data in the most appropriate way Learn general concepts
for actually extracting knowledge from data Apply data science principles when interviewing data science job candidates
Covering the fundamentals of customer relationship techniques, this text explains how companies gain an edge on their
competitors by utilising knowledge of their customer base, producing a product to meet the customer criteria, and marketing it in a
way which targets the specific consumer audience.
An introduction to marketing concepts, strategies and practices with a balance of depth of coverage and ease of learning.
Principles of Marketing keeps pace with a rapidly changing field, focussing on the ways brands create and capture consumer
value. Practical content and linkage are at the heart of this edition. Real local and international examples bring ideas to life and
new feature 'linking the concepts' helps students test and consolidate understanding as they go. The latest edition enhances
understanding with a unique learning design including revised, integrative concept maps at the start of each chapter, end-of-
chapter features summarising ideas and themes, a mix of mini and major case studies to illuminate concepts, and critical thinking
exercises for applying skills.
From the Foreword by Marshall Fisher, The Wharton School, University of Pennsylvania: As generation of academics and
practitioners follows generation, it is worthwhile to compile long views of the research and practice in the past to shed light on
research and practice going forward. This collection of peer-reviewed articles is intended to provide such a long view. This book
contains a collection of chapters written by leading scholars/practitioners who have continued their efforts in developing and/or
implementing innovative OR/MS tools for solving real world problems. In this book, the contributors share their perspectives about
the past, present and future of OR/MS theoretical development, solution tools, modeling approaches, and applications.
Specifically, this book collects chapters that offer insights about the following topics: • Survey articles taking a long view over the
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past two or more decades to arrive at the present state of the art while outlining ideas for future research. Surveys focus on use of
a particular OR/MS approach, e.g., mathematical programming (LP, MILP, etc.) and solution methods for particular family of
application, e.g., distribution system design, distribution planning system, health care. • Autobiographical or biographical accounts
of how particular inventions (e.g., Structured Modeling) were made. These could include personal experiences in early
development of OR/MS and an overview of what has happened since. • Development of OR/MS mathematical tools (e.g.,
stochastic programming, optimization theory). • Development of OR/MS in a particular industry sector such as global supply chain
management. • Modeling systems for OR/MS and their development over time as well as speculation on future development (e.g.,
LINDO, LINGO, and What’sBest!) • New applications of OR/MS models (e.g., happiness) The target audience of this book is
young researchers, graduate/advanced undergraduate students from OR/MS and related fields like computer science,
engineering, and management as well as practitioners who want to understand how OR/MS modeling came about over the past
few decades and what research topics or modeling approaches they could pursue in research or application.
Copyright: 2cab1bb7b097048e7dba43fc544df5a5

Copyright : www.treca.org

Page 16/16

https://www.treca.org/
http://www.treca.org

